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War Risk Hazards 
Studied Closely by 
Underwriters Here 


Marine Cargo Rates Increased 
Sharply As European Situation 
Approached Crisis 


HULL FACILITIES LIMITED 


London Lloyd’s Establishes Huge 
Fund in New York to Guarantee 
Payment of Claims 








Hourly developments in the European 
crisis were studied closely by insurance 
leaders in this country early this week 
as they sought to anticipate their posi- 
tion in the event that the present period 
of suspense ended in an outbreak of 
hostilities. Sharply increased marine war 
risk cargo rates became effective Tues- 
day following on the heels of more 
moderate increases made last week. Lon- 
don Lloyd’s then announced establish- 
ment of a trust fund of about $40,000,000 
in the United States to guarantee pay- 
ments of such claims as may occur un- 
der its many policy contracts now in 
force here. 

No Big Rush for New Coverage 


There has been no great rush for new 
war risk coverage since the threat of 
war became acute. Most regular export- 
ers and importers have been insuring 
their shipments against war risk as well 
as regular marine perils for some time 
and the only change with them is the 
payment of higher premiums now. With 
both Germany and Italy recalling their 
vessels from ocean traffic American trade 
with those countries, as well as Poland, 
has dropped to almost nothing and the 
British Government has likewise im- 
posed restrictions on its vessels which 
will for the time being reduce the vol- 
ume of cargo carried. 

Should war come, and history repeat 
itself, then both Great Britain and 
France would be large purchasers of sup- 
plies in this country. Both nations, and 
particularly the former, have huge 
credits in the United States. How safe 
would be the ocean transportation of 
such supplies as can be legally pur- 
chased under the present neutrality law 
of this country is one of the big prob- 
lems today facing marine underwriters. 
Likewise there is the problem of bring- 
ing to this country shipments from 
Europe, Asia, Africa and elsewhere. Pres- 
ent war risk marine rates are based 
largely, of course, upon judgment. al- 
though the experience under rates which 

(Continued on Page 24) 
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The Fateful Five 





The advertising man tries to put into the caption of 
his printed sales talk three or four gripping or curiosity- 
exciting words to draw the reader into the textmatter. 
The life underwriter’s task is similar. A call seldom turns 
into an interview unless the prospect is interested at the 
In most cases, after a self-introduction, a strong 








outset. 
opening phrase—in the form of a yes or no question, or 
a request for a brief time to describe a striking plan, or a 
suggestion that the prospect’s existing insurance should be 
analyzed and tabulated, to make sure that it will serve 
specific purposes,—is by far the best approach. 


The finest organized sales talk ever devised can get 
nowhere unless through an organized approach the oppor- 
tunity is given for its unfolding. The first five minutes 
are fateful. So say the experienced, the wise, the successful. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 

















L. A. Lincoln Tells of 
Disservice to Public 
Done by Counselors 


Metropolitan President Tells Mon- 
opoly Committee Loyal Agents 
Urged Co. To Go On Air 


SIEGEL TOOK IN $68,000 
Policyholders Paid Him Average 


of $20 To $22 Each For Policy 
Adjustments, Siegel Testifies 











By Clarence Axman 


Leroy A. Lincoln, president Metropoli- 
tan Life, went on the witness stand 
before the Monopoly Committee in 
Washington Tuesday afternoon, and he 
immediately went to the bat telling what 
he thinks of insurance counselors as 
represented by men who give advice to 
policyholders on a fee basis. Their oper- 
ations make him indignant. He thinks 
their operations have done a lot of 
harm to policyholders. Furthermore, he 
regards them as unnecessary. He feels 
deeply that the place for a policyholder 
to go for advice is to a licensed agent 
“and I am speaking not only of agents 
of our company but of any company,” 
he said. 

Most of Monday’s session was devoted 
to the subject of counselors and their 
“policyholders advisory service compa- 
nies,” which have sprung up through 
the country. The first witness was 
Morris H. Siegel, the New York coun- 
selor who has built up a large organiza- 
tion which gives advice to policyholders 
most of whom have come into his office 
drawn by the hundreds of radio talks 
he gives. 

“We now broadcast on fourteen sta- 
tions—117 periods a week,” said Siegel. 
“In addition to New York there are 
three stations in Boston. The Boston 
talks are electrical transcriptions of New 


York talks.” 
Longshoreman’s Policies 


Gerhard Gesell of the SEC, examiner 
for the committee tried to put some fire- 
works into Siegel’s testimony by citing 
what the counselor calls “the unfortun- 
ate case of the Fortune family,” which 
family was carrying more than forty 
policies of Industrial insurance and three 
Ordinary policies. Siegel has used this 
incident as an example of “vicious im- 
position on helpless people.” “Could 
there be a severer indictment of the In- 
dustrial insurance business than this 
case?” he once wrote presidents of the 
three companies which issued the poli- 
cies. Gesell asked Siegel what position 
in life did the father of the family, 
William, hold. “His job was that of a 
longshoreman,” Siegel answered. It did 
seem to the daily reporters present that 
the $18207 insurance carried by the 
Fortunes, with so many Industrial pol- 
icies, was putting a heavy burden on 

(Continued on Page 12) 
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“THE GOING’S HARD!” ... 


And hard also is the going for widows and children who face life 
without a source of funds, such as may be assured by a John Hancock 
readjustment income plan. 


What dors ts take Mes 


Our field men are profiting by suggesting to fathers the desira- titi et sete oe 
bility of owning this attractive plan. The company’s national adver- "ire 
: e I pany ire 
tising in current magazines describes its appealing features, and our Ty 
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Hartford Collese « ai Insurance 


First Classes Start on September 18; Careers of Officers and Members of Faculty; 
Casualty and Life to Be Taught First; Fire Announcement to Be Madeat Later Date 


The newly established Hartford Col- 
lege of Insurance will start this month. 
Classes in the general insurance division 
will begin in the night school September 
18 and classes in the insurance law divi- 
sion will start in the day school Septem- 
ber 25. Probably the first class will con- 
sist of thirty students, but judging from 
the number of letters received which 
indicate a country-wide interest in the 
new school, future enrollment will be 
large. Applicants for admission must be 
at least 18 years old and for most part 
will be graduates of approved colleges 
or universities. Applicants not possess- 
ing the Bachelor’s degree, but already 
employed by and recomme nded by insur- 
ance companies, will be admitted al- 
though not eligible for. degrees. 

Classes in Building of Hartford College 
of Law 

The classes will be held in rooms of 
the Hartford College of Law, which oc- 
cupies a three-story building a_ short 
distance from the beautiful property, con- 
taining many trees and having wide lawn 
space, where the Aetna (Fire) has a 
building and adjoining the zoned prop- 
erty where the National Fire will prob- 
ably build a new $2,000,000 home office. 
The Hartford College of Law, which was 
founded in 1921, and has in that short 
time built up a fine reputation among 
lawyers and educational institutions, and 
which is a member of the Association of 
American Law Schools, is parent school 
of the Hartford College of Insurance. 
Edward Graham Baird, dean of the 
Hartford College of Law, is difector of 
the Hartford College of Insurance. George 
Willard Lillard, founder of the Hartford 
College of Law, is secretary of the fac- 
ulty of the Hartford College of Insur- 
ance and its librarian. Florence Hamel 
is registrar and bursar. 

President of the Hartford College of 
Insurance is Harlan S. Don Carlos, man- 
ager of the life, accident and Group 
claims department of the Travelers ; vice- 
president is Berkeley Cox, associate coun- 
sel of the Aetna Life: and secretary and 
treasurer of the college is Vincent B. 
Coffin, second vice-president of the Con- 
necticut Mutual Life. Insurance men on 
the board of trustees in addition to 
Messrs. Don Carlos, Cox and Coffin are 
James Wyper, vice-president Hartford 
Fire; and John M. Laird, vice-president 
and actuary Connecticut General. 

There is an advisory board consisting 
of eighteen prominent insurance men, 
and including these presidents of insur- 
ance companies: W. R. C. Corson, Hart- 
ford Steam Boiler; Lerov A. Lincoln. 
nresident Metropolitan Life; George C. 
Long, president Phoenix; W. Ross Mc- 
Cain, president Aetna (Fire); B. J. 
Perry, president Massachusetts “Mutual: 
and Paul Rutherford, president Hartford 

& I 
Casualty and Life Instruction at Opening 
Seminar 
_ At the opening semester the insurance 
instruction will be in casualty and life 
insurance. The fire insurance courses 
are now in process of development. At 
the present time three well-known insur- 
ance men have been appointed to the 
faculty. Thev are L. Ray Ringer, Aetna 
c asualty & Surety, who will teach casu- 
alty insurance; Ralph J. Walker, Aetna 
Life, who will teach life insurance; and 
Thomas F. Tarbell, who will teach insur- 
ance organization and management. The 


By Clarence Axman 


fire insurance member of the faculty will 
be announced later. 

The “general insurance course” will re- 
quire three years, or six semesters of 
eighteen weeks each for its completion. 
Classes will be held four evenings each 
week. One night each week will be held 


open for general discussions with execu- 
The primary pur- 


tives in various fields. 





Bachrach 
HARLAN S. DON CARLOS 


pose of the college is to prepare eligible 
applicants for the profession of insur- 
ance, whether for field or office, in pri- 
vate or governmental employment. Em- 
phasis will be on the practical adminis- 
trative aspects of the insurance business. 
In casualty insurance there is a directing 





VINCENT B. COFFIN 

commnittee, consisting of Paul Rutherford, 
president of Hartford Accident & In 
demnity; Jesse W. Randall, vice-presi 
dent of Travelers; and R. I. Catlin, vice 
president Aetna Casualty & Surety. In 


other divisions of insurance there will 
also be guidance from prominent com- 
pany executives. 

The “insurance and law course” will 
require four years, or eight semesters 
of eighteen weeks each, with both day 
and night attendance. 

President Don Carlos 

Harlan S. Don Carlos, president of the 
Hartford College of Insurance, is man- 
ager of the life, accident and Group 
claims division of the Travelers, and is 
a former president of the International 
Claims Association. After spending two 
years at the University of Denver and 
then attending Dartmouth he went to 
Leland Stanford University where he 
was graduated in 1911. After a year 
spent in the real estate business he went 
to the School of Jurisprudence of the 
University of California and was gradu- 
ated in 1915 with the‘degree of Doctor 
of Jurisprudence. During his last year 


at that university he was editor in chief 


Kay Hart, N. Y. 
BERKELEY COX 


of the California Law Journal. He was 
admitted to the California bar, and com- 
ing to New York was admitted to the 
New York bar. He practiced law here 
with Robert H. Elder, who had been 
Assistant District Attorney of Kings 
County. 

\fter two years of general practice 
Mr. Don Carlos joined the Travelers’ 
organization. He spent five months in 
training in the claims department under 
the late David N. Case, chief adjuster 
The Travelers transferred him to New 
York where he was an adjuster at the 
old 76 William Street offices for life, ac 
cident and Group claims, Greater New 

York. He remained here four years; and 
am was called to Hartford where he 
was assistant chief adjuster of life, acci- 
dent and Group claims. A few years 
later he was made associate chief ad 
juster, and when Mr. Case died he be- 
came manager of life, accident and Group 
claims. 

He has been for seven years on the 
executive committee of the International 
Claims Association of which he became 
president in 1931. He was chairman of 





its program committee three times, and 
is now serving as chairman of its com- 
mittee on lay adjusters, and, also, is a 
member of the national conference com- 
mittee on adjusters, which has ten mem- 
bers, five of whom represent the Amer- 
ican Bar Association, the other five rep- 
resenting the insurance business. He is 
a director of the Hartford Better Busi- 
ness Bureau and of the Hartford Com 
munity Chest. 
Vice-President Cox 

Berkeley Cox, vice-president of the 
Hartford College of Insurance, is asso- 
ciate counsel of the Aetna Life. He 
was born in Portland, Ore., where his 
father, a Virginian, went after the Civil 
War. His father was a graduate of 
Washington and Lee, and so is Berkeley 
Cox. Upon graduation he taught in a 
boys’ school in Chattanooga for two 
years and then taught for one year in 
another school, St. Albans, Washington, 
which was run in connection with the 
Episcopal Cathedral. 

Mr. Cox was going to law school when 
the World War started. He entered th« 
army and was a lieutenant in the 6th 
Infantry. In France he was with the 
5th Division. In the engagement at St 
Mihiel he was wounded, being in the 
hospital or under treatment for a vear 
and a half. He was awarded the Dis- 
tinguished Service Cross. Upon his dis- 
charge from the army he went back t 
law school and was graduated in 1920 
For a year he taught corporations and 
agency and business in the law school 
and business course in the college’s 
school of commerce. For four years he 
practiced law in Richmond. In 1925 he 
joined the Aetna Life as associate coun- 
sel. He is a member of the American 
Bar Association, Association of Life In- 
surance Counsel, and legal section, Amer- 
ican Life Convention. 

Among papers he has read before as- 
sociations have been these: “Reinstate- 
ment, a Separate Contract” before the 
Association of Life Insurance Counsel ; 
“Legal Relationships of Parties to Grotip 
Insurance ee before legal sec 
tion, A.L.C.; “Legal Aspects of Disabil 
ity Benefits” before Association of Life 
Insurance Medical Directors: “Standard 
Provisions in Accident and Health Poli- 
cies” before Accident & Health Under- 
writers Bureau; and “Statutory Provi 
sions Having Bearing on Life Under- 
writing” before Home Office Life Under 
writers Association. He was chairman 
of the committee of the Association of 
Life Insurance Counsel which studied 
community property laws, which commit 
tee made an exhaustive report on the 
subject. 

Secretary Coffin 


Vincent B. Coffin, secretary and treas 
urer of the Hartford College of Insur 
ance, is second vice-president and in 
charge of agencies of the C nnecticut 
Mutual Life. He had been superinten 
ent of agencies of the company for six 


vears He entered the life insuranc 
business im a after his gradua 
tion from Weslevan University and the 


Carnegie Tech Life Insurance Training 
Course After experience as an agent 
and as assistant general agent he became 
director of the New York University 
Training Course. From that position he 
became educational director of the Penn 
(Continued on Page 17) 
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HEARD on the WAY 








When Col. Isaac Miller Hamilton, 
president Federal Life of Chicago, was 
in New York City last week he took 
time off one afternoon from the conven- 
tion being held here of his company’s 
big producers to see the Stanley-Living- 
stone “movie” scene of which is South 
Africa. Having recently returned from 
a more than three months’ trip to the 
former Dark Continent Col. Hamilton is 
keenly interested in anything which he 





Federal 
Life president, snapped in front of a na- 
tive craal (hut) while visiting Zululand, 
South Africa. Native woman beside him 
has nine children besides three seen in 
this picture. Her husband has sixteen 
wives in all. 


Isaac Miller .Hamilton, 


Col. 


can read or see on the country and its 
habits. He was not disappointed in the 
“movie.” 

Col. Hamilton told the writer that one 
of his most interesting experiences on 
his South African trip was witnessing a 
Hindu fire walking religious ceremony 
near Durban on the Southeast coast. He 
was one of 10,000 people who attended 
the ceremony, an all-day affair, which he 
enjoyed thoroughly. He explains that 
the natives make elaborate preparation 
for this important day, condition their 
feet weeks in advance so as to “walk 
the coals” without pain. Weird music 
precedes the walking, and all the while 
Hindu peddlers do a brisk business in 
charms, blessed by the fire walkers, 
which are supposed to cure all the ills 
of those who buy. Col. Hamilton did 
not buy. 

The progressiveness shown by the 
people of South Africa greatly impressed 
Col. Hamilton. He says: “The white 
man is dominant there even though he 
is in the minority in point of numbers. 
They are building good roads, raising 
standards of living, showing great enter- 
prise and vision in planning their towns 
and cities. Wherever I went courtesy 
and consideration was accorded me.” 

Zululand, another stop in the Hamil- 
ton itinerary, was where the snapshot 
which illustrates this page was taken. 
If and when he makes another trip into 
foreign lands he would like to visit New 
Zealand and Australia. 





Dana Clarke, as tall as any insurance 
agent, and who has offices at 120 Broad- 
way, attracted the attention of London 
newspapers when he arrived on the 
Yankee Clipper because the berths on 
the Clipper were not designed to fit a 
nerson of his height. Here is what the 
London Express had to say about his 
journey: 

Dana Clarke, of New York City, had to 
sit up all night playing bridge when he 
flew the Atlantic in the Yankee Clipper 


The reason: He is six feet seven inches 
tall—and air liner berths are not de- 
signed for men of his size. 

Yesterday he slept late in the biggest 
bed Claridge’s could find for him. It 
was a double one—and even then he had 
to lie crosswise from corner to corner. 
Said Mr. Clarke, New York insurance 
executive : 

“T can’t sleep in comfort except at 
home. There I’ve got a fine bed specially 
built. 

“T never travel by night if I can help 
it. When I must, I sit up as late as | 
can persuade people to play cards with 
me. If they will play all night, that’s 
swell. 

“T’d rather risk losing a little money at 
bridge than get plumb-awful cramp in 
my legs and neck by tucking into a 
sleeping berth. 

“The family are not tall—just  six- 
footers. Anyway, I’d rather be tall than 
short. It’s useful in a crowd.” : 








The first showing of the insurance hu- 
man interest picture, describing life in- 
surance needs and telling the story 
through an insurance agent, a doctor 
and members of families, and which is 
called, “Yours Truly, Ed Graham,” will 
begin today before clubs and other or- 
ganizations. Ed Graham is the insurance 
agent, the actor impersonating the role 
being Charles Arnst. 





A book with a religious and philosoph- 
ical theme has been written by Arthur 
Leslie Boyer, an agent of the Aetna 
Life in Newark. It will shortly be pub- 
lished by Fortuny’s, New York City. Mr. 
Boyer has devoted many years to re- 
ligious scholarship and has been promi- 
nent in church and civic activities. Title 
of the book is “The Latter Day—What ?” 
Tt shows scholarship, and is pronhetic. 
Mr. Boyer’s home is in Orange, N. J. 





There are a number of insurance 
agents who are good painters. One of 
them, Paul Olson of the Equitable Life 
Assurance Society in Chicago, and who 
attended the recent anniversary con- 
vention of the Equitable here, is a mem- 
ber of the Business Men’s Art Clubs 
of that city. 


Unele Francis. 





Provident Mutual Gains 
For First Half Year 


Provident Mutual Life reports the sale 
of new insurance amounting to $34,890,- 
000 during the first six months of 1939, 
an increase of $2,201,000 over the cor- 
responding 1938 figures. Insurance in 
force increased to $975,955,000, a gain of 
$5.055.000 during this period. 

Ledger assets showed an increase of 
$9,086,000 to a new total of $345,818,000. 





MANY AT ASHEVILLE 





Pan-American Life Holds First of Its 
Two Divisional Agency Conventions; 


Home Office Men Present 


A large group of delegates from the 
Pan-American Life’s Eastern territory 
gathered in Asheville August 25 and 26 
to attend the first of two divisional 
agency conventions scheduled for this 
year under the theme “There is no sub- 
stitute for life insurance.” 


President Crawford H. Ellis headed 
the group of home office officials who 
attended and delivered addresses, includ- 
ing Executive Vice-President E. S. Sim- 
mons: Vice-President and General Man- 
aver E. H. Hezlett: Vice-President and 
Medical Director Marion Souchon; Su- 
perintendent of Agents Frank T. Limont; 
Assistant Manager of United States 


Agencies Charles J. Mesman and Field 
Supervisor Harper J. Hughes. 


Federal Life Agents 
Stimulated by N. Y. Visit 


WELCOMED BY COL. HAMILTON 





Top-Notchers of Chicago Company 
Visit World’s Fair; Round Table 
Discussion Profitable 
Close to fifty of the top producers of 
the Federal Life of Chicago, members 
of its Inner Circle and Federal Life 
Club, qualified for attendance at a three- 
day convention in New York City last 
week. Holding its sessions in the Bar- 
bizon-Plaza Hotel the program was so 
arranged that afternoons were devoted 
entirely to sightseeing in the city and 
trips to the New York World’s Fair. 
Col. Isaac Miller Hamilton, veteran 
president of the ccmpany, who retires 
from ecffice on September 6—his seventy- 
fifth birthday—gave the address of wel- 
come and the closing address, express- 
ing his satisfaction over the Federal’s 
accomplishments over a period of many 
years. “We've never been ambitious for 
size but have been determined that no 
company should be any better than 
ours,” he said. Colonel Hamilton also 
referred to the long-time service of both 
home office members and agents of the 
company, appreciated the loyalty thus 

demonstrated. 

Carl E. Chappell of Elkin. North 
Carolina, the Federal Life Club’s presi- 
dent, opened the first day’s session and 
later gave a talk on “How I Plan My 
Work and Work My Plan.” George 
Barmore, vice-president and superintend- 
ent of agents, who had general charge 
of the party, presented awards for out- 
standing production to members of this 
club on the opening day, and spoke 
formally on Wednesday. In his dual 
capacity as a home office official and as 
secretary, Federal Life Club, he put in 
a busy three days. Other speakers on 
the first day were Russel S. Pope, Bay 
City, Mich.. president, Inner-Circle, who 
discussed “Prosnecting and Selling in a 
Concentrated Territory;” George E: 
Meier, Peoria manager, whose subject 
was “Juvenile Insurance—Jts Value as a 
Sales Aid;” Mary A. Carroll, Cedar 
Rapids, Iowa, manager. who has main- 
tained an “app-a-week” steady produc- 
tion for the past twelve years and who 
told how she sells the optional limited 
life policy and of its valne in maintain- 
ing “anp-a-week” membership. Then 
came Morris Kahn, Springfield. Ill., man- 
ager, speaking on “The Value of the 
Streamliner in Building Production,” and 
Theo. Walter of H. C. Voorhies Agency. 
Chicago, who discussed the usefulness of 
newspaner leads in selling broader cov- 
erage life and accident & health insur- 
ance. Forrest C. Reed, Marshalltown, 
Towa. manager, scheduled to speak on 
“Building an Agency Through A. & H. 
Business” could not attend the conven- 
tion because of his wife’s sickness. 


Hear L. D. Cavanaugh on 2nd Day 


Featured sneaker on the second day 
was L. D. Cavanaugh, executive vice- 
president of the comnany. who on Sep- 
tember 6 will succeed Colonel Hamilton 
as president. Mr. Cavanangh discussed 
“The Comnany and How Persistent and 
Quality Business Influences Its Suc- 
cess.” The value of direct mail in in- 
surance selliny was outlined by Horace 
M. Simpson. Denver manager, followed 
by a talk “How to Build and Conserve 
an Insurance Business Through Monthlv 
Premium Policies,” by Harl L. Russell 
of the F. C. Reed agency, Marshalltown, 
Iowa. For the past ten years Mr. Rus- 
sell has had an average lapse ratio of 
3% on business with more than 500 in- 
dividual policyholders. 

E. L. Poindexter, Oklahoma City man- 
ager, presented his slant on “Coin Banks 
as an Aid in Selling,” and R. C. Davis- 
son, Detroit manager, closine speaker of 
the session, featured “The Value of Set- 
tlement Options in Increasine the Aver- 
age Sized Policv.” Russel S. Pope, In- 
ner Circle president, called this session 
to order. 

Round Table Discussion 

A round table discussion, led by Spen- 

cer R. Keare, assistant superintendent of 
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General Agency of their 
own may find their op- 
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agents of the company, started off the 
final day’s program. The idea was to 
permit the agents to discuss any ques- 
tions they wished to raise concerning the 
life and A. & H. rate books. The Fed- 
eral’s new “pave-the-way” circulariza- 
tion plan was also presented as well as 
ideas on “persistent business.” Vice- 
President Barmore gave a summary of 
convention activities and outlined fu- 
ture plans before turning the meeting 
over to President Hamilton for his clos- 
ing address. 


S. B. Love Completes 50 
Years With Mutual Life 


S. B. Love is celebrating the fiftieth 
anniversary of his connection with Mu- 
tual Life of New York. He started as 
an office boy in the Columbia, S. C. 
office of the company September 1, 1889. 
In course of time he worked his way 
up to the post of manager at Memphis. 
In 1911 he was transferred to Richmond, 
Va. as manager holding that position 
until he was retired several years ago. 
Since then he has been with the Rich- 
mond office as a producing agent. Mr. 
Love is a former president of the Rich- 
mond Association of Life Underwriters. 








MANAGER AT HOUSTON 


Appointment of Carl Neisel of San 
Antonio as manager of its branch office 
at Houston has been announced by the 
Southland Life of Dallas through Joe 
Woodward, vice-president and assistant 
agency director. Mr. Neisel has been a 
personal producer for the last seven 
years. 


2S ea ager: 


——— 
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Pierson on Effects of 
New York’s New Code 


HANDLED SECTION BY SECTION 





Attention Directed to Important Changes; 
Taken as Whole Instrument Con- 
sidered Valuable Aid 





Some effects of the New York code 


upon the law relating to life insurance 
formed the subject of an address by 
Sterling Pierson, counsel Equitable So- 
ciety, to the Federation of Insurance 
Counsel in convention at Rye, N. Y., this 
week. In section 142 Mr. Pierson sees 
a tendency to require the entire contract 
to be made available; extension of the 
principle of representations rather than 
warranties; absence of the words “in 
absence of fraud” and new provisions re- 
garding reinstatement. 

Section 143 relates to nonconforming 
contracts and in general may be said to 
add nothing of substance to the present 
law. Section 145 deems minors “com- 
petent” instead of “incompetent.” Sec- 
tion 146 defines insurable interest, fol- 
lowing the Pennsylvania law. Section 
147 clarifies the position of insurers with 
respect to insurance on minors. Section 
149 is considered important because it 
defines a representation and a misrepre- 
sentat-on. 

Standard Provisions 


Section 151 is the premium notice sec- 
tion. Its territorial limitation is New 
York State, thus eliminating one source 
of litigation. Section 155 on standard 
provisions leaves out of the grace pro- 
vision the right to charge interest; the 
incontestability clause remains about the 
same; in the loan provision the wording 
is “may” deduct indebtedness instead of 
“will” deduct; the words “including 
good health” have been added to the 
conditions for reinstatement. 

Section 156 converts into law a De- 
partmental ruling on ante-dating policies. 
Section 157 is new and relates to incon- 
testability after reinstatement. Section 
158 relates to non-cancellable disability 
in which there is not much interest now. 
Sections 159 and 160 were touched upon 
only lightly but Section 161 relating to 
Group has some important changes of a 
more or less technical nature. Section 
164 deals with accident and health. Sec- 
tion 166 was changed to clarify the doubt 
as to whether policies originally made 
payable to the insured’s estate, but 
thereafter changed to provide for pay- 
ment to a third person beneficiary are 
entitled to exemption from creditors’ 
claims. In this section is a definition 
of “proceeds and avails.” Elsewhere it 
relates to exemption of disability bene- 
fits and other conditions relating to 
creditors. Mr. Pierson concluded: 

“I wish to make brief comment on one 
general aspect of this new code. There 
has recently gone abroad from Wash- 
ington as a result of the T.N.E.C. in- 
vestigation the impression that there has 
been very little regulation and super- 
vision of the insurance business, and 
that what there was of it was antiquated 
and outmoded. You and I who have 
worked with the New York Department 
know that these impressions are wholly 
incorrect but not everyone else does, and 
I cannot help thinking that whatever 
faults we may find with the code, we 
should recognize in it a very tangible 
and valuable implement for correcting 
those misimpressions. Anyone who reads 
it carefully will recognize that whether 
or not we agree with all of it, it con- 
Stitutes a real landmark in the field of 
life insurance.” 





NEW INTERSTATE HOME OFFICE 


The Interstate Life and Accident of 
Chattanooga held its annual convention 
in Jacksonville August 25-26 with more 
than 250 qualified delegates attending. 
Next year the company will dedicate its 
new home office building. Work on the 
new building will begin following de- 
molition of the present building on the 
Same site, 


H. B. Berwick in Europe; 
Attends Co.’s Meetings 


MANUFACTURERS LIFE SESSIONS 





First Is Held at French Seaside Resort; 
Others in England; Some of the 
Delegates 





Bound for the convention of his com- 
pany’s Great Britain agency force, H. B. 
Berwick, supervisor of field service for 
the Manufacturers Life, sailed from 
Quebec aboard the Empress of Australia 
on August 19. He is scheduled to ad- 
dress the convention which is being held 





H. B. BERWICK 


this year at Le Touquet, popular French 
resort, from August 29 to September 2. 

Following the convention, Mr. Berwick 
will spend some time at the company’s 
chief office for Great Britain, No. 1 
Regent Street, London, and will attend 
agency meetings at the three London 
branches and at Manchester, Birming- 
ham, Glasgow and other centers in the 
British Isles. Although the Manufactur- 
ers has been operating in Great Britain 
for only fifteen years, it now has more 
than $30,000,000 of business in force. 

Among the “overseas” visitors to the 
Le Touquet convention, in addition to 
Mr. Berwick, will be A. G. M. Baird, 
company’s manager for the Near East, 
whose territory includes Egypt, Pales- 
tine and Syria; S. Lowrie, manager for 
southeastern Asia, whose headquarters 
are at Singapore, and W. Needham- 
Clark, district manager in Ceylon, who 
is one of the outstanding personal pro- 
ducers in the company’s world-wide 
agency’ organization. 





Richardson Acacia Manager 


In Its Pittsburgh Agency 


Appointment of Robert I. Richardson, 
District of Columbia agency Acacia Mu- 
tual Life, as manager of the company’s 
branch in Pittsburgh, has been an- 
nounced. 

Mr. Richardson has been an outstand- 
ing Acacia representative since his ap- 
pointment in 1938, with a_ production 
of a quarter million during his first year. 
He is a native of Prince George County, 
Maryland. 


Pacific Mutual Examination 


The regular triennial convention exam- 
ination of the Pacific Mutual Life of 
California has been completed. The 
company is found to be in excellent and 
thoroughly sound condition and the ex- 
aminers, who represented seven different 
states, joined in signing the report which 
concludes with the statement. “Our ex- 
amination of this company indicates that 
the management is pursuing sound and 
conservative policies in the operation of 
the company.” 





C.L.U. Nominations, 
Officers-Directors 


ELECTION ST. LOUIS SEPT. 27 





Earle W. Brailey, Cleveland, Selected to 
Head Ticket; General Agent New 
England Mutual Life 


Chartered Life Underwriters is con- 
ducting a mail ballot on the nominating 
committee’s recommendations for officers 
and directors to be elected at the annual 
meeting in St. Louis September 27. The 
candidates are: President, Earle W. 
Brailey, Cleveland, general agent New 
England Mutual; vice-president, Ben- 
jamin Alk, New York, Penn Mutual; 
treasurer, Edward A. Krueger, Indian- 
apolis, manager field service division 
State Life; secretary, David McCahan, 
Philadelphia, professor of insurance 
Wharton School of Commerce and Fi- 
nance and dean of the American College 
of Life Underwriters. 

For directors: M. Luther Buchanan, 
Boston, Massachusetts Mutual; Beatrice 
Jones, New York, Equitable Society; 
Ralph W. Hoyer, Columbus, Ohio, John 
Hancock Mutual; R. Maxwell Stevenson, 
Pittsburgh, National Life of Vermont; 
Matthew Brown, San Antonio, American 
Life; Fred E. LeLaurin, New Orleans, 
Aetna Life; Harold R. Kaufmann, Min- 
neapolis, Northwestern Mutual; John D. 
Moynahan, Berwyn, Ill, Metropolitan 
Life; Hugh S. Bell, Seattle, Equitable 
of Iowa; H. Kenneth Cassidy, San Fran- 
cisco, Pacific Mutual; James E. Bragg, 
New York, Guardian Life; William King, 
St. Louis, Mutual Benefit. 





Union Central Starts Big 
Quebec Meeting Sept. 2 


Beginning September 2 about 450 
Union Central agents will gather in 
Quebec for what will be the company’s 
largest convention. A feature will be 
graphic displays providing play-by-play 
descriptions of all home office functions 
in the benefit, insurance and agency de- 
partments. The speakers will be head- 
lined by President W. Howard Cox and 
W. B. Monroe, New Orleans, chairman 
of the $500,000 Club executive commit- 
tee. Announcements of importance to 
the field organization will be made and 
Vice-President Jerome Clark will de- 
liver the closing address. The largest 
delegation will go from the C. B. Knight 
Agency, New York; the second from 
the Judd B. Benson home office agency 
in Cincinnati. 





Three Speakers Chosen 
For N. Y. Lecture Course 


Charles E. Brewer, Jr., chairman of 
the educational course soon to be given 
by the Life Underwriters Association, 
City of New York, has announced: the 
first three speakers who will appear on 
the seventeen-week program.’ Griffin M. 
Lovelace, vice-president New York Life, 
will open the series of lectures, October 
3, with his subject, “The Job of Selling” 
Leroy N. Whitelaw, assistant supervisor 
Prudential, on October 10 will discuss 
“Fundamentals.” George P. Shoemaker, 
general agent Provident Mutual in New 
York, will talk October 17 on “Needs 
and Life Situations.” 





DAYTON PARTNERSHIP FORMED 
William O. Cord, Dayton, Ohio, and 
Lloyd S. Trout, who has been. asso- 
ciated with Mr. Cord for ten years, have 
formed a partnership trading as Cord 
& Trout and will represent Fidelity Mu- 
tual as managers in the Dayton area. 





FRANK J. SEIBEL DEAD 
Frank J. Seibel, district manager at 
Grand Rapids, Mich., for Northwestern 
National Life, died August 25, age 57. 
He had been with the company for 
twelve years and ranked among the “Big 
Ten” in business production. 





The WALRUS 
im) Jaca 





building 
project” is the tribute of editors of 
Architectural Record to the new Home 
Office Building of Bankerslife, rapidly 
nearing completion in Des Moines. So 


“America’s outstanding 


impressed with the structure were those 
editors, on a recent inspection visit, that 
they plan a special edition of their pub- 
lication at an early date to tell archi- 
tect-readers all about it. 


—--BiLi 





. . Anent the building, August 
Ist saw steel workers hoisting the 
flag to signa! placing of the top- 
most steel girder of the 139-foot 
high structure, 


Frederic Remington's “Howl of the 
Weather,” colorful portrayal by the 
famed artist of Indians paddling their 
war canoe through a grim, foreboding 
stretch of wind-whipped water, will 
soon be ornamenting many a home and 
office throughout the land. 
reproductions of the Remington paint- 


Six-color 


ing, mounted for framing, are now, be- 
ing offered by Bankerslifemen to their 
prospects through an unique promo- 
tional plan sponsored by the Home 


Office. 
—iin 


From a populous Eastern Seaboard 
city comes a letter to Bankerslife, of- 
fered here as a sample reaction to 
Bankerslife national magazine advertis- 
ing and indicating trends of thought 
among the hundreds of thousands of 
people who see and read said advertise 
ments: 


“Yes, I am young, but feel that 
life insurance is one thing I need 
You see, I am married and shall 
shortly be a proud father. 

“I sincerely hope to hear from 
you shortly, as I am looking for a 
good company with whom to take 
out insurance, and understand your 
firm is quite reliable.” 


oe 9_Ce- 


BANKERS LIFE 
oss Boless COMPANY 


Established 1879 
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Elliott Roosevelt To 
Make Round Table Talk 


OTHER NOTABLES ON PROGRAM 





Include Anna Steese Richardson; Editor; 
Charles T. Davies, Industrialist, and 


Denis B. Maduro, Lawyer 





Speakers at the Million Dollar Round 
Table of the National Association of 
Life Underwriters on September 26 in 
St. Louis will include Elliott Roosevelt, 
Anna Steese Richardson, Charles T. 
Davies and Denis B. Maduro. An in- 


novation will be a special luncheon at 


ELLIOTT ROOSEVELT 


which many nationally known personal- 
ities will be introduced. 

Elliott Roosevelt, who is son of the 
President, will have as his topic, “Buy 
It Young—It May Be Too Late.” After 
operating radio stations he is now one 
of the country’s topnotch radio commen- 
tators. 

Anna Steese Richardson of Woman's 
Home Companion, has for years been 
an editor and author and lecturer. She 
will discuss “The Woman’s Viewpoint.” 
Charles T. Davies is a retired indus- 
trialist of Wyomissing, Pa. He owns 
$1,000,000 of paid-up life insurance. His 
topic is “J.ife Insurance in Action.” 

Mr. Maduro is counsel for the Life 
Underwriters Association of New York 
City, Inc. He will speak on “Your 
Client Has a Right to Know.” 

Paul C. Sanborn, general agent Con- 
necticut Mutual, Boston, is chairman of 
the Round Table. Newest members of 
the Round Table are these: 

Qualifying and Life—Walter N. Hiller, Penn 
Mutual, Chicago; Isidor Hirschfeld, National 
Life of Vermont, New York; Charles B. John- 
son, John Hancock, Mutual, Boston; Paul C. 
Sanborn, Connecticut Mutual, Boston. 

Qualifying—Harry N. Balch, John Hancock 
Mutual, New York; Gardner L. Boothe, New 
York Life, New York; Edward J. Dore, jr 
Mutual Benefit, Detroit; Ernest H. Earley, 
Northwestern Mutual, Brooklyn; Arthur A. 
Ebenstein, independent, Los Angeles; Thomas D. 
Harvey, Mutual Life of New York, Chicago; 
Frank J. Koors, Northwestern Mutual, Minne- 
apolis; Noel D. Maxcy, Equitable Society, Phoe- 
nix; Willis F. McMartin, Northwestern Mutual, 
New York; Charles Wasser, Equitable Society, 
New York. 

Life—A. C. Bayless, Southland Life, Houston; 
Maurice A. Blate, Mutual Benefit, Flushing, 
N. . Bunting, Equitable Society, 
N William H. urns, independent, 
Philadelphia; Clinton Davidson, Estate —. 
Corp., Jersey City; William M. Duff, Equitable 
Society, Pittsburgh; Gerald A. Eubank, Pru- 
dential, New York; H. G. Feldman, Aetna, Pitts- 


burgh; Richard E. Hanley; Equitable Society, 
Chicago; J. D. E. Jones, Equitable Society, 
Providence; Samuel Kahl, Penn Mutual, Chi- 


cago; George E. Lackey, Massachusetts Mutual, 
Detroit; Earl G. Manning, John Hancock, Bos- 
ton; Henderson L. Peebles, Northwestern Mu- 
tual, Charleston, W. Va.; Victor F. Pettric, 
Occidental Life, Los Angeles; Harry Phillips, 
Jr., Penn Mutual, New York; Phinehas Prouty, 
Ir., Connecticut Mutual, Los Angeles; Hyman 
Rogal, Reliance Life, Pittsburgh; Julian W. 
Schwab, Indianapolis Life, Indianapolis; Albert 
M. Sheldon, Marsh & McLennan, Minneapolis; 
George H. Schumacher, Massachusetts Mutual, 
Cleveland; Lawrence E. Simon, Massachusetts 
Mutual. New York; Samuel Soforenko, 
York Life, Providence; Stanley F. 
Penn Mutual, Bethlehem; Simon D. 
Equitable Society, Boston. 


New 
Transue, 
Wiessman, 








Metropolitan Qualifies 
Many in CLU Exams. 


Fifteen representatives of Metropol- 
itan Life were granted full credit by the 
American College of Life Underwriters 
for successful completion of the entire 
series of C.L.U. examinations conducted 
in June. This was the largest group 
from any one company to achieve that 
distinction this year. The same company 
also had the largest number of candi- 
dates to sit for the examinations, 344, 
and the largest group to pass one or 
more parts, 259. 

The 34 Metropolitan candidates took 
a total of 624 examinations for the dif- 
ferent C.L.U. parts and passed 397, es- 
tablishing a passing ratio of 63.6%. This 
was four points above the average for 
the candidates representing other com- 
panies and organizations and fourteen 
points, or 28% higher than the general 
passing ratio for all candidates who took 
the examinations a year ago, in June 
1938. The higher passing ratio achieved 
by the Metropolitan’s candidates con- 
tributed materially to raising the gen- 
eral passing ratio to 60% for the candi- 
dates of all companies this year, as com- 
pared with 50% in 1938. 

The Metropolitan now has more than 
fifty chartered life underwriters in the 
United States and Canada and leads all 
other companies in the number of men 
enrolled in the C.L.U. study classes. The 
company has upwards of 1,000 men in 
these study groups. 

In Canada an additional eleven men 
from the Metropolitan were successful 
in passing one or more parts of the 
examinations for the Canadian C.L.U. 
designation. 





TERRIBERRY TO BE SPEAKER 

Extensive plans are being made for 
the first Fall meeting of the Indianapolis 
Association of Life Underwriters Sep- 
tember 22. The principal speaker will be 
G. Gilson Terriberry, New York, Mutual 
Benefit Life. 


Mutual Trust Life Men 
Meet at Lake George 


OLSON, SLATTENGREN ON HAND 





Prospecting, Income Plans, Time Control, 
Building Prestige Among Topics; 
L. R. Lunoe Built Program 





Eastern and New England field repre- 
sentatives of the Mutual Trust Life of 
Chicago were in regional convention Au- 
gust 28 to 30 at The Sagamore on Lake 
George, N. Y., with President Edwin 
A. Olson and Vice-President A. B. Slat- 
tengren in attendance and participants 
in the program. The convention was 
called to order Monday by Vice-Presi- 
dent Slattengren and came to a close 
with remarks by President Olson on 
Wednesday. Chairman of the first day’s 
session was L. R. Lunoe, now manager 
of the Mutual Trust Life’s newly 
opened New York City branch office, 
and who was formerly superintendent 
of agents at the home office. Mr. Lunoe 
built the program for this gathering and, 
highspotted, it ran as follows: 

“Prospecting” discussed by Martin 
Gavin, supervisor, Boston, with emphasis 
on centers of influence, personal obser- 
vation, news and events, cold canvass. 
“Prospecting” as viewed by John Goggin, 
Hartford agent, from the angle of calling 
on policyholders and personal acquaint- 
ances; applications just closed, occupa- 
tional. 

“Prospecting through Home Office 
Aids,” such as company literature and 
personalized letters, as seen by Geo. A. 
Hatzes, general agent at Manchester, 
N. “Prospecting in the Interview” 
outlined by Engene M. Warren, general 
agent at Providence, embracing these 
points: qualifying your prospect, selling 
yourself, selling the company and creat- 
ing desire. This session closed with a 
summary of the points covered by Vice- 
President Slattengren. 

A general agents’ session Monday 
afternoon proved stimulating. Vice-Presi- 
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dent Slattengren again presided and the 
speakers were Lunoe, New York 
manager, on “Finding the New Man”: 
A. E. Richardson, New England manager 
Boston, on “What and How to Teach 
New Agents”; A. H. Neil, New York 
assistant manager, on “Getting Agents 
Into Early Production,” and John 
Ehn, Waterville, Me., on “Stimulating 
Old Organization.” 

Income Plans Featured Second Day 

The second day’s program started off 
with a sales demonstration in which 
Philip B. Steele, general agent at Spring. 
field, Mass., brought out the best points 
in the family income plan and Lester J, 
Lester, general agent in New York City, 
similarly discussed the endowment in- 
come plan. Following. an intermission 
J. B. Hawkins, district agent in Boston, 
appeared on the platform to talk about 
the income extension plan and William 
A. Fox, general agent at Elizabeth, N. J, 
handled program selling. A. H. Neil, the 
chairman of this session, gave the sum- 
mary. The afternoon was devoted to a 
golf tournament, and the evening to en- 
tertainment and dancing. 

Wife Opens Third Day Session 

With A. E. Richardson, Jr., New Eng- 
land manager, presiding the third day's 
session opened with a talk by Mrs. W. J. 
Bristol, whose husband is general agent 
in Newark, N. J. Mrs. Bristol told how 
the wife can help. Vice-President Slat- 
tengren then presented his thoughts on 
“Planning and Time Control” and A. H. 
Neil discussed “Mental Attitude.” Mak- 
ing his second platform appearance John 
H. Ehn, Waterville, Me.. gave his slant 
on “Building Prestige,” followed by 
George J. Doyle whose subject was 
“Motivation for the Close.” President 
Olson’s closing remarks were given keen 
attention. That afternoon a_ softball 
game was played, followed by a banquet 
which marked the formal close of a 
stimulating convention. 





WRITINGS IN CANADA 


July Sales Were Higher Than a Year 
Ago, the Largest Increase Being 
Reported from Nova Scotia 


An improvement of 5.2% was shown 
in new settled-for sales in Canada in 
July when compared with sales for the 
same month a year ago. The largest 
percentage increase was registered in 
Nova Scotia. which province reports a 
gain of 23.7%. Manitoba and Saskatche- 
ewan continued the increase that has 
been taking place this vear. Alberta fell 
hack 01% and British Columbia 6.8% 
Both Quebec and Ontario were ahead 
in sales on the month. the latter being 
up 81%. Total sales for the month in 
Canada, as reported by the Canadian 
Life Insurance Officers Association, were 
$32,244,000, against $30,635,000 for the 
same month of last year. 

For the first seven months of this year 
life sales were down from the _ similar 
period of last year by 0.1%. A number 
of districts showed material improvement 
in the seven months period, particularly 
in the western provinces. Alberta, Man- 
itoba and Saskatchewan were on the 
upside. Ontario sales were approximately 
the same, with Quebec down a trifle. 








LIFE AGENTS’ TAXES 

The New York Appellate Division af- 
firmed a determination of the New 
York State Tax Commission affirming 
assessments of unincorporated business 
taxes for 1935 and 1936 against a firm 
of life insurance agents on the ground 
that the proof amply sustained the find- 
ing that the petitioners for review of the 
order “were engaged in the conduct of 4 
business or occupation and not in the 
pursuit of a profession.” Recht & 
Kutcher v. Graves, 12 N. Y. S. 2d. 158. 


STATE RESERVE MEETING 

The annual agency convention of the 
State Reserve Life of Fort Worth will 
be held September 1 and 2 at the Worth 
Hotel in Fort Worth. F. E. MeGona- 
gill, vice-president and superintendent of 
agencies, and Sam Weatherford, secre- 
tary, will be in charge. 
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WE LIKE YOUR CONTENTMENT RECIPE, OLD TIMER 


“A&A SNUG little place like this, freedom to 
go and to do as you please and a check 
in the mailbox every month—boy, that’s liv- 
ing! No wonder you two stay so young. We'd 
like to use your contentment recipe, Old 
Timer—how do you manage it?” 


Simple enough to manage it if you start 
now, using the Old Timer’s-simple recipe. 
Then, whenever you're ready to retire—at age 
65, or 60, or perhaps earlier—you, too, can 
have a regular monthly income for as long as 
you live. You can have just such a comfortable 
home, and real contentment, and carefree in- 
dependence—those good things of life that a 
retirement income makes possible. Also— 
and here’s a vital feature—immediately you've 


started your plan, you'll have made sure that 


THE NORTHWESTERN MUTUAL LIFE 


your family’s future money needs would be 


met, in case you should die prematurely. 


That recipe is the Extraordinary Life Plan 
of the Northwestern Mutual. This practical 
plan is completely flexible—so that you can 
arrange for future money payments in what- 
ever amounts you set, with those payments 
timed when they're needed, to provide neces- 
sities and some of the good things of life that 
a man naturally wants for his family or himself. 

A wise first step in learning what this plan 
will do for you, is to read the booklet, “The 
Extraordinary Life Plan—How It Makes In- 
surance Dollars Go Farther.” 
You'll find it exceedingly 
helpful in visualizing your 


Own contentment recipe. 


INSURANCE COMPANY 







SS 





You'll find your contentment recipe 





in this helpful book 





How to moke sure of a regulor 
monthly income starting when you're 
ready to retire? 

How, of the some time, to moke 
sure thot your family would be ode- 
quotely provided for, should you 
die? 

So vitally importont ore these 
questions that we've prepored a 
special book on them— 

The Extraordinary Life Plan 


— how it mokes insurance dollors go 
forther 
Straightforward, easy-to-read, this 
book presents a simple, practicol 
plan by which you con provide for 
future needs—a plan so flexible 
ond workable thot it is well colled 

Extroordinory 

The coupon mokes It ecsy to get 
your copy. There's no obligation, 
of course. 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
720 E. Wisconsin Ave., Milwaukee, Wis 


With no obligation to me, you may send me the booklet, “The Extraordi- 
nary Life Plan—how it makes insurance dollars go farther 


Name 2.0 ccscccccccccsevccecesccscess 


AOD PCB. a cccacvccccscsscescces 


This full page advertisement featuring the Northwestern Mutual's 
Extraordinary Life Plan will appear in the September 9th issuz 
of The Saturday Evening Post, and will help open the wa, 
to many profitable interviews for Northwestern Mutual agenis 


State . eseee SE.P.9-9-39 

















Page 8 





THE EASTERN 
UNDERWRITER 









September 1, 1939 

















IDEAS that CLICK 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 100 


When the Columbian National Life 
wanted some one to talk about Salary 
Savings insurance before its Star Pro- 
ducers Club convention in 1939 it selected 
Otto M. Ball, supervisor in the Beardslee 
agency of the company in New York 
City. 

Mr. Ball 


selling Salary 


these 
insurance: 


principles in 
Sell 


follows 
Savings 


iden 





Feu L Tact. res 

Save the lipstick, Toots, this guy don't 
give no rebates! 

the employer on the plan first. Once 

the employer’s franchise has _ been 


granted have the employer send a letter 
to each of the employes telling them 
about the plan and announcing that they 
will each have an opportunity to discuss 
their insurance affairs with Mr. Ball. 
Have a small office in the plant where 
interviews with employes can be con- 
ducted. Sell the company officers first. 

The interview with individual employes 
must be brief and to the point. First, 
Mr. Ball explains that the employer has 
arranged the plan in order to give his 
employes a chance to purchase and pay 
for a permanent form of life insurance 
in the most painless way possible. Then 
he learns how much insurance the em- 
ploye already owns. If it is $2,000, Mr. 

Sall says: “If the unexpected should 
happen, wouldn’t it be nice if your wife 
could just leave that $2,000 in the bank 
as a reserve against possible emergen- 
cies?” Then he says: “Look at this 
picture. Here is a line which represents 
your present level of income. If the un- 
expected should happen, that line would 
probably drop to this level for your 
family until your estate is settled, would- 
n’t it? And after the estate is settled 
the income level of your family would 
probably rise to here. Now Mr. Pros- 
pect, wouldn’t it be a grand thing for 
your family if you could bridge that 
gap for them by providing $100 a month 
for a year or let’s say three years, eas- 
ing the family down from your present 
income level to that eventual level? If 
your wife has to find a job, she won't 
be forced to take the first one.” 

When the employe asks the cost Mr. 
Ball tells him the monthly premium. At 
age 35, $100 a month for three years 
can be had for a premium of about $6.55 
a month. Mr. Ball says to his prospect: 


“Isn't it worth $6.50 a month to you to 
provide 
years? 


this $100 a month for three 


Come on, let’s join up.’ 





- well as in Pennsylvania, Ohio, 


Jefferson Standard At 
New High Mark Today 

REACHES $400,000.00 ORDINARY 

Operates in Wide Field and Uses Most 


of Its Resources to Finance 
Southern Enterprises 








Continuing as an important factor in 
supplying southern capital and credit 
to meet vital needs of farm, factory and 
business in the South, Jefferson Stand- 
ard Life will today pass the significant 
milestone of $400,000,000 of Ordinary in- 
surance in force, says Julian Price, the 
company’s president. The company re- 
ports $85,000,000 in assets. 

Within thirteen years after its for- 
mation the company reached the $100,- 
000,000 in insurance in force. Mr. Price, 
who has been with the company since 
its beginning, became president in 1919, 
Insurance in force advanced to $215,- 
000,000 by the end of 1923. When the 
depression began the company had 
more than $300,000,000. Since 1933 more 
than $100,000,000 has been added to in- 
surance outstanding and $35,000,000 to 
assets. 


. 


Operates in Wide Field 


Jefferson Standard used to operate 
only in the Carolinas but now it has 
1,000 representatives in southern states 
from Atlantic to Pacific Oceans, as 
Kansas, 
Colorado, Wyoming, Idaho, Puerto Rico 
and District of Columbia. 

In the last eight years the company 
has held even more closely to invest- 
ment in the South. Today, of its $42,- 
000,000 in first mortgage loans, more 
than 90% is serving the South. . This is 
not a matter of sectional prejudice but 
is strictly one of good business, Presi- 
dent Price declares. The Jefferson 
Standard’s net earned interest on mean 
invested assets in 1938 was 5.08% in 
1937 it was 5.1%, and in each of the 
last four years the company has led 
in this particular. 





Life Advertisers Honor 
Swisher for His Service 


In recognition of his notable contribu- 
tion to the Life Advertisers Association, 
that organization has conferred an hon- 
orary life membership upon Stephen A. 
Swisher, Jr., of Des Moines, who was 
compelled by ill health to retire as agency 
vice-president, Equitable Life of Iowa, 
a few months ago. 

A beautifully 
scroll was given to Mr. 
dence of his life membership. The scroll 
carries the signature of the life adver- 
tisers’ past presidents and members of 
the 1939 executive committee. 

Mr. Swisher was one of the organizers 
of the Life Advertisers Association, 
served as its first vice-president in 1933, 
president in 1934 and was a member of 
the executive committee from 1933 
through 1935. 


ON JACKSON, MISS., PROGRAM 

With three outstanding speakers an- 
nounced for the sales congress of the 
Mississippi Association of Life Under- 
writers, President Lee Denson is pre- 
paring for a record state attendance at 
Jackson, September 21. The speakers 
are Harry T. Wright, Chicago, Equitable 
Society; Harry V. Wade, Indianapolis, 
vice-president, American United Life, 
and Sam Hay, Jr., Birmingham, Ala., 
superintendent of agents, Protective Life. 


RALPH P. HARRISON DEAD 

Ralph P. Harrison, formerly general 
agent at Richmond, Va., for Union Cen- 
tral Life, committed suicide August 27 
by inhaling gas in the basement of his 
home in that city. Financial troubles 
were blamed for the act. Born in 
Lindsay, Canada, in 1877, Mr. Harrison 
worked for a time as agent for the 
Sun Life of Canada at Montreal. He 
had served two terms as president of 
the Richmond Association of Life Un- 
derwriters. 


engrossed parchment 
Swisher as evi- 








Office Management 
Meeting Sept. 27-29 

NEW YORK COMPANIES HOSTS 

Many Speakers Announced; Standing 


Committees Preparing Reports; 
Mechanical Equipment Exhibit 








The annual conference of the Life 
Office Management Association will be 
held in New York September 27 to 29 
inclusive. Member companies located 
in New York will be the hosts and 
headquarters will be at Hotel New 
Yorker. Among the several speakers on 
the program will be Frazar B. Wilde, 
president Connecticut General; Law- 


.rence A. Appley, educational director 


Socony-Vacuum; Gordon A. Hardwick, 
vice-president Penn Mutual; Dr. W. A. 
Granville, vice-president Washington 
National; Robert C. Tait, assistant trust 
officer Genesee Valley Trust Co. 

While the program is addressed pri- 
marily to the technical subjects having 
to do with life office management, sev- 
eral speakers will present papers deai- 
ing with pertinent background subjects 
of interest to the administrative offi- 
cers of life companies. An attendance 
of approximately 400 representatives 
from member companies is expected. 

Several important life office manage- 
ment research reports will be presented. 
Five standing committees have been en- 
gaged in preparing reports. There will 
be presented a manual of procedure for 
life office cost accounting. It should 
prove an extremely valuable aid to life 
companies as a suggested procedure for 
obtaining both departmental and func- 
tional costs. Thé report of the salary 
study committee this year will consist 
of a manual which will serve as a guide 
for introducing a system of salary 
standardization and job evaluation. 


Office Equipment Shown 


Another feature of the conference will! 
be the exhibit of office machinery and 
equipment at which the more recent 
developments applicable to life office 
operations will be presented. Twenty 
of the more important manufacturers 
and distributors will be represented. 
This feature of the program will be 
supplemented by the presentation of 
several reports of the association’s 
standing committee on office machinery 
and equipment. 

The program consists of three full 
day sessions, the entertainment features 
being limited to the evenings of the 
first and second day. The association 
banquet will be held) in Rumanian 
House at the World’s Fair, preceded by 
a boat trip around Manhattan Island. J. 
Finlay Allen, assistant secretary Home 
Life of New York, is general chairman 
of the conference. 


HEADS EXHIBITS COMMITTEE 








Life Advertisers Association Preparing 
for Convention in Detroit; Study 
of Material Shown 


Selection of Edward Morton, adver- 
tising manager North American Life, 
Toronto, will head the exhibits commit- 
tee of the Life Advertisers Association 
which will hold its international con- 
vention in Detroit October 16-18. 

According to Harry V. Wade, Indi- 
anapolis, convention chairman, an inno- 
vation will be made in connection with 
the exhibits, with time allotted from 
the program in which to study and dis- 
cuss them. Questions will be in order 
as to why certain advertising material 
was prepared and what results were ob- 
tained. This feature has long been called 
for by association members. 





GAINS BY MFGRS. LIFE 
_ An increase of $9,319,491 in business 
in force to a new high of $582,231,926 is 
reported by Manufacturers Life for the 
first six months of 1939. The increase 
compares with one of $8,217,178 in the 
corresponding period of last year. 








Wanted: 
HOME OFFICE FIELD 
ASSISTANT 


The Home Office of a growing New 
York non-participating company has an 
opening for a field assistant to recruit 
and train men. Excellent opportunity 
for advancement. Salary basis. 

Write in confidence giving experience 
and qualifications. Our own organiza. 
tion knows of this ad. 

Box 1355 
The Eastern Underwriter 
94 Fulton Street New York 











IN BROOKLYN 





Alfred G. Correll Agency 


New England Mutual Life 
Insurance Company 


16 Court St. TRiangle 5-965] 


Ideas which bring results. 


Friendly, Intelligent Counsel. 
Cooperation and Assistance. 











Philadelphians Plan 
Bermuda Trip in 1940 


PART OF CONVENTION SCHEME 





Hoping to Get Next Year’s National 
Meeting, Ocean Voyage Suggested as 
Additional Attraction 





The 1940 convention committee of 
the Philadelphia Association of Life 
Underwriters is making tentative plans 
for a five-day cruise to Bermuda imme- 
diately following next year’s convention 
of the National Association. 

If the 1940 meeting is brought to 
Philadelphia it is likely that many dele- 
gates would welcome an opportunity to 
visit the garden spot of the Atlantic 
Ocean while they are all the way East 
for the N.A.L.U. convention. Septem- 
ber is one of the best seasons of the 
year at Bermuda and facilities are bet- 
ter than Mid-Summer since many of 
the large transatlantic steamers are 
transferred from European service for 
the Fall season of cruises along the At- 
lantic seaboard. A party could be ar- 
ranged similar to the one to Mexico fol- 
lowing the convention at Houston last 
year. 

Other Resorts Available 


Other post-convention attractions in- 
clude Atlantic City and the New York 
World’s Fair. Fast train service from 
but a few squares from convention 
headquarters will make it possible for 
delegates to visit one or both of these 
attractions at small cost and without 
encroaching too greatly on their time. 
And in Philadelphia there will be 
plenty of entertainment also. 





LAIDLAW MADE DIRECTOR 
R. A. Laidlaw, a director of Canada 
Life, has been elected a director of the 
National Trust Co. 
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These men have re-inforced the foundation of their life insur- 
ance careers through the tna’s intensive five-week Life Insur- 


ance Course. 


Embracing a thorough study of the life insurance contract and 
its application in the field of life underwriting, the compre- 
hensive curriculum emphasizes Etna’s exclusive Estate Control 


_ Plan. 


The fall session of the 4tna Life Insurance School will begin on 
October 2, 1939 and continue for five weeks. 


ZETNA LIFE INSURANCE SCHOOL 
HARTFORD, CONNECTICUT 





ARAL AA AMARA RA ANA A Ra 


v 


























Thorpe and Cameron 
On A. L. C. Program 


PLANS FOR CHICAGO MEETING 





In Anticipation of Large Attendance 
General Committee Will Have Im- 
portant Additional Features 





Merle Thorpe, editor “Nation’s Busi- 
ness,” and William John Cameron of 
the Ford Motor Co., will be among the 
guest speakers at the thirty-fourth an- 
nual meeting of the American Life Con- 
vention in Chicago October 4, 5 and 6. 
Other prominent executives and business 
leaders will be on the program. 

Mr. Thorpe is no stranger to the mem- 
bers of the American Life Convention, 
since it will be recalled that he contrib- 
uted one of the outstanding addresses at 
the twenty-seventh annual meeting held 
in Toronto in 1932. 


Sectional Meeting Dates 


Because of the keen interest in inter- 
national and internal business affairs at 
this time it is anticipated that the at- 
tendance at this year’s annual meeting 
will be large. As is customary the 
Legal Section will hold its annual meet- 
ing on the two days immediately pre- 
ceding the general convention. The 
dates for athe Legal Section gathering are 
October 2 and 3 The Industrial Section 
is to meet October 2, Financial Section 
October 3; Agency Section, October 4. 

The sessions of the general meeting 
will open on the morning of October 4, 
with W. T. Grant, president of the con- 
vention, presiding. At this particular 
session there will be the customary greet- 
ings from delegates sent by the Asso- 
ciation of Life Insurance Presidents, 
Chamber of Commerce of the United 
States, National Association of Insur- 
ance Commissioners, Canadian Life Of- 
ficers Association, National Association 
of Life Underwriters and the National 
Fraternal Congress. The committees in 
charge are also preparing a fine enter- 
tainment program. 


HONOR MR. AND MRS. A. F. GILLIS 

The entire agency staff of the Alex- 
ander F. Gillis office, Provident Mutual, 
Newark, N. J., tendered a luncheon to 
Mr. and Mrs. Alexander F. Gillis August 
24 in recognition of their twenty-ninth 
wedding anniversary. 

Mr. Gillis was presented with a bunch 
of paid for applications as the result of 
a campaign conducted by the agency 
force under the direction of Henry A. 
Feustel, supervisor of the agency, and 
Mrs. Gillis was presented with a hand- 
some bouquet of American Beauty roses. 

Mr. Gillis, who is an active member 
of the Life Underwriters Association of 
Northern New Jersey, has been affiliated 
with the Provident Mutual Life for many 
years, and for the past seven years he 
has been general agent for the northern 
New Jersey territory of the company 
with headquarters in Newark, N. J. 

Mr. Gillis is also a member of the 
Life Insurance General Agents & Man- 
agers Association of Northern New Jer- 
sey, and has taken an active part in the 
affairs of the association since its in- 
ception. 

TO ATTEND CONVENTION 

The Newark agency of John Han- 
cock Mutual will be well represented at 
the Leaders’ Club convention in Wash- 





ington, September 6 to 8 inclusive. They 
include General Agent J. Bruce Mac- 
Whinney, Supervisor Clarence A. Ross, 
Lawrence Kroner, Harry Harris, Louis 


S. Silverman and Ned C. Litwack, who 
will be one of the principal speakers at 
the meeting. 
GEORGE R. CRAFT DEAD 

George R. Craft, former Cleveland 
manager for Bankers Life of Iowa, died 
last week at his home in San Marino, 
Calif. He was agency manager at Cleve- 
land for sixteen years, resigning in 1930 
when his health became impaired. He 
started with the Bankers as an agent 
in Ohio in 1905 and established the 
Cleveland agency in 1914. 





DINNER GIVEN FOR YOUNG 


President of Maenerch ‘Life Completes 35 
Years With Company; His Leader- 
ship Proves Valuable 


A dinner was given August 15 by di- 
rectors and officers of Monarch Life t 
President Clyde W. Young on comple- 
tion by him of thirty-five years with the 
company. Gurdon W. Gordon, vice- 
president and general counsel, presented 





Clyde W. Young (left) and Gurdon W 
Gordon at testimonial dinner in honor of 
Mr. Young’s thirty-fifth anniversary. 


Mr. Young with a testimonial plaque 
memorializing his association with Mon- 
arch Life. Mr. Gordon also presented 
on behalf of the home office and field 
employes and agents, a suitably inscribed 
volume containing the photographs of the 
officers and directors, a short biographi- 
cal sketch of Mr. Young’s career and a 
record of all Monarch employes and 
agents listed by length of service. 

Mr. Young, a native of Columbus, Ohio, 
is the oldest employe of the company in 
length of service. He began his asso- 
ciation with it August 15, 1904, three 
years after the company was incorpo- 
rated, serving in various capacities until 
his election as a director on January 15, 
1908. October 6, 1911, he was elected 
treasurer, serving in that capacity until 
August 15, 1921, when he became secre- 
tary-treasurer. He continued in that 
post until March 18, 1925, when he was 
elected president following the death of 
Samuel W. Munsell. The company has 
enjoyed remarkable growth under Mr. 
Young’s leadership. 


Large Number Living 


On Income Contracts 
A total of 302,505 men and women, 
generally 65 years and older, are said 
to be living in whole or in part upon 
income payments from American life 
insurance companies. Payments to these 
holders of income contracts amounted to 
$112,957,705 in 1938, according to the An- 
nual Message of Life Insurance com- 
mittee, headed by Joseph C. Behan, vice- 
president Massachusetts Mutual Life. 
The total payment was made up of 
$101,099,201 to the holders of 289,194 
individual income contracts and of $11,- 
858,503 to holders of 13,311 Group cer- 
tificates. These figures are based on 
reports from 137 legal reserve life com- 
panies representing 92% of the insurance 
in force. 


TEXAS PRUDENTIAL MEETING 


The annual agency convention of the 
Texas Prudential of Galveston has been 
set for September 11-12 at Carlsbad, 
N. M. Several nationally known speak- 
ers have been invited to address the 
meeting, and tentative arrangements have 
been made for Ben Smith to present his 
address, “Why Did I Lose That Sale ?” 


H. Gale Rogers will have charge of the 
annual convention of the Ordinary de- 
partment at Galveston, September 21-23. 


Beweee Will Pesmnete 
Salary Savings Plan 

WITH NATIONAL LIFE, VERMONT 

To Develop This Festure in All Com- 


pany’s Agencies; Formerly With 
Edward A. Woods, Pittsburgh 





Bowser has been chosen direc- 
tor of salary savings for National Life 
of Vermont. He has had experience in 
that field with two other companies and 
his duties with the National will be to 
take over the chief responsibility of pro- 
moting the salary savings plan in all its 
agencies. 

Mr. Bowser is a graduate of Bucknell, 
1923, degree of A.B., and for three of 
his four vears there he was a star on 
the varsity football team. One year he 
was the choice for fullback on the myth- 
ical All-American team. After gradua- 
tion he played professional football with 
the Canton Bulldogs, the Cleveland In- 
dians and the Philadelphia Yellow- 
Jackets. 

For eight years he was with the White 
Motor Co., Cleveland, acting as a dis- 
tributor of White trucks in several 
states, with headquarters in Chicago. He 
was salesman and manager and left the 
motor business only because of a change 
in business conditions. 

Adam E. Littig, who is now Midwest 
supervisor for the National, introduced 
Mr. Bowser to life insurance about ten 
years ago and he proved successful as a 
salesman, later specializing in the salary 
savings pl: in. He was supervisor of the 
salary savings division, Edward A. Woods 
Co., Pittsburgh. Shortly after organiz- 
ing his plans at the home office Mr. 
Bowser will begin a series of agency 
visits, promoting a salary savings cam- 
paign. 


x. 6. 





MANY ENDORSE DOUGLAS 
Fifty-eight Local Associations Suppozt 
San Antonio Man’s Candidacy For 
National Assn. Trustee 
The committee furthering candidacy 
of O. D. Douglas, San Antonio, for trus- 
tee of the National Association of Life 
Underwriters, announces that fifth-eight 
associations have endorsed him. The com- 
mittee feels that Texas should be repre- 
sented on the national board, and with 
the outstanding work done by Mr. Doug- 
las in association affairs, this honor 
should go to him. His Texas agency of 
Lincoln National Life is well organized 
and this has enabled him to give much 
time to association work, not only in 
Texas but in other parts of the United 

States. 

According to O. P. Schnabel and O. 
Sam Cummings, chairman and_ vice- 
chairman of the committee, an organized 
effort is being made to have every asso- 
ciation in Texas represented at the na- 
tional convention in St. Louis. 





BELL QUALIFIES MANY 
Inspector of Agencies Clark E. Bell, 
southern California district, New York 
Life, is proud of the record made by 
the agencies under his direction in the 
number who qualified for company con- 


vention trips. Thirty agents will at- 
tend the two club conventions in the 
East early this month and seventy-five 


will attend the Western club convention 
later in the month. 





GULLEY REMOVES TO DALLAS 


R. L. Gulley, home office agency su- 
pervisor for General American Life, has 
removed his headquarters from San 
Antonio to the 
Building, Dallas, where he is associated 
with Smack Reisor, Dallas general 
agent. 


FRAILEY DES MOINES SPEAKER 

Des Moines Association of Life Un- 
derwriter will hold its first fall meeting 
September 8 at Hotel Fort Des Moines. 
Cy Frailey of Chicago, editor of Dartnel 
publication, will be the speaker at the 
first meeting. 


Dallas National Bank. 


September 1, 1939 








Make this Office your 
Surplus Line Agency— 
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BERKSHIRE LIFE 


Insurance Co. of Pittsfield, Mass. 


“88 Years of Service” 











Hospitalization Plan 
For Indiana in 1941 


Enactment in 1941 of legislation to 
permit non-profit community plans for 
Group hospitalization insurance in Indi- 
ana has been recommended to Governor 
Townsend by a special study committee 
he named shortly after adjournment of 
the last legislature. 

Earl C. Wolf, business manager, 
Indianapolis City Hospital, headed the 
committee which was composed of hos- 
pital, medical, labor and state govern- 
ment leaders. Attempts to set up hospi- 
talization insurance groups without ade- 
quate legislation was warned against in 
the report. One purpose of the study 
group was to determine whether Group 
insurance plans could be operated under 
existing laws. 

Another recommendation was that be- 
fore a bill is drafted, the attorney gen- 
eral be consulted. An attempt through 
courts, by seeking a declaratory judg- 
ment, was frowned upon by the com- 
mittee “because we believe it would throw 
the field open to uncontrolled groups.” 

“We believe,” the report said, “that 
such plans should be under the supervis- 
ion of the Insurance Commissioner with 
the secretary of the board of health ap- 
proving certain features of such plans.” 


RESERVE LOAN FINANCING 








Company Passes Into Hands of Texas 
Capitalist Group Headed by C. W. 
Murchison and T. L. Wynne 
For sometime plans for revision of 
the capital structure and change of con- 
trol of Reserve Loan Life have been in 
progress. As these plans involve an in- 
crease of the capital stock it will be 
be about thirty days before this can 
be accomplished according to the method 
provided by the Indiana statutes. All 
agreements have been signed and the 
purchase price of the additional stock 

has been placed in escrow. 

A majority of the company’s stock, in- 
cluding that held by the Fidelity Insur- 
ance Co., Atlantic City, will pass into 
the hands of a group of Texas men 
headed by C. W. Murchison and T. 
Wynne, capitalists. Control will rest with 
the Murwyn Investment Co., Dallas. It 
is their announced intention to continue 
to operate it without essential change 
in its policy or plans. 

Par value of the existing stock has 
been reduced from $10 to $5 and 33,000 
new shares of $5 par value will be sold 
at $15 a share, thereby creating a paid 
capital of $265,000 and a substantial sur- 
plus and contingency reserve after ab- 
sorbing the write-down of assets. 





TOOK YELLOWSTONE PARK TOUR 

M. J. Denda, vice-president, Postal 
National Life, is back in New York from 
a Yellowstone National Park tour. While 
West Mr. Denda visited his home town, 
Anaconda, Mont. His wife and daughter 
accompanied him. 
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Fieldmen Break Ground for New 
Continental American Building 


Agents Are Honored in Ceremony to Set Building Operations 
in Motion; Gerald M. Doherty of Boston Turns 
First Spadeful of Earth 


Three members of the Continental 
American field force made history for 
their company August 28 when they 
pushed a ceremonial spade into Dela- 
ware clay to start the excavation opera- 
tions for a new home office building. 

Although the ground breaking ritual 
or the luncheon which followed was at- 
tended by the governor of the state, the 
mayor, and other public officials, and by 
oficials and directors of Continental 


mony. This function, in connection with 
the trip to Wilmington and presence at 
the breaking of ground, was designed 
as an award for Continental American 
representatives as well as an event of 
historical significance to the company. 

Governor Richard C. McMullen of 
Delaware and Mayor Walter W. Bacon 
of Wilmington were present at both the 
spade ceremony and the luncheon. 


Others in attendance included mem- 





Commercial Studio 


Left to right: A. A. Rydgren, president; Ellsworth C. Burt, captain of company’s 

Old Guard; Gerald M. Doherty, general agent at Boston; Walter W. Bacon, mayor 

of Wilmington; C. Douglass Buck, former governor of Delaware and director of 
company; Harold Schutt. 


American Life, none of those distin- 
guished persons performed the act of 
turning the first earth. 

Ground was broken by three salesmen 
who, in response to the company’s in- 
vitation last Summer to compete for the 
honor of taking part in this occasion, 
produced the greatest amount of paid 
business, or the largest number of lives 
insured. This campaign, called the Spade 
Crusade, was an unusual success and 
Monday’s celebration was a fitting cul- 
mination with fifty-six members of the 
Continental American field force pres- 
ent in recognition of their contributions 
during the contest. 


Three Agents Break Ground 

Gerald M. Doherty, the company’s 
general agent in Boston, turned the first 
spadeful of earth. “Jerry” had earned 
the title of “chief spadesman” through 
his personal production of $96,000 of 
paid business during the one-month 
drive. 

Abraham I. Covell, CLU, of the Rob- 
ert Kruh Agency in New York, who 
was to be lieutenant spadesman, did not 
participate but attended the luncheon. 
Ralph Benson of Rockville, Md., of the 
Baltimore branch, was spade committee 
chairman by virtue of having led the 
company in number of lives insured 
during the Spade Crusade. 

The brief observance on the property 
was conducted by A. A. Rydgren, presi- 
dent of Continental American, who hand- 
ed the spade in turn to Doherty, Covell, 
and Benson. He then asked Ellsworth 
C. Burt, oldest representative of the 
company in service and captain of the 
Old Guard, to blow a whistle as a signal 
for the contractor’s steam shovel to take 
up the work of excavation. 

The chief affair of the day was the 
luncheon which followed the spade cere- 


bers of the firm of architects who de- 
signed the new building, Massena & du- 
Pont, and of the Turner Construction 
Co. Also members of the original Old 
Guard who have seen more than twenty- 
five years of field service with Continen- 
tal American. 

But the guests of honor were the fifty- 
six agents who had won special honors 
in the Spade Crusade and the cashiers 
of four agencies. 

President Rydgren was toastmaster at 
the luncheon and introduced the gover- 
nor, the mayor, and other notables. In 
the’ absence of Vice-President W. M. 
Rothaermel, Ralph E. Halstead, super- 
visor of agencies, took the chair long 
enough to pay tribute to those who had 
made their mark in the Spade Crusade, 
and introduce them. 

Mr. Halstead presented the specially 
made spade to Mr. Doherty as a souvenir 
of the event and an award of merit. On 
a silver plate in the shank of the spade 
is engraved: “This spade is awarded to 
Gerald M. Doherty, Chief Spadesman 
of the Spade Crusade, June, 1939, who 
used it to break ground for construction 
of the home office building of Conti- 
nental American Life Insurance Co., 
Wilmington, Dela., on August 28, 1939.” 

Before closing the luncheon meeting, 
President Rydgren called upon Alfred 
V. duPont of the firm of Massena & 
duPont, architects, for a few remarks 
on the design of the building. He also 
introduced Gabriel Massena; Robert P. 
Schoenijahn, consulting engineer, and 
the following from the Turner Construc- 
tion Co.: H. C. Turner, vice-president ; 
FE. R. Baer, engineer; Louis H. Doane, 
structural engineer, and A. A. Carswell, 
superintendent of the job. 

Programs of both the luncheon and 
the spade ceremonies on the property 
were marked by brevity and precise 


Sisson Advertising 
Director State Mutual 


HAS MANY YEARS’ EXPERIENCE 





Knows Selling and Sales Promotion; 
Was With Procter & Gamble and 
Other Nationally Known Firms 





State Mutual Life has announced ap- 
pointment of Arthur F. Sisson, Boston 
advertising man, as advertising director. 

Mr. Sisson, who heads the advertis- 
ing and sales promotion work of the 
company’s agency department, has had 
nineteen years’ combined experience in 
selling, sales promotion and advertising 
with nationally known firms. Beginning 
his advertising work on his graduation 
from Boston University’s College of 
Business Administration in 1920, he was 
connected in Boston for four years with 
the Procter & Gamble distributing or- 
ganization as head of the sales statis- 
tical department. 

Handled Direct Mail 

Mr. Sisson next associated with the 
Atlantic Lumber Co. as an assistant to 
the president and later operated a sales 
territory. He was subsequently brought 
into the office as assistant to the sales 
manager, taking over the direct mail 
sales promotion and initiating the com- 
pany’s house organ, The Atlantic Log. 

Since 1930 Mr. Sisson’s work has 
been in advertising agencies. A direc- 
tor and vice-president of Wood, Brown 
& Wood Co., Boston, he has serviced 
such accounts as the Boston Consoli- 
dated Gas Co., Colt’s Patent Fire Arms 
Manufacturing Co., and other large ad- 
vertisers. 





No speeches were delivered at 
this respect, the ob- 
servances were in tune with the con- 
struction work itself. Breaking of 
ground was sandwiched in between the 
completion of wrecking operations and 
the beginning of excavation by mathe- 
matical exactness. Hardly two weeks 
had passed since the Continental Ameri- 
can board had okehed plans for their 
new home, and at that time a complete 
garage and sales department of an auto- 
mobile agency stood on the property. 

It was a matter of minutes between 
the board meeting and the start of de- 
molition, and during the razing opera- 
tions Turner men, under the guidance of 
Superintendent Carswell, have been do- 
ing their preliminary work. When Burt, 
captain of Continental American’s Old 
Guard, blew the whistle to set the wheels 
of construction turning, the steam shovel 
that answered the signal was more than 
part of a good show. It was digging in 
with the determination to see how much 
excavation work could be done the same 
day. To the builder, Winter is too close 
for comfort. 

To Be Ready in a Year 

The new building will be a five-story 
structure facing the corner of Rodney 
Square in Wilmington. Architecturally, 
it will chime in with the Post Office and 
the Court House, its next door neigh- 
bors. It will be an L-shaped building 
with a corner entrance at King and 
Eleventh Streets and a forty-seven-foot 
span across each wing with no interior 
columns. It will be of granite and lime- 
stone. The company, whose present 
quarters are in the duPont Building, ex- 
pects to move into its new home in 
about a year. 

The Spade Crusade, which laid the 
groundwork for Monday’s novel ground 
breaking rites, made June a_ record- 
breaking month for the company. Its 
paid-for new business was greater than 
in any previous June in Continental 
American history, and exceeded June, 
1938, by 44%. More than 20% of the 
field force paid for $20,000 or more dur- 
ing the month. 


SUPERVISORS MEET SEPT. 11 

The Boston Life Supervisors Club will 
open its luncheon season with a meet- 
ing at the Parker House September 11. 
George L. Hunt, New England Mutual’s 
agency vice-president, will speak on 
“The Supervisor’s Job.” 


timing. 
either one. In 
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ENTERTAINS AGENTS AT FAIR 





Eastern Life Party Goes Sightseeing; 
Yarin Announces 20% Gain in Paid- 
For Volume for Year to Date 

Leading producers of the Eastern Life 
of New York and their families were 
guests of the company last Thursday at 
the New York World’s Fair. The pro- 
gram, arranged by Harry Yarin, vice- 
president and superintendent of agents, 
included sightseeing, dinner at the Pal- 
estine Pavilion, an opportunity to view 
the diorama exhibits there of Jewish 
progress in Palestine, and the Aquacade 
show. 

At dinner the encouraging announce- 
ment was made by Vice-President Yarin 
that between May 24 and August 14 the 
agents had not only made up a drop in 
paid-for volume of the first five months 
of 1939 but showed sizeable gains. As 
presented by Mr. Yarin the seven and a 
half month standing was: Paid-for busi- 
ness 20% ahead of a year ago, and lapse 
ratio 714% less than in the same period 
of 1938. “In the face of unsettled busi- 
ness conditions and Summer dullness this 
is an outstanding record,” Mr. Yarin told 
the Eastern’s agents. Louis Lipsky, pres- 
ident of the company, added his own 
commendation to that of Mr. Yarin in 
a short address. 


DR. F. W. HAGNEY DEAD 
Dr. Frederick W. Hagney, Newark, 
N. J., assistant medical director Mutual 
Benefit Life, died August 26, age 71. 
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Monopoly Committee Hearing 


(Continued from Page 1) 


this laboring man and his family. But 
Mr. Gesell did not bring out the fact 
that Fortune was something more than 
a humble working man—the impression 
given to reporters at the hearing. Fact 
is that Fortune was a longshoremen’s 
boss and earned a large income before 
the depression cut it down and made 
jobs scarce; and that he had a penchant 
for taking out policies; took a pride in 
buying insurance and continuing to buy 
it, just as some people like to add to 
their postage stamp collection. 

Trend of the questions seemed to be 
an attack on the agency system; that 
agents are more interested in putting 
business on the books than in the wel- 
fare of the policyholders. 


Siegel Has Had 44,000 Cases 


Some interesting statements of Siegel's 
operations given in his testimony are 
these: 

He began as counselor in 1935 after 
having been with the Metropolitan, 
Fidelity Mutual, Prudential, Travelers 
and Security Mutual. Also, he has been 
an insurance. broker. 

Examiner of Witnesses Gesell asked 
Siegel why his resignation from the 
Metropolitan was requested. Siegel re- 
plied: “I paid premiums to policyholders 
against the company’s rules.” 

Siegel’s business is a co-partnership, 
and his partner is his brother Sam. 

He said he became a counselor after 
he made talks on a radio station in 
New York City which asked him to 
talk on a sustaining program. His radio 
talks resulted in Industrial policyholders 
calling upon him for advice, these radio 
talks resulting in a number of letters 
from Industrial policyholders. Then 
came callers to the studio asking about 
insurance problems they had. Principal 
problems were they needed immediate 
cash; or could not pay their premiums. 
In December, 1936, he started becoming 
a counsel for a fee. “but without selling 
insurance,” he said. His brother put 
up the money to start the business get- 
ting it by a loan on a Metropolitan pol- 
icy. Name of outfit was “Policyholders 
Advisory Counsel.” First week there 
were eight callers for advice. Second 
week, fifteen; third week, 430. Now there 
is an average of 700 a week, and his 
office has handled 44,000 cases. No advice 
is given people on relief. 

Siegel’s office took in $98,000 in 1938. 
Of this it spent $68,000 for radio ex- 
penses, $18,000 for office payroll, $7,500 
for drawing accounts for his brother and 
himself, $2,500 for miscellaneous expenses, 
and there was a $10,000 net profit. Aver- 
age fees paid for cases where advice in 
readjusting insurance is accepted is $20 
to $22. From January 1, 1939, to August 
15 premiums of clients were reduced 
$137,000. and there were “cash recov- 
eries” of $692,065. Last year “$847,000 cash 
was returned to policyholders,” he said. 

Siegel has a staff of fifty-two except 
during Summer time. At other times 
during the year the staff consists, in ad- 
dition to the two executives, of one 
office manager, eight interviewers, four 
in actuarial division, three planners, two 
lawyers, eight stenographers, one cash- 
ier, sixteen collectors. 

radio machine was set up in the 
committee room Monday and a sample 
Siegel talk was broadcast, although not 
one in which he called insurance agents 
hard names. 


Some Who Heard Mr. Lincoln’s 
Testimony 


Mr. Lincoln was the next witness. 
Among those who heard his testimony 
were President Franklin D’Olier. Pru- 
dential; President Charles F. Williams, 
Western & Southern: and Chairman 
Frederick H. Ecker, Metropolitan Life, 
who returned this week from Europe 
Among Metropolitan men present were 
these: 

Second Vice-President Charles G. 
Taylor, Jr.; Third Vice-President James 
L. Madden; Harry Cole Bates, general 
counsel; Dr. Louis I. Dublin, statistician ; 


M. E. Davis, assistant actuary; hearings 
counsel for the company, John Lord 
O'Brian. 

Among Prudential men present when 
Mr. Lincoln testified were Vice-Presi- 
dent Henry B. Sutphen; Second Vice- 
President John P. Mackin; General 
Counsel Charles B. Bradley; General 
Solicitor Carrol M. Shanks; and Associ- 
ate General Solicitor Sylvester C. Smith, 
Yr. 
J Among others present were James A. 
Beha, New York lawyer and a director 
of the Western & Southern Life; W. C. 
Safford, vice-president Western & 
Southern; and Terence F. Cunneen, 
manager of insurance department, 
Chamber of Commerce of U. S. 


Why Metropolitan Went on Radio 


Mr. Lincoln began his testimony by 
telling circumstances under which Mor- 
ris H. Siegel left the company on the 
two occasions he was with it. He read 
letters written to the company by Siegel 
at the time. A few years after Siegel’s 
second departure from Metropolitan 
ranks the company began to hear that 
he was acting as counselor and was 
advising policyholders. This didn’t cause 
much concern, but when Siegel went on 
the radio and began aggressive attacks 
on insurance agents, the company did 
become concerned, especially as a num- 
ber of other people began to set them- 
selves up as counselors. Mr. Lincoln said 
that advice being given was doing harm 
to the business; that the company re- 
ceived letters from some policyholders 
“telling us of unfortunate advice” which 
was being given. It then decided to take 
some steps to protect its own policy- 
holders. 

Mr. Lincoln said a number of coun- 
selors throughout the country were dis- 
charged agents of the company. 

Mr. Lincoln had paid a visit to Boston 
where 1,000 Metropolitan agents held a 
meeting. He found these agents in- 
dignant because of the activity of the 
counselors. 

“These counselors were not confined 
to New York and Boston, but were in 
various parts of the country,” said Mr. 
Lincoln. The agents in Boston wanted 
the Metropolitan to get on the air. It 
decided to do so and in April, 1939, be- 
gan to undertake a campaign against the 
activities of counselors, engaging Edwin 
C. Hill as comméntator. These Metro- 
politan radio talks started in New York 
and were extended to Boston, Washing- 
ton and up and down the Atlantic Coast. 
They go on five nights a week. Mr. Lin- 
coln said he had a personal responsi- 
bility to 29,000,000 policyholders and 
every officer and agent and employe of 
the company has a similar responsibility. 
He was emphatic in his opinion that 
much bad advice has been given by 
counselors, and he particularly resented 
the attacks being made “on the splendid 
body of agents in this country,” which 
attacks he firmly believes should be com- 
batted. 


Insurance Agents Entirely Competent to 


Give Advice 


Mr. Lincoln asked and received per- 
mision to read some extracts from Siegel 
talks. In extracts he read Siegel said: 
“The agent is someone to be held in 
contempt. They give misleading informa- 
tion; they treat policyholders in an in- 
sulting and high handed manner; they 
know so little about what they sell that 
it is criminal to let them sell life insur- 
ance.” 

Asked if he thought insurance agents 
were competent to give needed advice 
Mr. Lincoln said emphatically that they 
were. “Some agents are more competent 
than others,” he said, “but I sav that all 
of these agents are able, willing and 
have the entire capacity to handle a pol- 
icyholder’s situation and give him prompt 
advice; and they do not charge for it. 
He said the Metropolitan has in its 
home office a division called “Change 
and Surrender,” whose sole duty it is 
to adjust policies on account of change 





Disclaim Attack on Agents 


Holgar J. Johnson, president of the 
National Association of Life Under- 
writers, who has been attending hear- 
ings of the Monopoly Committee at 
Washington, had a conference Wed- 
nesday with Gerhard Gesell, chief ex- 
aminer for SEC, in which Counsel 
Gesell assured Mr. Johnson that the 
O'Mahoney Committee is not attack- 
ing the American Agency System in 
its inquiry. 











of circumstances, and that the advice is 
given without cost. These cases all 
come through agents. 


Asks About Welfare Division 


Mr. Gesell dropped the subject of 
counselors and asked Mr. Lincoln his 
definition of Industrial insurance. He said 
it was designed to furnish life insurance 
protection to individuals as lives are 
covered by it, and to furnish a backlog 
in the way of surrender value in case 
the policyholder later gets into difficulty. 
Its purpose is the same as any other 
kind of life insurance. Asked if Indus- 
trial insurance were not in reality “burial 
insurance” Mr. Lincoln said that it has 
no more relation to the problem of burial 
than any other kind of life insurance 
protection. 

Next series of questions were about 
the company’s welfare service. Mr. Lin- 
coln described how this operates. Last 
year the company’s nurses made 3,800,000 
visits to sick Industrial policyholders. 
In all 76,000,000 such visits have been 
made by Metropolitan nurses and in 
very few cases would the policyholders 
visited have been able to engage a nurse 
on their own expense. He said that the 
company felt that it has greater respon- 
sibilities than merely the carrying out 
of its policy contract obligations. “We 
think we can do much that is beneficial 
for the health of the community and we 
do,” he commented. 

Following the welfare discussion Mr. 
Lincoln was asked questions about how 
agents of the company are trained and 
for data about turnover of agents. He 
explained training of agents and also 
told how the company is encouraging 
its representatives to take the CLU 
courses. About turnover he said the 
percentage had gone down from 30% a 
decade ago to 7%, which it approximate- 
ly is now. “It has been a continuous 
decrease,” he said. 

Mr. Lincoln resumed the stand Wed- 
nesday when most of his testimony was 
in defense of the agency system and a 
denial that high pressure methods pre- 
vailed. He said that if there were no 
agents a company would disintegrate. 
He said he would not tolerate methods 
by which agents would overinsure their 
risks. He declared he would not tolerate 
any driving methods by managers if he 
knew of them and said he was against 
contests and such campaigns. 

Mr. Lincoln was asked how many field 
managers and assistant mangers the com- 
pany had. He said approximately 860 
manager and 2,600 assistant managers. 
They were paid on a flat salary basis. 

Asked if Industrial insurance were 
more expensive than Ordinary he said it 
was. The mortality of the lower income 
group who compose majority of Indus- 
trial policyholders is higher than mor- 
tality of Ordinary policyholders as a 
class. Operating expense is higher per 
unit of insurance for Industrial as com- 
pared with Ordinary, there being about 
six Industrial policies to one Ordinary 
policy, which involves much more de- 
tailed work at home office. He also de- 
scribed the debit system and told of the 
visits of agents to homes collecting pre- 
miums, and other facts. Asked how long 
it takes for a policy “to pay for itself” 
he said: “Under our present form of pol- 
icy there is a surrender value available 
to the policyholder after six months.” 


Against High Powered Selling 


Mr. Gesell asked if in attempting to 
lower the cost of Industrial insurance 
the better the agency department the 
more the objective could be obtained. Mr. 


Lincoln agreed, saying that if the agency 
department can minimize collection ex- 
penses, use good judgment in selection 
of risks, look for persistent business to 
keep down acquisiton cost that in all 
those fields the over-all cost of Indus- 
trial insurance is decreased. 

When Mr. Gesell asked if there were 
any amount of high pressure selling in 
Metropolitan Mr. Lincoln answered that 
the designation was capable of numeroys 
interpretations. “If you mean what | 
think you do,” he said, “I can emphatic- 
ally say we do not want that kind of 
business. We discount it in every fash- 
ion, not only in selling insurance but in 
underwriting at the home office, and in 
the follow-up.” 

When some extracts from letters were 
read in which complaint about high pow- 
ered pressure was made by some Metro- 
politan agents Mr. Lincoln said he wel- 
comed communications from agents in 
which they talked about their own situ- 
ations. He described the trips he makes 
to the field, covering all parts of the 
country and part of Canada during which 
he meets agents in large groups, with no 
others present, and they have heart to 
heart talks with him. He wants to know 
what is on their mind; they tell him 
frankly; and he is in vigorous opposition 
to any supervision which does not bring 
out the best in the men or which does 
not make them better insurance agents. 
He found the situation showing constant 
improvement. 


Vigilance Against Over-Insurance 


The Metropolitan, he said, opposes any 
activity which would over-insure a fam- 
ily and he explained in detail how the 
company exercises vigilance in keeping 
informed about incomes of families in- 
sured so that insurance will not be dis- 
proportionate to income of the insured. 
Surveys by Metropolitan showed that 
the amount of their income spent by 
families which bought Metropolitan In- 
dustrial policies was about 3%. Mr. 
Lincoln said that after policies are on 
the books of the company the insured 
as a rule, does not want to change them 
for other types of policies. 

Charles G. Taylor, Jr., second vice 
president, and M. E. Davis, assistant 
actuary, also were witnesses. 

Bruce Gearhard, actuary, Prudential, 
was examined about Infantile and Adult 
Endowments, surrender charges and 
other technical matters. He was fol- 
lowed by William N. Van Nalts, Pru- 
dential secretary, who was examined 
about methods of electing directors. He 
told how the company sends out notices 
to agents in all states of coming elec- 
tions so policyholders can be informed 
and get ballots or proxies. Most num- 
ber of votes given to any director not 
nominated by board of directors was 
three, he said. He added that last year 
District Attorney Thomas E. Dewey got 
a vote for director; so did “Jimmie” 
Hines, Tammany leader; so did Mr. Van 
Nalts. 

Charles F. Williams. president West- 
ern & Southern, testified Thursday. 


Gives Figures on Prudential 


On Monday Henry B. Sutphen, vice- 
president Prudential, was a witness _be- 
fore the committee. Asked by SEC 
Counsel Gesell if pressure is put on 
agents to produce new business Mr. 
Sutphen stated that while agents were 
given quotas to give them an objective 
and spur them in their work, quotas 
were reasonable, there was nothing bind- 
ing in them and no action is taken if 
quotas are not reached. Prize contests, 
he said, were banned by the company. 

The Prudential had 20,772,000 Indus- 
trial policies tn force at the end of June 
this year for a face amount of $7,600,- 
000,000. Ordinary business totaled $10,- 
100,000,000. Premium income from In- 
dustrial business last year amounted to 
$310,000,000; from Ordinary business 1 
was $340,000,000. 

The Prudential has 19,299 Industrial 
agents and the average weekly premium 
collection of Industrial agents is $229. 
Counsel Gesell introduced a_ schedule 
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showing that for the years 1931 to 1936 
out of 25,000 newly appointed agents, 
3,48 or 13.2% were dropped for “non- 
success.” Mr. Sutphen explained that 
the figures were high because of con- 
ditions in recent years. The Prudential 
does not follow the policy, he said, of 
discharging agents for failure to pro- 
duce new business. 

According to schedules put into evi- 
dence the average compensation of su- 
perintendents had increased since 1906 
from $96 to $141; assistants from $24 
to $62 and agents from $15 to $50. The 
average income of superintendents was 
shown to be $142 of which $114 was 
guaranteed salary. The salary of agents 
was shown as established on a stable 
basis by payment of a set salary for 
every thirteen weeks based upon pre- 
miums collected and new business ob- 
tained during the previous thirteen weeks. 
Mr. Sutphen stated that for the six 
months of this year agents of the Pru- 
dential had averaged $52 a week. 

Michael H. Cardozo, an attorney on 
the staff of the insurance section of SEC, 
was put on the stand and testified that 
he had analyzed 1,000 policies of sixty 
companies and explained that there were 
variations in established practice, espe- 
cially among smaller companies. 

Edwin Eklund, manager of the Life 
Insurance Adjustment Bureau, was an- 
other witness. He explained that the 
Bureau, supported by the three largest 
Industrial companies, was organized in 
1931 chiefly to reduce insurance pay- 
ments of persons on relief or applicants 
for relief. He said that the Bureau had 
succeeded in returning to destitute poli- 
cyholders approximately $25,000,000, most 
of this in the past three years. 

Hear Monumental Officers 


Last week the committee heard officers 
of the Monumental Life of Baltimore. 
This company was originally organized 
in 1858 as the Mutual Fire & Life but 
was changed to a stock company Febru- 
ary 6, 1928. Paul M. Burnett, chairman 
of the board of the company, was ques- 
tioned concerning reasons for this 
change and the use of the agency force 
in getting policyholders’ proxies to ef- 
fect the change. Mr. Burnett was also 
questioned about loans made to officers, 
directors and stockholders by the com- 
pany. Mr. Burnett stated that these 
were all well secured loans and that the 
company was looking for good invest- 
ments. 

Leo P. Rock, president of the Monu- 
mental, testified that he had signed an- 
nual statements of the company without 
knowledge that they had failed to dis- 
close loans to officers, directors and 
stockholders. 

Milton Roberts, vice-president of the 
company, was called to the stand to ex- 
plain transactions with several real es- 
tate and mortgage concerns in which 
officers or directors were interested. 

H. Harwell Loweree, secretary of the 
company, stated, when questioned on the 
same subject, that loans to officers and 
stockholders were not listed in the com- 
Panys statement because it had been 
the practice not to list loans that were 
collateralled. 

Insurance Hearings Will Probably End 
About September 18 

Testimony before TNEC on insurance 
will probably not extend beyond Septem- 
ber 18. 

It is not believed that there will be 
hearings on the investment end of the 
business as the committee has all in- 
formation it wants on that subject from 
questionnaires received. The O’ Mahoney 
committee has a lot of work on hand, 
including inquiry into oil, steel, savings 
bank deposits and other researches. Also 
there will be further sessions relative to 
building construction inquiry. 

Senator O’Mahoney recently said that 
following TNEC hearings that business 
men would be given opportunity to ex- 
Press their viewpoints on testimony given 
at an open session of the committee. 

WILSON AGENCY MANAGER 

. C. Wilson has been appointed man- 
ager of the Windsor agency, Northern 
Life of Canada. Prior to this appoint- 
ment he was a salesman in Toronto. 


Carey State Mutual 
G. A. at Providence 


DISSOLUTION OF PARTNERSHIP 





Has Been in Insurance Since Graduation 
From Dartmouth; Returns to Status 
of April, 1935 





Edmund F. Carey, Providence general 
agent for State Mutual Life, will be- 
come sole general agent there when the 
present partnership of Carey & Bass is 


dissolved September 5. Mr. Carey, whose 
connection with State Mutual was made 
in March, 1928, has been in the insur- 
ance business since his graduation’ from 
Dartmouth. His first work was cashier- 
ing in Worcester, Mass., State Mutual’s 
home office city. 

After another year of cashiering in 
Milwaukee and three years of organiza- 
tion work in Wisconsin, Mr. Carey re- 
turned to Worcester to manage an of- 
fice there for three years. The next 
five years, before his connection as 
Providence general agent for State Mu- 
tual, were spent as manager in western 
Massachusetts. Mr. Carey was sole gen- 
eral agent in Providence until the pres- 
ent partnership was formed in April, 
1935, and returns to that position next 
month. He will continue in the same 
quarters at Suite 2104 Industrial Trust 
Building. 





LYNCH SAN FRANCISCO G. A. 


John Hancock to Have Both Minneapolis 
and St. Paul Agencies Under W. W. 
Hunter and John P. Lynch 


Lloyd J. Lynch has been appointed 
general agent for John Hancock Mutual 
in San Francisco. effective October 1. 
He will succeed Karl L. Brackett who 
is resigning but will continue in close 
association with the San _ Francisco 
agency through a separate office in the 
Rust Building. 

Mr. Lynch has been general agent at 
Minneanolis for the Tohn Hancock since 
1928. The territory formerly covered bv 
him through the Minneapolis agency 
will be divided under two agencies. one 
in Minneapolis with William W. Hunter 
as general arent; the other in St. Paul 
with Tohn P. Lynch as general agent. 
Both Mr. Hunter and Mr. Lynch were 
formerly associated with Lloyd J. Lynch 
as supervisor in the Minneapolis agency. 





ILLINOIS BANKERS MEETING 


Leaders Club Gathers for Annual Con- 
vention in Chicago: Prizes Awarded 
in Four Contests 

More than 200 agents of Tllinois Bank- 
ers Life, and as manv guests, attended 
the annual Leaders Club convention held 
this week in Chicago. The contribution 
of the agents was anplications in the 
amount of $513.090 which were given to 
Vice-President Karl B. Korrady at the 
opening session Monday. 

Guest speaker Monday was Harry T. 
Wright of the Eauitable 
talked on “Going Places in the Life In- 
surance Business.” 

Speakers during the convention were President 
Hugh Martin, Arthur G. Crimmins, Washing- 
ton, D. C., president Leaders Club; E. P. Bock, 
special representative; Homer A. Herron, gen- 
eral agent; Larry T. Kinsella, W. D. Lumpp, 
general agent; Harry E. Wood, general agent; 
D. J. Farrell, general agent, and Mr. Korrady. 

Prizes in the four club year contests were 
awarded to D. L. Farrell, Chicago, 
servation; Harry E. Wood, Chicago, arrow of 
gold; George J. Fenn, Chicago, $2,000-$1,000 
contest; Arthur G. Crimmins, military contest. 





for con- 





TO ISSUE RETIREMENT POLICY 

While agents of Illinois Bankers Life 
were attending the annual Leaders Club 
convention in Chicago this week, H. G. 
Davis, assistant agency director health 
and accident department, announced that 
the company will issue a combination 
death, disability and retirement income 
contract to be known as the Golden “C” 
Policy. 


Society who- 


Insurance Education 
Proceeding Rapidly 


BROADCASTING BEGINS TODAY 


Clubs, Churches, Schools, Y.M.C.A.’s 
Take Up Idea Now Spreading Fast 


Throughout California 





Beginning today the life insurance 
consumer educational movement will be- 
gin radio broadcasting from San Fran- 
cisco, Oakland and Los Angeles. In ad- 
dition to this feature of the educational 
program mothers’ clubs, churches, col- 
leges, Y.M.C.A.’s and utilities corpora- 
tions are using the material in their 
study classes. Roy Ray Roberts, chair- 
man National Education Society commit- 
tee, California Life Underwriters Asso- 
ciation, is father of this idea and he is 
credited with having done more than 
anybody else to develop it. He has re- 
ceived a letter from Dr. George C. 
Mann, California Department of Educa- 
tion, who has charge of introducing the 
program in the schools and other edu- 
cational institutions. of California, dated 
August 25 and reading as follows: 


Many Classes at Work 


In addition to the school classes which have 
been going on during the Summer on our in- 
surance units, I have just received a report 
which I thought would interest you. I report 
these classes because of their unusual nature. 
They are as follows: 

Rachel Wolfson Mothers’ Club: Forty-five 
young mothers interested in consumer education 
started in their work on insurance. Grace 
United Church: A new class in insurance has 
been formed here from the cooperative and adult 
groups already established. Golden Gate College: 
Has been holding classes in casualty insurance 
and is starting on our insurance units. Pacific 
Gas & Electric Co.: New classes in insurance 
have been started for employes. Y.M.C.A., San 
Francisco: New classes started last week. Nevada 
City: Superintendent read in San Francisco of 
classes there and asked not only for the units 
in insurance but for some teacher training help. 
Regular school classes are starting rapidly. New 
classes are starting in Richmond, El Cerrito, 
Oakland, San Francisco and large groups in 
Berkeley. 

A new departure in our work is in teaching 
classes in insurance by radio. We are to have 
five periods in Oakland, San Francisco and Los 
Angeles. These programs are to start the first 
of September. We are now ready for our big 
expansion of the adult program in insurance. 
All of our units are completed and mimeo- 
graphed. The distribution of the units is being 
made to all teachers this month. Our big dif- 
ficulty will be in training teachers rapidly to do 
the best type of job. I have employed fifteen 
capable persons in different parts of the state 
to work at this for a short period during the 
early Fall. Just as soon as we get through the 
rush of distribution of units and organization 
of training groups, I want to talk with you 
about our future plans. There is no doubt 
that the work we have started will continue of 
its own momentum for years to come. 





Huberman Supervisor In 
Agency of Mass. Mutual 


General Agent J. S. Braunig of the 
10 Post Office Square agency ot Massa- 
chusetts Mutual Life in Boston has an- 
nounced appointment of Joel Huberman 
as agency supervisor, effective today. 
Mr. Huberman has been with the Equi- 
table Society for the last seven years 
and is a member of that company’s Cen- 
tury Club since his second year in the 
field. He has been in life insurance 
since completing his law studies at 
Northeastern University. 

General Agent Braunig has placed Ed- 
gar Hirshberg, Harvard ’38 cum laude, 
on his selling staff. His mother, Mrs. 
Alice L. Hirshberg, has been an able 
producer for twenty years in Boston. 
Calvin M. Heileman, former Massachu- 
setts Mutualite, and more recently assist- 
ant manager at a Boston Prudential 
Ordinary agency, completes the changes 
in returning under Massachusetts Mutual 
leadership beginning this month. C. H. 
Emanuelson remains as assistant general 
agent at the Braunig agency. 


International Claim 
Program Attractive 

MEETING AT RYE, NEW YORK 

Wide Variety of Subjects to be Handled 


By Speakers During Three-Day 
Convention This Month 








Arrangements are practically complet- 
ed for the International Claim Associa- 
tion’s convention at Rye, N. Y., Septem- 
ber 11 to 13. Superintendent of Insur- 
ance Pink of New York will deliver the 
address of welcome. Among the speakers 
will be Frazar B. Wilde, president Con- 
necticut General Life, “Claims, Claim Men 
and Public Relations; “Dr. Edgar Mayer, 
professor of internal medicine, Cornell 
University Medical College, “Respiratory 
Diseases”; Henry C. Walters, attorney, 
Detroit, “Materiality of Misrepresenta- 
tions.” Dr. William B. Smith, assistant 
medical director Connecticut Mutual 
Life, will conduct the medical question 
box and Willard E. Heim, supervisor of 
claims, State Mutual Life, will discuss 
rehabilitation of disabled policyholders. 

The program committee is headed by 
Godfrey M. Day, assistant manager claim 
department Connecticut General Life. 
J. D. DeWitt, supervising adjuster Trav- 
elers, is arranging the entertainment, a 
feature of which is a trip to West Point 
Monday afternoon. Charles J. Haight, 
assistant superintendent accident and 
health claims, Metropolitan Life, heads 
the press committee. 

While the first business session will be 
held the morning of September 11, it is 
hoped that many persons will arrive 
on Sunday for the informal reception in 
the evening. So far pre-convention 
registration has been heavy and four new 
company members are reported. 





Canadian Superintendents 


Adopt Recommendations 


At the recent convention of the As- 
sociation of Superintendents of Insur- 
ance of Canada the following recommen- 
dations were made with reference to life 
insurance: 

A suicide clause was recommended for 
enactment by all provinces. The clause 
would make legal the payment of pro- 
ceeds of policies in the event of death of 
the insured by suicide. 

The conference recommended the ap- 
pointment of Ontario and Quebec as a 
special sub-committee to obtain infor- 
mation from life companies on types of 
Group life insurance in Canada, forms 
of policies and applications, and experi- 
ence of individual companies. This sub- 
committee is to report to the Superin- 
tendents and a definition is to be 
drafted by another sub-committee com- 
prising R. Andrew Smith of Alberta 
and Wilson E. McLean of Manitoba. 
This definition is to be considered at the 
next conference of the association. The 
Superintendents feel that it is necessary 
to establish a definition before further 
legislation can be considered. 

Consideration was given other amend- 
ments to the uniform life insurance act, 
but action was reserved until such time 
as a revision of the act should be under- 
taken. 





Curt Felix, Secretary 
Mutual Life, N. Y., Dead 


Curt Felix, secretary of the Mutual 
Life of New York, died August 20, age 
6. Last July 1 he had been with the 
company for fifty years. He entered it 
when a boy and was first employed in 
the office of William J. Easton who was 
secretary then. He was named an as- 
sistant registrar in 1906 and became sec- 
retary in 1933. Funeral services were 
held August 22. 





D. G. BANTING PROMOTED 
Dominion Life has promoted D. G. 
Banting of its London, Ont., branch, to 
district manager for North Middlesex 
and Huron Counties. 
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LOWER RATES THROUGH 
LOWER LOSSES 
which cities maintain 
protecting property against fire are a 
very important factor in fixing rates for 
fire insurance. These defenses, which 
include the fire, water, police, and other 
departments of a city, are graded by 
the National Board of Fire Underwrit- 
ers or by rating bureaus. The Interna- 
tional City Managers Association of 
Chicago has just published a manual of 
more than 100 pages giving a summary 
of the gradings of all cities with over 
30,000 population and telling how the 
grading schedule is applied to munici- 
palities regardless of size. This book 
also gives information for city officials 
on how to use the reports of grading 
engineers and how a city’s fire defenses 
can be improved. The book is written 
by Orin F. Nolting and is entitled “How 
Municipal Fire Defenses Affect Insur- 
Rates.” It is priced at $1.50 a 


Facilities for 


ance 
copy. 

The report discusses briefly the 
method of establishing fire insurance 
rates and the relation of a city’s fire in- 
surance classification to fire losses and 


insurance rates. The entire grading 
schedule of the National Board is re- 
produced in the report, together with 


average fire insurance rates and loss 
ratios for each state, a list of fire in- 
surance rating bureaus, and information 
which will help municipal officials to 
understand the application of the grad- 
ing schedule to their own city. The 
book aims to assist cities to have fire 
insurance rates lowered through im- 
provement of existing hazards and not 
purely as the result of political bally- 
hoo and pressure. 

On the topic of reducing fire losses 
Mr. Nolting writes: 


A consistent lowering of the fire loss 
ratio for the entire state over a period 
of years must eventually bring lower 
rates. Cooperative action by municipal 
officials through the state league of 
municipalities offers the most effective 
method by which cities may work to- 
gether in a concerted effort to reduce 
fire losses on all classes of property on 
a state-wide basis. It is true that at- 
tacking fire losses instead of insurance 
rates may not appeal to some city offi- 
cials because it is an indirect attack; 
but the fact remains that there is a 
fixed relationship between losses and 
premiums. 

The National Association of Insur- 
ance Commissioners follows a rule that 
the excess premium income over losses 
and expenses of doing business should 
not exceed 5% with an additional al- 
lowance of 3% for the conflagration or 


catastrophe hazard. U nder such a 
policy, if losses go down insurance rates 
must also go down. The expense of 
doing business may tend to prevent a 
straight-line rate of reduction of rates 
when losses go down, but insurance 
companies tend to cut their expenses of 
doing business when they reduce rates 
so that to a certain degree fire losses 
and expenses go down together, and as 


a result the total premiums required 
are reduced. 
City officials should therefore use 


every means in their power to lower 
fire losses in their own community. If 
this is done, and the same course fol- 
lowed by other city officials in the state, 
lower insurance rates are inevitable. It 
is beyond the scope of this report to 
indicate in detail how a city may at- 
tack the problem of reducing its own 
fire losses. Briefly, however, the ex- 
tent of the loss is determined by a large 
number of factors: (1) natural factors: 


frequency of high winds, heavy snow- 
fall, severe cold weather, hot and dry 
weather, tornadoes, hurricanes and cy- 
clones, earthquakes and floods; (2) 
structural and occupancy factors: ex- 
posure hazards, physical barriers, den- 


sity of structures, type of building con- 


struction, roof construction, contents, 
and risk of occupancy; (3) the moral 
hazard ; (4) carelessness and incendiar- 


ism; and (5) the adequacy and compe- 
tence of the fire department itself. 

A statistical analysis of fire loss data 
should reveal the significance of the 
many factors that determine the extent 
and nature of the local fire problem. 
— is there to burn in the city, what 

has burned in the past, and where? This 

involves a study of the number of 
alarms over a period of years, classified 
according to type of fire. 


BOILER EXPLOSIONS 

Boiler explosions and accidents are 
not as frequent as some years ago be- 
cause of inventions and improvements 
in equipment to make them safer, but 
in the last four years where figures are 
available in reference to accidents in- 
volving boilers and similar pressure ves- 
sels there were 4,742 such “accidents” 
recorded. The death toll was 393 per- 
sons. Number of injured was 932. 

In an article printed on the subject 
in Canadian Insurance J. P. Byrne of 
the Boiler Inspection and Insurance Co. 
of Canada said that there is no accurate 
record of the amount of property dam- 
age and indirect loss these accidents also 
caused, but the sum was huge. He de- 
clared that the number of accidents 
would have been much greater, with cor- 
responding increase in loss of life if it 
were not for the inspection service ren- 
dered by the boiler insurance companies. 
That belief is based on number of seri- 
ous defects in insured equipment re- 
vealed by inspections each year. 
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Captain William J. Pedrick, who is 
general agent of the Equitable Life As- 
surance Society at 630 Fifth Avenue, 
New York, was elected vice-chairman of 
the board of directors in the Fifth Ave- 
nue Association, Inc., at its executive 
committee meeting August 25. This is 
a newly created post. After serving nine 
times as president and for twenty-one 
years as executive leader of the Fifth 
Avenue Association Captain Pedrick de- 
clined re-election to the presidency so 
as to give more time to development of 
his own personal business. Walter Hov- 
ing, president, Lord & Taylor, succeeds 
him as president. 


* * * 
Henry Brace, formerly Alberta Super- 


intendent of Insurance and now home of- 
fice representative of the Hooper-Holmes 


Bureau, Inc., in Canada is a New York 
City visitor this week accompanied by 
Mrs. Brace who is seeing this city for 


the first time. Last week-end they were 
the guests of Mr. and Mrs. John J. King 
at their home in Forest Hills Gardens, 
Long Island, and this week the Braces 


toured the New York World’s Fair. 
Among his accomplishments Mr. Brace 


is a ballistics expert. 
x x 
A. L. Denison, general manager of the 
Canadian Fire and Canadian Indemnity, 
re ports that prospects for a general up- 
turn in western Canada appear better 
than they have been for a number of 
years. Mr. Denison has just returned 
from a business trip through western 
Canada. 


* * * 


Ray Murphy, former Iowa_ Insurance 
Commissioner, who is now assistant gen- 
eral manager of the Association of Cas- 
ualty & Surety Executives, was a visitor 
last week at the Iowa department. Mur- 
phy, a former national commander of 
the American Legion, had attended the 
state legion convention at Sioux City, 
Iowa. 

* * * 


Henry Belden, associate general agent 
Union Central Life, who is attending the 
company’s convention in Quebec, was 
featured in New Orleans papers of Au- 
gust 18 for his part in the annual Tar- 
pon Rodeo held off the mouth of the 
Mississippi River, and was designated as 
“Father of Tarpon Fishing” in the Gulf 

of Mexico at that point. 


Philip M. Winchester, immediate past 
most loyal gander of the New York City 
Pond of the Blue Goose and delegate to 
the grand nest meeting of the organiza- 
tion this week in Cincinnati, on Tuesday 
flew by airplane to the convention. Mr. 
Winchester is manager of the Newark, 
N. J., branch of the Fire Companies’ 
Adjustment Bureau. 

* * * 


Fred W. Guild, mortgage loan officer 
of the New York Life, last week won 
the Vermont State Singles championship, 
a title he also held in 1937. He was 
runner-up for this title in 1938. This 
year Mr. Guild defeated David Brock 
of San Diego, 6-2, 6-3, 7-5. Mr. Guild 
has been president of the Vermont State 


Tennis Association for eight years and 
at a recent meeting was re-elected to 
the same office. 


* . * 


George Belden, one of the best known 
business men in Minneapolis and_ long 
a civic leader, has ee associated with 
the Fred L. Gray Co., large Minneapolis 
agency. He is president of the Minne- 
apolis Automobile Club. 

* ¢ * 

Hale Anderson, Jr., of the home office 
legal division of the Hartford Accident 
& Indemnity, and son of Vice-President 
Hale Anderson of the Fidelity & Cas- 
ualty, and Miss Jean Harvey of West 
Hartford were married on August 25. 

* * * 


W. W. Klingman, Texas manager for 
the Equitable Life Assurance Society, in 

St. Paul on a vacation trip, gave a sales 
talk to a group of Equitable agents at 
the Streeter agency. Mr. Klingman at 
one time was Equitable manager in that 
territory and came North from Texas to 
rusticate in the lake and woods region of 


Minnesota. 
* * * 


Joseph M. Byrne, head of the Jos. M. 
Byrne agency of Newark and also a city 
commissioner of Newark, has been ap- 
pointed a member of the board of trus- 
tees of John Marshall College of Jersey 
City. 

* * * 

A. B. Jackson, assistant to the presi- 
dent, St. Paul Fire & Marine, is spend- 
ing a short time on the north shore of 
Lake Superior. H. T. Drake, Jr., secre- 
tary, is on a trip to Arizona. 


8 NRPS, 
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Less Open Market Hull Insurance 
Available Than a Year Ago 


Not as much marine insurance for hulls 


is available in the open market as a 
year ago. This is demonstrated in the 
report of the Cunard Insurance Fund’s 


comptroller and auditor general. It de- 
velops that the open market covered 
less by £315,130 on the marine risk of 


the Queen Mary than was covered a year 
ago. In 1938 the open market covered 
£3,216,000 out of a total insured value of 
£4,800,000, an absolute record for any 
risk on an individual hull insurance. This 
year the market only covered £2,980,850, 
leaving the Board of Trade to cover the 
balance of £1,899,150 to make up the full 
insured value of £4,800,000, which has 
remained unchanged since the risk was 
first covered in 1936. 

The Policy-Holder of 
this analysis: 

“In all probability the shrinkage in 
the amount placed in the open market 
may be attributed to two causes, the 
world political situation and the ‘gold 
rush’ of last March. Since last year 
there has been a market disinclination 
to effect reinsurances in certain contin- 
ental markets, and the lessening of the 
amount of reinsurance cover due to this 
cause has naturally resulted in a re- 
duction in the lines which underwriters 
write on the larger valued vessels. Then 
with regard to the ‘gold rush’ question, 


London gives 


it will be remembered that when in 
March this year there was a heavy out- 
flow of gold from this country to the 
United States the shipments by Atlantic 
liners were so heavy that underwriters 
paid up to 15s. per cent. or more for 


reinsurance of lines on business on which 
the original rate was ls. per cent. It is 
true that the Queen Mary did not figure 
in the worst of the rush, which occurred 
during a week when she was bound 
eastward across the Atlantic, but the 
Normandie, Manhattan and other west 
bound liners carried enormous values, al- 
though the popular estimate of £30,000,- 
000 was undoubtedly a gross exaggera- 
tion. Even supposing that a liner carries 
as much as £6,000,000 on one voyage, this 
added to an insured value of £4,800,000 
gives a total of over £10,000,000 at risk 
on hull and specie alone without taking 
into account commitments on general 
cargo and passengers’ valuables. 

“It is not surprising that, bearing in 
mind the difficulty they experience in ob- 
taining reinsurance at a reasonable figure 
in the ‘gold rush’ of last March, some 
underwriters have decided to reduce their 


lines on a vessel which might easily 
Prove to be one of the biggest carriers 
should another rush take place.” 


* * * 
Lloyd’s List, London Daily, More 
Than 200 Years Old 

One of the most interesting publica- 

tions in the world of busfness is Lloyd’s 

List of London which is more than 200 

years old, and which is published under 
the direction of a committee of Lloyd’s 

\t the start it was a weekly. As its 

name indicates it prints news of interest 

to marine insurance and to shipping peo- 














s 
& 
ple and to those affiliated with them. 
Among separate departments are those 


covering oversea and coastwise shipping, 
wireless reports, marine casualties, port 
sailings and arrivals, admiralty decisions, 
customs cases, marine insurance, freight 
markets, docks and harbor information, 
aircraft facts and news about raw mate- 
rials and commodities. Lloyd’s List made 
its first appearance from Lloyd’s Coffee 
House in Lombard Street in 1734. 

There is in London no other 
paper, except the “London Gazette 
(which is published only twice weekly), 
having so long a record of publication, 
the next oldest London newspaper hav- 
ing been founded in 1760, and there ap- 
pear to be in the United Kingdom onl) 
four daily papers which were founded 
prior to Lloyd’s List. Only one of these 
still retains its original title, and that 
one discontinued publication from 1755 to 
1757. Lloyd’s List, which was at first 
published weekly, and afterwards twice 
weekly, has been a daily paper since 1837 
—the year of Queen Victoria’s accession. 

In spite of the widespread impression 


news- 


” 


to the contrary, the founder of Lloyd’s 
List was not Edward Lloyd, the original 
proprietor of Lloyd's Coffee House. 
Lloyd was the founder of “Lloyd's 
News,” a sheet which had a life of about 


1696-7, but that was not 
a specialized shipping paper and bore 
no resemblance to the Lloyd’s List which 
made its ee twenty-one years 
after Edward Lloyd’s death, and while 
the Coffee House was possibly under the 
mastership of Richard Baker, though his 
predecessor, Thomas Jemson, who died 
in February, 1734, should probably be 
credited with the planning of the ven- 


five months in 


ture. 
The fact that a certain number of 
copies went aboard led during the 


Napoleonic Wars to an unusual happen- 
ing—the deliberate public: — of false 
news in Lloyd’s List. Under Napoleon’s 
3erlin and Milan decrees any neutral 
vessel which engaged in trade with Great 
sritain was liable to seizure by the 
French cruisers or by the authorities of 
any port in countries under French in- 
fluence. The Masters of the Coffee 
House were accordingly requested by the 
Government in December, 1806, not to 
publish the arrivals of. such vessels in 
a paper so generally circulated on the 
continent. In compliance with that re- 
quest, while the sailings of neutral ves: 
sels continued to be correctly recorded 
in the confidential book at Lloyd’s, rer 
reports of arrival were inserted in the 
books open for public inspection and 
in Lloyd’s List. 

There has been some confusion in dis- 
tinguishing Lloyd's List and _ Lloyd’s 
Register. Lloyd’s Register which is a 
massive annual publication recording the 
structural details and fitness of ships, 
took its rise in Lloyd’s Coffee House 
in 1760, but in 1834 the Registry became 
an independent Classification Society, 
with its own managing committee (on 
which Lloyd’s, the parent Corporation, 
has a substantial representation), staff, 
and offices, now situated in a handsome 
building at 17, Fenchurch Street, London. 





Lloyd’s List has, on the other hand, 
remained, throughout the 200 years since 
it was founded, an integral part of the 
organization of Lloyd’s; is still produced 
by the Corporation, and is edited and 
printed in, and published from, their 
great building in Leadenhall Street, 
which was opened by the King in 1928. 
- a 


Dr. Heymann to Explore Property- 
Life Insurance as Rutgers 


Professor 

Property-Life Insurance is destined 
evidently to have a thorough exposition 
in this country. As the news columns of 
The Eastern Underwriter stated last 
week, Dr Hans Heymann, European 
economist and originator of Property- 
Life Insurance, has been appointed re- 
search professor of economics at Rutgers 
University. 

Dr. Heymann tells me that the profes- 
sorship to which he has been appointed 
is sponsored by the Rockefeller Founda- 
tion on application of Professor S. S. 
Huebner of the Wharton School, Univer- 
sity of Pennsylvania, and supported by 
Oberlander Trust of Philadelphia and the 
Emergency Committee for Aid to Dis- 
placed Foreign Scholars and a group of 
friends headed by Clarence L. Riegel, 
official of the General Electric Co. and 
president of the New York Credit Men’s 
acetal: 

Dr. Heymann’s work at Rutgers will 
be in three different sections: First, 
teaching the social and economic princi- 
ples of private and social insurance with 
special emphasis on the investment fea- 
tures of insurance companies as money 
lenders and investors; second, research 
on property-life insurance and its .adap- 
tion to American conditions with semin- 
ary courses for advanced students; third, 
completing his forthcoming book, “Amer- 
ican Program of Organized Capital 
Economy—Social Capitalism.” 

Dr. Heymann as before will devote 
his main activities toward the Property- 
Life Insurance Company of America. He 
explains that one of the main objectives 
of his forthcoming book is to build a 
bridge between the United States gov- 
ernment and private enterprise. He is 
of the opinion that the question of pri- 
vate or government enterprise should not 
be made a political plaything but should 
find a scientific, economic solution. Fur- 
thermore, he believes social reforms such 
as those undertaken by the New Deal 
cannot succeed without complete tax re- 
form and other reforms, cooperation with 
private enterprise and cooperation with 
international capital. 

In his book Dr. Heymann from a ripe 
European experience presents an original 
national constructive program and an 
American program for a new interna- 
tional capital structure culminating in 
the “bank of nations,” a superordinated 
international creative bank for short and 
long term credits. 

» 7 * 


British Railroads to Continue Live- 


stock Insurance Plan 

The British railroads have decided to 
continue for twelve months, until August, 
1940, the experimental plan of insurance 
for livestock conveyed by passenger 
train or other similar service and/or 
railroad-owned vehicles used for the 
transport of passenger rated livestock. 
Under the plan the senders of live- 
stock may insure their animals against 
injury or death during transit by the 
prepayment of small premiums. The in- 
surance covers risks of death or injury 
from the time the animals are taken 
over by the railroad until they are de- 
livered by the company to consignees or 
their agents, except if death is caused 
by disease or destruction due to foot- 
and-mouth disease, or under any con- 
tagious diseases Acts, or by persons par- 
ticipating in any railroad strike, or 
“burning” of pigs—i.e., due to alleged 
contact with disinfectant or to contact 
with excreta—and “bruising” unless at- 
tention is drawn to the injury on or 
before delivery, when consideration will 
be given to exception cases. 

The plan does not apply to through- 
booked livestock to Ireland, the Chan- 
nel Islands, Isle of Wight, and all places 





215 cities 
8.3% more than the 


DR. HANS HEYMANN 


nor to livestock from the 


oversea, Scot- 
tish Isles, Ireland, the Channel Islands, 
Isle of Wight and all places oversea 
passing on its initial journey from a port 
on the mainland. 
* * * 

The Business of One Corporation 
The financial statements of some in- 
dustrial corporations for the first half 
of this year make pretty good reading 
Take, for instance, that of the Chrysler 
Corp. 
During the first six months of 1939, 
Ch rysler Corp. and its subsidiaries earned 


a net profit of $25,345,771 after all 
charges. This is equivalent to $5.83 per 
share of common stock outstanding. In 


the comparable period of 1938, net profit, 
was $5,709,599 or $1.31 per share. 

Passenger cars and trucks shipped 
from the corporation’s plant during the 
first half of 1939 aggregated 496,206 units, 
as compared with 261,048 units in the first 
half of 1938, an increase of 90.1%. Net 
sales amounted to $342,788,293, an in- 
crease of $154,662,828 or &2.2% over the 
corresponding period of 1938. 

Cash and wae A securities at June 
30, 1939 amounted to $111,796,917, an in- 
of $40,787,405 since December 31, 


crease 
1938. Inventories during this period de- 
creased $22,738,660. Net current assets 


at June 30, 1939 were $103,870,913, an 
increase of $25,637,728 since December 
31, 1938. Depreciation and amortization 
charges for this period amounted to $11,- 
311,840. 
es *@ 
July Building Permits Lower 

July building permit valuations tapered 
off from June in line with usual seasonal 
expectations. The volume for the month 
was also much less than in the corre- 
sponding period of last year, when the 
amount was greatly enlarged by the in- 
clus ion of permits for large slum cleat 
ing projects in the New York area. The 
total estimated valuation of permits 
issued in 215 cities of the United States 





during July was $102,750,445, a drop of 
15.0% from the $120,912,252 recorded in 
June, and 27.0% under the $140,803,564 
for July, 1938. 

New York City permits for July ag- 
gregated only $16,349,395, compar red with 
$21,627 830 in the preceding month, and 
$72,966,921 for the like month a2 year 
ago. This represented respective de- 
clines of 24.4 and 77.6%. For the 214 


proposed building ex 
equaled $86,401,050, 
from the June vol- 


outside cities the 
penditures for July 
a decrease of 13.0% 
ume of $99,284,422. This month’s figure 
was 27.4% greater, however, than the 
$67,836,643 registered in July last year 
The cumulative building total for the 
first seven months of 1939 rem ained at 
the highest level since 1931, but the mar- 
gin of gain over the similar 1938 period 
was narrowed considerably. Permits for 
the seven months of this year for the 
were valued at $724,140,1%6, 
comparative 1938 


figure of $668,364,070. 
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New Organization To 
Protect Profit Motive 


MEMBERS WILL BE PRODUCERS 





Associated Insurance Agents and Bro- 
kers, Inc., Has Same Officers as Service 
Men’s Protective Ass’n 





Interests affiliated with the Service 
Men’s Protective Association, headquar- 
ters in Boston, have organized a new 
association known as the Associated In- 
surance Agents and Brokers, Inc. The 
S.M.P.A. was an organization generally 
representing all business, and to which 
those engaged in any kind of business 
were eligible for membership. The As- 
sociated Insurance Agents and Brokers 
Inc., is an organization confining its 
membership to those engaged in the in- 
surance business and, further, limiting 
such membership to agents and brokers 
and their employes. 

“Business generally is rapidly awaken- 
ing to the dangers of the cooperative 
movement,” Harvey R. Preston, presi- 
dent of the S.M.P.A., said this week, 
“whose purpose is to destroy the profit 
motive in business; eliminate the middle- 
man, and substitute social ownership for 
private ownership of property. It has 
become increasingly evident that the 
several trade organizations representing 
the different kinds of business will con- 
cern themselves with protecting their 
own particular business against the un- 
fair inroads of the cooperative movement. 

“Insurance men and women needed 
their own organization to protect their 
business and cooperate with the trade 
associations of other business. 


To Fight Unfair Competition 


“The Associated Insurance Agents 
and Brokers Inc., will cooperate with all 
other business in acquainting the public 
with the dangers to our economic sys- 
tem from the elimination of the profit 
motive in business and the unfair con- 
ditions and laws which are eliminating 
the middleman from all business, includ- 
ing insurance, in this country. 

“The activities of the Associated In- 
surance Agents and Brokers Inc., will 
in addition to defending the rights of 
the agent, the broker, and their em- 
ployes, and the profit motive in busi- 
ness, concern itself with the analysis of 
many other questions. For example, it 
will analyze the protection given by the 
policies of the direct-writing mutual in- 
surance companies from angles never be- 
fore approached. It will define the un- 
fair discriminations given to direct- 
writers generally throughout the statutes 
and departmental regulations in the 
United States. It will outline in detail 
the illegality and the unfairness of the 
raiding of agents’ and brokers’ business 
through the payment of discriminatory 
dividends. It will lay bare the entire 
problem of direct writing and its rela- 
tion to the agent and broker. It will, 
step by step, take up all of the various 
problems connected with the cooperative 
movement to eliminate the middleman.” 

The board of directors of the Asso- 
ciated Insurance Agents and Brokers, 
Inc., includes among its members the 
eight present members of the advisory 
board of the Service Men’s Protective 
Association, together with four new 
names. The board will be made up as 
follows: Reginald A. Benting, Frederic 
C. Church, Edwin J. Cole, Arthur D. 
Cronin, Jeremiah J. Healy, Herbert A. 
Kneeland, Dana J. Lowd, Harry E. 
Moore, Edward L. Murphy, C. Conrad 
Parker, Harvey R. Preston, George B. 
Proctor. 

Mr. Preston has been elected presi- 





Florence Ass’t Sec’y 
Commercial Union 
COMES FROM FIELD IN TEXAS 





Transferring to New York to Supervise 
All Aut bile Business of Group’s 
Fire Companies 





F. W. Koeckert, United States mana- 
ger Commercial Union group, announces 
the transfer of D. W. Florence, at pres- 
ent special agent in the southeastern 
Texas field, to the head office in New 
York. Mr. Florence has been advanced 
to assistant secretary of the fire compa- 
nies and will supervise the automobile 
business of the group. He is a native 
Texan. After graduation from Okla- 
homa A. & M. College, he joined the 
Texas Insurance Department as an in- 
spector in the rating division, serving 
in that capacity until 1924 when he be- 
came associated with the Commercial 
Union group as special agent. 

His early training and his more recent 
field experience make him eminently 
qualified to assume the additional re- 
sponsibilities which his transfer to the 
New York office involves. The promo- 
tion is in line with the policy of the 
Commercial Union to advance men with- 
in its own organization. 





dent of the Associated Insurance Agents 
and Brokers, Inc. He is at present presi- 
dent of the Service Men’s Protective 
Association and the Massachusetts As- 
sociation of Insurance Agents. Alfred 
N. Miner is at present treasurer of the 
S.M.P.A. and has been elected treasurer 
of Associated Insurance Agents and Bro- 
kers, Inc. Louis H. Hoffmann has been 
elected clerk, and he is at present clerk 
of the S.M.P.A. 

Harold P. Janisch, present executive 
advisor of the S.M.P.A., will be the gen- 
eral manager of the Associated Insur- 
ance Agents and Brokers, Inc. 


Fixed Doctrine of Interpretation 
Needed for Fire Form Uniformity 


Adoption by the various states of the 
recommended revised uniform fire insur- 
ance contract prepared and approved by 
the National Association of Insurance 
Commissioners will not, in reality, wholly 
achieve the goal desired unless at the 
same time something is done to secure 
a uniform interpretation of the policy 
provisions, in the opinion of A. Pearley 
Feen, attorney of Burlington, Vt. Speak- 
ing this week before the meeting at Rye, 

Y., of the Federation of Insurance 
Counsel with reference to conflicting 
court decisions on many provisions of 
existing standard fire policies Mr. 
Feen said that the proposed revision, 
prepared by the commissioners’ commit- 
tee under the chairmanship of Louis H. 
Pink of New York, contains many pro- 
visions of the present old and new New 
York forms and some provisions com- 
mon to the Massachusetts form. 

The provisions, he said, have already 
been construed in many jurisdictions with 
a difference of opinion on the part of 
the courts as to the meaning of the 
provisions. The rule of stare decisis will, 
therefore, interfere with uniformity of 
interpretation under the proposed re- 
vision. Presenting his views as to how 
uniformity may be achieved despite the 
existence of conflicting court interpreta- 
tions of policy provisions, he said: 

“Establish a standard contract univer- 
sally accepted with some provision in 


the enacting law which would make jt 
incumbent upon the courts to follow a 
settled doctrine of interpretation. This 
could be accomplished by sifting the 
decided cases and selecting an existing 
interpretation as to each provision which 
would be deemed fair to both insurer 
and insured. The weeding out process 
could be accomplished by a committee 
representing the insurance commission- 
ers, the insurers and some recognized 
body representing the general public 
such as a chamber of commerce group 
or a realty owners’ association. 

“The proposed revision should be an- 
notated and the statute should include 
the annotations for the expressed pur- 
pose of disclosing legislative intention 
as to the meaning to be given to each 
provision. 

“Such procedure with respect to the 
proposed revision will delay adoption of 
the document, prepared by the insurance 
commissioners, and may not be effective 
to secure the desired results as to every 
provision of the proposed contract but 
it will, I believe, be sufficiently fruitful 
to secure a standard contract which will 
be real rather than apparent only. 

_ “This method will require a subjuga- 
tion of pride but it will be worthwhile 
if we can thus eliminate the anomaly 
which now exists with respect to such 
an important document as the insurance 
contract.” 





ACT ON AGENTS’ BALANCES 





Canadian Superintendents Reduce Over- 
due Period from 90 to 60 Days; 
McNairn Heads Ass’n 

The Association of Superintendents of 
Insurance of the Provinces of Canada at 
its annual meeting last week in Montreal 
recommended that a section be drafted 
in the provincial fire insurance statutes 
to provide for application of the fire 
statutory conditions to supplemental cov- 
erages contained in a fire policy. The 
secretary of the Superintendents Asso- 
ciation was requested to obtain the 
views of public bodies in regard to a 
written application for fire policies. Fire 
Marshal Scott of Ontario strongly rec- 
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STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement June 30, 1939 
eo es $1,500,000.00 


RE nn ee 


sescshreniiannansiden 3,170,746.29 
saceapiiepabiiamaababaia 6,409,424.41 


* New York Insurance Department Valuation Basis. 
On the basis of June 30, 1939, Market Quotation for all bonds and stocks 
owned, this Company's total Admitted Assets would be $6,493,229.15 
and the Surplus would be $3,254,551.03. 


A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An unusual combination of financial strength. 
. Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement June 30, 1939 
Se ET $1,000,000.00 
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sisdanianiitcasdinaia 5,763,769.61 


rtment Valuation Basis. 
On the basis of June 30, 1939, Market Quotation for all bonds and stocks 
owned, the Total Admitted Assets would be $5,888,482.89 and the Surplus 


Chicago Office: Insurance Exchange 
J.F.Nubel, Vice-Pres. 


1,534,021.37 
204,656.75 


S. C. Kline, Secy. 


1,855,949.71 
1,524,124.00 

298,804.21 
1,084,891.69 


A.J.Couch, Resident V.-P. 








ommended that such applications be re- 
quired from property owners before cov- 
erage is granted. 


Effective June 30, 1940, quarterly re- 
turns of agents’ unpaid balances will be 
made on a sixty day basis; balances not 
paid within sixty days, rather than nine- 
ty days, will be considered in arrears. 
It was recommended that such quarterly 
returns be required by all provinces. At 
present some provinces do not ask for 
such reports from companies and gen- 
eral agents. 

W. J. Major, K. C., Attorney-General 
of Manitoba, was elected honorary 
president of the association and Hartley 
D. McNairn, K. C., widely known On- 
tario Superintendent, was elected presi- 
dent. E. B. MacLatchy, New Brunswick 
Superintendent, is vice-president: Wil- 
son E. McLean, K. C., Manitoba Deputy 
Superintendent, secretary, and John Ed- 
wards, Ontario Department actuary, as- 
sistant secretary. 


John C. Blackall Vice-Pres. 


Insurance Commissioner John C. Black- 
all of Connecticut has been elected by 
the executive committee of the National 
Association of Insurance Commissioners 
to the post of vice-president of the asso- 
ciation filling the vacancy caused by the 
death of Commissioner J. B. Moor of 
the District of Columbia. 








CULVER AND WARNER RETURN 

B. M. Culver, president of the America 
Fore Group, and Mrs. Culver returned to 
New York Tuesday from a cruise to the 
Scandinavian countries on the Grips- 
holm. On the same day Harold Warner, 
United States manager of the Royal- 
Liverpool Groups, arrived in New York 
on the Aquitania after an overseas visit 
of six weeks. 





WOOD LIQUIDATION COUNSEL 


Insurance Commissioner Caminetti of 
California announces appointment of 
W. P. Wood as counsel for the liquida- 
tion department at the Los Angeles 
office, succeeding Eugene P. Fay, re- 
cently named Chief Assistant Commis- 
sioner. 


NORTH CAROLINA ENTERED 

National Fire & Marine has been li- 
censed in North Carolina. Dean & Silli- 
man, Inc., now represent the company 
as general agent in both the Carolinas. 
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Hartford College of Insurance 


(Continued 


Mutual Life. He joined the Connecticut 
Mutual in 1931. 

Mr. Coffin is one of the outstanding 
B.. before life underwriters asso- 
ciations; has written numerous articles 
on life insurance selling; and is co- 
author of two books on life insurance 
selling. He served as chairman of the 
sales training division of the American 
Management Association and as _ chair- 
man of the sales training division of 
the Life Insurance Sales Research Bu- 
reau. He has been an officer of several 
life underwriters’ associations. 

Director Baird 

Edward Graham Baird, director of the 
Hartford College of Insurance, is dean 
of the Hartford College of Law. He isa 
craduate of Ohio State and did graduate 





RALPH J. WALKER 


‘ork at Columbia Law. He practiced 
law in Columbus, O., with Mooney, Bibbe 
& Edmonds, which firm was principally 
engaged in fire insurance practice, hav- 
ing represented fire companies for half 

century. He then went to Columbia 
University Law School where he did 
sraduate work. For four years he was 
a member of the University of North 











THOMAS F. TARBELL 
Dakota’s law school faculty, his principal 
lectures being on contract law. In 1933, 
when official approval of the college was 
given by the American Bar Association 
and accredited rating by the Connecticut 
Bar Examining Committee he came to 
Hartford and became supervisor of the 
Hartford College of Law. When T. A. 
a resigned as dean he succeed- 
ed him 


Mr Baird gives credit to the late Wil- 


from Pave 3) 


liam BroSmith, vice-president and gen- 
eral counsel of the Travelers, for origi- 
nating the idea of a college of insurance 
in Hartford. He cooperated enthusiasti- 
cally with Mr. BroSmith in the latter’s 
efforts to arouse interest in such an 
enterprise. Manw letters were written 
to insurance men and lawyers in various 


LILLARD 


GEORGE W. 


parts of the country, and two Connecti- 
cut colleges were seen, Nothing cuimi- 
nated at the time, but the secds were 
sown. When Mr. Baird went to the 
American Bar Association in San Fran- 
cisco last Fall he was pieased to find 
that some of the members of that asso- 
ciation asked him questions as to what 
had been the developments regarding an 
insurance college. Upon his return he 
discussed the situation with Mr. Don 
Carlos who had become a member of the 
board of trustees of the Hartford Col- 
lege of Law. An alliance with the Hart- 
ford College of Law seemed to be the 
practical solution of the situation. That 
proposition was put up to the board of 
trustees and they approved. Organiza- 
tion then got under way and it had to 
be done speedily in order to have the 
courses start this month. 
Faculty Secretary Lillard 

George William Lillard, secretary of 
the faculty of the Hartford College of 
Law, is founder of that college. He is 
a graduate of Georgetown Law School, 
and after a couple of years in the real 
estate field he became a member of the 
Bureau of Investigation, Department of 


Justice, Washington, under A. Bruce 
Bielaski, who is now manager of arson 
bureau, National Board of Fire Under- 
writers. He then joined the Travelers 


and for sixteen years was in its claims 
division. 

While with the Travelers he became 
obsessed with an idea. It was that Hart- 
ford should have a school of law, espe- 
cially imperative in his opinion because 
of the number of men in Hartford in- 
surance companies who wanted to study 
law courses. In the entire state there 
was only one law school—Yale. 

Mr. Lillard had seen in Washington 
how many young men in government of- 
fices equipped themselves by studying 
law. It was a tremendous job he mapped 
out for himself, but he found Hartford 
insurance men, lawyers and other influ- 
ential citizens sympathetic. He got to- 
gether a faculty, including James E. 
Rhodes of the Travelers and other well- 
known Hartford people. The school 
opened, thirty students being in the firs: 
class. That was in 1921. Mr. Lillard 
and the trustees found a_ three-story 
building in a group of buildings about 
to be torn down and they managed to 
rent it, the owners being glad to do so 
at a small monthly rental. The start 
was modest, but the school was an in- 








EDWARD G. BAIRD 
stantaneous success and several hundred 
have been graduated. At least 50% of 
the graduates are engaged in the insur- 
ance business, many of them now being 
junior executives. 

In 1933 by a deed of trust the found- 
ers (Mr. and Mrs. Lillard) relinquished 
gratuitously their title and interest in 
the corporation to a board of trustees. 
Founded in 1921, it had been chartered 
in 1925. Mr. Lillard served as _ presi- 
dent from 1921 to 1933. Then William 
BroSmith was elected president, serving 
until his death in 1937. 

Careers of Faculty Members Ringer, 

Walker and Tarbell ‘ 

L. Ray Ringer of the faculty of the 
Hartford College of Insurance is super- 
visor of educational extensior of the 
Aetna Casualty & Surety where he di- 
rects the course in casualty and surety 
subjects prepared for the extension di- 
vision. He also runs the correspondence 
course. He is a graduate of West Vir- 
ginia University and Harvard School of 
Business Administration. 

Mr. Ringer was a teacher of English 
and science in Charleston, W. Va., before 
entering insurance. His first insurance 
position was in production division of the 
George Washington Life. He joined the 
Aetna Casualty & Surety in 1927, 

Ralph J. Walker, actuary Aetna Life, 





L. RAY RINGER 

who will teach the course in life insur- 
ance, has been associated with the Aetna 
Life since 1934. At present he teaches 
in the company’s Group life school and 
formerly taught in the life school. He 
has done considerable research in hos- 
pitalization insurance. A native of Can- 
ton, O., where he was born in 1913, Mr 
Walker received his grammar and high 

(Continued on Page 25) 
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Otto E. Schaefer Dies; 
Westchester President 


WITH COMPANY FOR 50 YEARS 





Prominent Fire Insurance Executive 
Long a Constructive Influence in 


Business; Was 65 Years Old 





Funeral services were held Monday 
morning at his late residence on West 
Sixty-seventh Street in New York City 
for Otto E. Schaefer, president of the 


Westchester Fire of the Crum & Forster 
who died last Thursday at his 


Group, 





OTTO E. SCHAEFER 


home after an illness of two months. 
He was 65 years of age and had he 
lived another month he would have com- 
pleted a half century of loyal and dis- 
tinguished service with the Westchester. 
Mr. Schaefer is survived by his widow, 

Lillian C. Schaefer, and a son, Everett 
Gordon Schaefer. 

Committees appointed by the New 
York Board of Fire Underwriters and 
the New York Fire Insurance Exchange 
were among those who attended the 


funeral services Monday. Representing 
the New York Board were Hart Dar- 
lington, manager of the Norwich Union 
Fire; C. A. Nottingham, assistant United 
States manager of the Royal-Liverpool 
Groups; John W. a. local secretary 
of the Queen, and E. C. Niver, executive 
vice-president of the board. 

The New York Fire Insurance Ex- 
change committee was composed of W. 
R. Crane, secretary, Crum & Forster 
group; Sydney T. Perrin, head of the 
Perrin Organizations; Joseph W. Rus- 
sell, vice-president of the Aetna, and 
R. R. Martin, United States manager 
of the Atlas Assurance. 

Mr. Schaefer’s career was that of a 
boy born and raised on the East Side 
in New York who attained the presi- 
dency of a prominent fire insurance com- 
pany by virtue of industry, integrity, 
plenty of ability, a keen sense of humor 
and an attractive personality. His an- 
cestry was German. Upon his graduation 
from public schools Mr. Schaefer passed 
examinations for City College of New 
York but instead of going to college he 


answered an advertisement in a news-~ 


paper calling for an insurance office boy. 
The ad was inserted by the Westchester 
Fire, then located at 27 Pine Street. Be- 
fore he secured his job, which many 
other youths also sought, young Mr. 
Schaefer was interviewed by four execu- 
tives of the company, including the 
president. His weekly pay was $3. 

The next post for Mr. Schaefer was 
in the credit department where he 
checked up on mercantile ratings. He 
then became a daily report examiner. 
Next came field trips to many parts of 
the country. In 1907 he was advanced 
to the post of assistant secretary. Six 
years later he became secretary and in 
1916 vice-president. Elevation to the 
presidency of the Westchester came in 
1919 and until his death Mr. Schaefer 
remained in that position. 

Outside of his executive duties with 
the Westchester Mr. Schaefer willingly 
assumed many responsibilities with fire 
insurance organizations. For two years 
he was president of the New York Fire 
Insurance Exchange; for many years he 
was chairman of the finance committee 
of the New York Board of Fire Under- 
writers and for two years its president. 
He served as chairman of the advisory 
committee of the Reinsurance Clearing 
House; chairman of the status of agen- 


cies committee of the Eastern Under- 
writers Association and chairman of the 
board of directors of the Underwriters’ 
Salvage Co. of New York. 

For more than twenty vears Mr. Schae- 
fer was a member or officer of com- 
mittees of the National Board of Fire 
Underwriters, including the finance, fire 
prevention and engineering standards, 
laws, public relations and executive com- 
mittees. Some years ago he was chair- 
man of the “$100,000 Fund” of the New 
York Board which was instrumental in 
putting in jail numerous notorious New 
York fire bugs. This fund passed out 
of existence when the National Board 
took over loss investigation with organi- 
zation of its arson bureau. 

Mr. Schaefer contributed much of per- 
manent value to the business of fire 
insurance not alone through his efficient 
labors but also through his fine charac- 
ter. He made many close friends who 
deeply regret his passing. 





Merl L. Rouse Secretary 


Of Inter-Ocean Reinsurance 


Merl L. Rouse has been elected a sec- 
retary of the Inter-Ocean Reinsurance 
of Cedar Rapids, Ia. He has been with 
the company since December, 1928. 
About five years were spent at the home 
office and the others with the Eastern 
department at 90 John Street, New York. 
Since 1936 Mr. Rouse has held the posi- 
tion of assistant secretary. 





International Report 


The International Insurance Co. reports 
admitted assets of $6,190,936 as of June 
30, with securities valued on the basis 
prescribed by the National Association 
of Insurance Commissioners, With a 
capital of $1,000,000 and net surplus of 
$3,148,653 the surplus to policyholders is 
$4,148,653. The reserve for unearned pre- 
miums amounts to $1,598,962. Sumner 
Ballard is president of this well known 
fire reinsurance company. 





MORE HAIL WRITTEN 
The Alberta Hail Insurance Board has 
written this season insurance covering 
2,341,000 acres with total liability in ex- 
cess of $10,000,000, an increase of almost 
43% over last year. 
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90 John Street, New York 


A Large Company Doing an International 
Insurance Business. 
Located Throughout the 
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TEST GIVEN STUDENTS 
Effort to Ascertain Value of Insurance 
Schools Maintained by Florida 
Association of Agents 
Wishing to know how valuable the 
insurance schools held by the Florida 
Insurance Agents Association have been 
during the last three years, Chairman 
L. P. McCord of the educational com- 
mittee passed out a set of true and false 
questions to those present at the opening 
of the last school and took them up 
be fore the lecturers were heard for the 
session. The questions had to do with 
fire rating, fire policies, forms and en- 
dorsements, and burglary. After elimin- 
ating those who forgot to sign their 
names and those who did not answer all 
the questions there were 148 replies re- 

maining. 

After the session, on the same lists, 
answers showed improvement in knowl- 
edge of fire rating amounting to 57 to 
81%; fire policies, forms and endorse- 
ments 64 to 8%; burglary 66 to 91%, or 
an average improvement in all three sub- 
jects of from 62 to 87%. Mr. McCord 
said that he had no way of knowing 
prior to this try-out to what extent at- 
tendants knew the answers to questions 
before they came to the school. “This 
very definitely establishes the fact that 
those seriously undertaking the work did 
leave with an increased amount of 
knowledge. I feel that the results are 
highly gratifying.” 





California Commissioner 


Tells Some of His Plans 


Los Angeles Insurance Exchange mem- 
bers at a special meeting held August 
21 at the Clark Hotel heard President 
Harold McGee report on the call the 
officers of the exchange made on In- 
surance Commissioner Caminetti during 
the latter’s recent visit to the city. Mr. 
McGee said that Judge Caminetti had 
stated that the local office of the Insur- 
ance Department must be a vigorous and 
live one, giving prompt service to the 
insurance profession at all times; that he 
had indicated twelve investigators would 
be assigned to the southern California 
field, out of a total of twenty to be 
employed. Also that five of these had 
been hired and would be trained by 
Robert Patterson, as will the remainder 
when they are selected, and that it was 
hoped to retain Mr. Patterson for this 
training work in the Department; that 
the Department will not issue a relicense 
where reasonable evidence of violation 
of the insurance code is made in a com- 
plaint, until the Department is convinced 
no violation has occurred. The commis- 
sioner said he will accept no luncheon 
or dinner engagements at present; that 
Chief Assistant Commissioner Eugene Zz. 
Fay will be in charge of the southern 
California territory, with headquarters 1n 
Los Angeles; that the issuance of brok- 
ers’ licenses will be in charge of com- 
petent men, who will scrutinize each ap- 
plication, and that the Department will 
prosecute all violations of the insurance 
code brought to its attention. 





MISS JUNE WELLER TO MARRY 

Miss June Weller, daughter of Mrs. 
Charles Weller and the late Mr. Weller, 
who was associated with the North Brit- 
ish & Mercantile in New York City, has 
chosen October 6 for marriage to Hugh 
D. Turner of Belleville, N. J. The wed- 
ding will take place in the Watchung 
Congregational Church, with a reception 
following at the Upper Montclair Coun- 
try Club. 


APPOINT KAHN & WOLSK 

The Union Assurance of London, 
member of the Commercial Union group, 
has appointed the Kahn & Wolsk 
Agency, Inc., of 150 Montague Street, 
Brooklyn, as Brooklyn suburban head 
agents for fire and allied lines and as 
principal agents for automobile lines. 





The agency has represented the Union 
for Brooklyn fire lines for some time. 
The agency also represents the Standard 
of New York, Dixie Fire and London 
Assurance. 
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J.W. Downs, C. C. Jones, F. R. Lanagan 
Among Speakers at Boston Meeting 


John W. Downs, Cliff C. Jones and 
Fred R. Lanagan will give the featured 
addresses and greetings from their or- 
ganizations at the forty-fourth annual 
convention of the National Association 
of Insurance Agents at Boston the week 
of October 2. 

Mr. Downs, general counsel of the 
Insurance Federation of Massachusetts 
and an authority on compulsory automo- 
bile insurance, will develop this subject. 
Since compulsory automobile insurance 
measures are being brought up in prac- 
tically every state legislature annually, 
and considering that Mr. Downs will be 
discussing the subject before agents 
from all points in the country on ground 
that has witnessed the operation of the 
only state compulsory automobile law, 
his remarks will be of great general in- 
terest. 

He will present arguments to meet 
compulsory insurance legislation, based 
on the broad experience he has gained 
in the fight against the measure in his 
state. 

Jones to Speak for Casualty Agents 

Former president of the National Asso- 
ciation and prominent local agent of 
Kansas City, Mr. Jones will bring greet- 
ing from the National Association of 
Casualty and Surety Agents, which 
organization he now heads. 

Mr. Lanagan, president of the Daly 
General Agency of Denver, will bring 
greetings from the American Asociation 
of Insurance General Agents, of which 
he is its recently elected president. 

Plans are under way at Boston for 
a joint luncheon meeting between the 
Boston Board of Fire Underwriters and 
the Massachusetts Association of Insur- 
ance Agents, with the latter organization 
assembling following the luncheon for its 
annual meeting: Arrangements are be- 
ing developed by a special committee 
headed by Carroll K. Steele of Glou- 
cester. 

Leaders for the round table discussions 
during and following the Tuesday lun- 
cheon, as announced at National Asso- 
ciation headquarters this week, are 
James M. Crosby, Jr., Grand Rapids, 
Mich.; E. H. Moore, Birmingham; D. G. 
Foreman, Fort Worth; Albert R. Men- 
ard, New York City; Eugene Battles, 
Los Angeles; William H. Jennings, Jr., 
Rockford, Ill.; L. P. McCord, Jackson- 
ville, Fla. and William T. Reed, Jr., 
Washington. 

Mr. Crosby, chairman of the National 
Association’s membership committee, will 
lead a discussion of membership at his 
table. Mr. Moore will take up “State 
association voluntary secretary-treasur- 
ers,” which office he holds with the Ala- 
bama Association, “Dues collection meth- 
ods” will be discussed at the table over 
which Mr. Foreman will preside. 


Work of the B. D. O. 


Mr. Menard, director of the Business 
Development Office, plans to review the 
objectives of his organization, and Mr. 
Battles, prominent California and Na- 
tional Association leader, will discuss 
“Training Prospective State Association 
Leaders.” “Mid-Year Meetings of State 
Associations and State Convention Pro- 
grams” will be the topic at Mr. Jen- 
nings’ table, with Mr. McCord, dean of 





Association’s short course 
school of insurance, taking up “State 
Educational Programs.” Mr. Reed, assist- 
ant counsel of the Washington office of 
the National Association, will talk over 
the work of his office and how it can 
be used by the membership to better 
advantage. 

Other subjects for these round table 
sessions, and their leaders will be an- 
nounced later. 

The complete program for the Group 2 
local board conference, over which Archie 
B. Millard of Grand Rapids will preside. 
has been announced. His session, which 
is for cities of population between 50,000 
and 250,000, will be devoted to surveys, 
potentiality of a new market in homes, 
educational programs on the use of the 
insurance statement form and fact finder 
for credit group contacts, and the local 
board and its operations via trade group 
conventions in home cities. 

Although their programs have not been 
completed, W. Conan Thorton of Fond 
du Lac, Wis., will go into the formation 
of country boards at the meeting of 
Group 1. Martin W. Boedeker of Louis- 
ville, Ky., will take up public relations, 
Lloyd’s and credit men’s associations at 
the Group 3 session. 


the Florida 


” 


Group Sessions Programs 


All programs have also been completed 
covering the group sessions on agency 
management and operation. Group 1, for 
agents producing up to $100,000 in annual 
premiums, over which H. Donald Holmes 
of Summit, president of the New Jersey 
Association, will preside, will take up ad- 
vertising, servicing of compensation lines, 
agency methods of accounting, education 
of employes and how it profits the 
agency and planned production. 

Group 2, for agents producing from 
$100,000 to $300,000 in annual premiums, 
will have as its topics advertising, office 
management, solicitors and advisory ser- 
vices—analyses and surveys. John W. 
Carswell of Savannah, president of the 
Georgia Association, will preside at this 
session. 

The Group 3 meeting, for agents pro- 
ducing over $300,000 in annual premiums, 
and led by L. C. Hilgemann of Mil- 
waukee, will also have the subject of 
advertising on its program. Other topics 
in this group will be methods used in 
handling nation-wide accounts, meeting 
mutual competition, engineering service 
and surplus lines. 


COMPLETE 
FACILITIES 


Service Since 1894 


COURSE FOR BROKERS 





New York Business Institute Offers 
Sixteen Weeks of Training to 
Qualify for State License 
New York Business Institute, 5 West 
63d Street, New York, will give an in- 


.surance brokerage course beginning Sep- 


It is for qualifying men and 
women for the state examination for 
license. John J. W. Neumer, Ph.D., 
who has been an insurance broker in 
New York since 1923, is the instructor. 
The course has been recognized by the 
New York Insurance Department. Regis- 
tration dates are from September 11 to 
September 15, inclusive. The fee is $59, 
or $53.50 if paid in full at time of regis- 
tration. The course will run for sixteen 
weeks. 


tember 18. 





Maryland Agents’ Ass’n 
Names Executive Secretary 


George S. Robertson has been ap- 
pointed executive secretary of the Mary- 
land Association of Insurance Agents 
and editor of the Maryland Insurance 
News. We will have his headquarters 
at 1508 Fidelity Building, Baltimore. 
Carroll Murphy has been editing Mary- 
land Insurance News until such time as 
a paid secretary could be secured. 


George DuR. Fairleigh To 
Wed in New York Oct. 12 


George DuR. Fairleigh, editor of the 
American Agency Bulletin, and Lena 
Moore Fisher, daughter of Mrs. George 
Harmer Moore of Tennille, Ga., will be 
married October 12 at the Little Church 
Around the Corner in New York City. 
After a short wedding trip to Canada 
the couple will make their residence at 
75 Bank Street in Greenwich Village, 
New York. 

Mr. Fairleigh joined the 
Association of Insurance Agents, publish- 
ers of the American Agency Bulletin, in 
1936 after an eleven-year association with 
the Insurance Field in Lousiville, Ky., 
where he was assistant secretary. He 
was also advertising manager of the 
Louisville Convention and _ Publicity 
League and president of the Louisville 
Junior Board of Trade. Mr. Fairleigh 
was managing editor of the American 
Agency Bulletin until the resignation 
this past Summer of Jennie Sue Daniel, 
when he was made editor. 








MOVES TO NEW QUARTERS 


Marcus J. Rogers has announced the 
removal of the Joseph A. Rogers In- 
surance Co., of St. Paul, Minn., from 
264 Lowry Medical Arts Building to 317 
Commerce Building. The agency was 
established in 1884 by his father, Joseph 
A. Rogers, one of the pioneers in the 
insurance business in Minnesota. Mr. 
Rogers became associated with his father 
in the agency in 1908, two years after 
graduating from Cretin, and has been 
in the insurance business continuously 
ever since. The agency writes all forms 
of insurance, including life. Mr. Rogers 
has been an active member of the Na- 
tional Association of Insurance Agents 
and the Minnesota State Association. 
For years he served on the executive 
board of the St. Paul Insurance Ex- 
change. 


EXPERIENCE 
CO-OPERATION 


O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


1172 RAYMOND BOULEVARD - 


NEWARK, N. J. 


New York Brokerage Office 


110 William Street 





W. E. Craig, Mgr. 


National * 


Many Visitors to Boston 
Will See “Old Ironsides” 





Nautical-minded agents attending the 
National Association convention in Bos- 
ton next month will want to see the 


frigate “Constitution,” affectionately 
called “Old Ironsides.” It was launched 
at Hartt’s shipyard in Boston in 1797. 

“Old Ironsides” carried a great spread 
of sail and a heavy battery of 24-pound- 
ers on her gun deck, which was high 
above the water line so that the guns 
could be used in heavy weather. The 
timbers used in her construction—oak, 
yellow pine and cedar—were made from 
trees selected while still standing in the 
forest. Paul Revere made her copper 
bolts and sheathing, and the ship’s first 
flag of fifteen stars and fifteen stripes 
was made by Betsy Ross. 

In the War of 1812 against England, 
“Old Ironsides” was so victorious that 
the tradition of British supremacy at 
sea was finally broken and American 
independence at sea achieved. After the 
war she served a period of five years 
as flagship of the Mediterranean squad- 
ron, and from 1860 to 1871 was used as 
the school ship of the United States 
Naval Academy. In 1871 she made her 
last cruise, carrying the United States 
exhibit to the Paris Exposition. In 1897 
she was towed to Boston for her own 
centennial and has remained there since. 
The woodcut is by Ray C. Dreher of 
Boston. 


EDWIN P. VEITCH DEAD 








President and Founder of Veitch, Shaw 
& Remsen, N. Y., Collapsed While 
Arguing for Comp. Commissions 

Edwin Perry Veitch, president of the 
insurance brokerage house of Veitch, 
Shaw & Remsen, 116 John Street, died 
at his home in Great Nerk, L. I. after 
an illness of about one month, following 
his collapse while presenting an argu- 
ment for restoration of the pre-emer- 
gency commission for workmen’s com- 
pensation. 

Mr. Veitch’s insurance career began 
immediately after his graduation from 
DeWitt Clinton High School in New 
York City. He spent some years with 
the old brokerage firm of Ammerman & 
Patterson, and later with Upton & Co., 
Inc. He formed the insurance brokerage 
firm of Veitch, Shaw & Remsen of which 
he was president in December, 1920. He 
was 54 years old at the time of his death. 





New Jersey Mutual Agents 


Form Own Association 
Harvey Smith of Oaklyn, N. J., was 
elected first president of the New Jersey 
Association of Mutual Insurance Agents 
at an organization meeting at Trenton 
Friday. The association, which embraces 
fire and casualty insurance men, elected 
George M. Phelan of Jersey City vice- 
president and Maurice M. Eaton of 
Paterson, secretary-treasurer. Directors 
elected were R. Fletcher, Jersey 
City; J. Charles Petri, New Brunswick; 
W. S. Cranmer, Cedar Run; H. S. Horn, 
Newark; E. Lynas Wood, Atlantic City, 
Henry M. Loveland, Bridgeton, and Al- 
bert Shoudy, Westwood. 
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STATEMENT—JUNE 30, 1939 
ADMITTED ASSETS 
Cash in Banks and Trust Companies . . . . $ 11,912,716.52 
FIRE United States Government Bonds .... . 10,613,871.00 
All other Bonds and Stocks ........ 79,255,824.00 
Premiums uncollected, less than 90 days due 9,318,885.22 
AUTOMOBILE Rocrmed Intewest 2 ww. ttt te es 204,759.00 
SSS Te TCT 1,563,697.41 
MARINE $112,869,753.15 
| LIABILITIES 

. SE eee ee $ 15,000,000.00 
and Allied Lines Reserve for Unearned Premiums. .... . 46,616,806.00 
Pe I sg kk ow Sec e ws 4,632,412.00 
In Reserve for Taxes and Accounts ...... 1,997,695.41 
of Saemeines Funds Held under Reinsurance Treaties . . 61,510.00 
Wee a eee we 44,561,329.74 
$112,869,753.15 
NOTE: In accordance with Insurance Department requirements—Bonds are valued on 
amortized basis. Insurance stocks of affiliated companies are carried on basis 
of pro-rata share of Capital and Surplus. All other securities at Market 
ernest at $3,100,267.00 and cash $50,000.00 in the above Statement 

are deposited as required by various regulatory authorities. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








The insurance press generally has had 
fine articles about Victor Roth, deceased 
chairman of the board, and for many 
years president of the Security of New 
Haven, and there is little I can add to 
these records of his career. I knew him 
when he entered the field first as assist- 
ant to Frank Sturtevant, state agent 
for the Weed & Kennedy fleet of com- 
panies, under whom he received a very 
good training. This was in 1899. After 
a lapse of time he was with the Un- 
derwriters Association of New York 
State, before he went with the Security, 
with whom he rose through the various 
officerships to president and chairman. 

I remember his very thorough inspec- 
tion work, and very well remember the 
remark of another older ficldman, to 
whom he had submitted a lot of com- 


pleted inspection reports: “You will 
spoil your company by such superior 
work.” Once, traveling with him from 


a meeting at Saranac Inn in 1919, when 
he was vice-president, he stopped his 
car at Saranac Lake Village to inspect 
a skating rink and his wife and I 
thought he would never come back, but 
he saw every part of it thoroughly. 
His family life was very happy, cloud- 
ed only by loss of a dear child early in 
his married life. Mrs. Roth was a very 
charming woman. My wife and I knew 
them both very well, and I considered 
him one of my best friends and we vis- 
ited their hospitable home many times. 
He had many interests outside of the 
business, especially music and art, and 
he spoke several languages. He was of 
Swiss descent, his father, an educated 
man, coming to this country in the early 
fifties. Victor was a fine example of a 
good and honorable man, a straight busi- 
ness man, a fine husband and a true 
friend. He deserved the success he had 
and the esteem in which he was held 
generally, both in business and in his 


private life. His friends and I will miss 
him deeply. 
* * * 
“The Best Is Yet to Be” 

In a conversation with several non- 
insurance people at a Summer resort 
while on a short vacation, a fine old 
lady of 80, who has seen a ‘good deal of 
life, spoke of the sadness experienced 
with the loss of the illusions as one 
grew older. As the conversation grew 
more interesting I contributed _ this 
thought: “Madam, perhaps one of the 
illusions is that you have lost all il- 
lusions,” and there may be something 
in this. My idea is that the illusions 
are not lost, but they change as one 
travels along the path of life. One of 
the illusions women never lose is that 
they are, or should be, attractive phy- 
sically until death, which has made gen- 
erations of beauticians rich. And _ this 
is true of a lot of old males who wear 
boyish clothing or ape juvenile ways. If 
people rely on such artifices to be happy 
in old age I pity them. One can ad- 
mire beautiful scenery, beautiful music, 
beautiful architecture, beautiful art, beau- 
tiful thoughts, fine characters, courage, 
goodness of heart, just as much and 
more in old age as in youth, and I may 
say one is even more enthralled than 
in youth, having had more experience. 
I pity all old people who have nothing 
like this to fall back on. The love for 
one’s own children in youth, for in- 
stance, is duplicated in later times by 
love for one’s grandchildren. The best 
remedy for loneliness in old age is a 
solid background of education § and 
knowledge and the exercise of a sound 
mind not necessarily book learning, but 
by having truly “lived,” and by that I 
don’t mean total abstinence or fanaticism 
in anything. Cicero in his classical “De 
Senectute” said all of this and more, 
about 2,000 years ago. 





New Mexico Superintendent 


Ralph F. Apodaca of Las Cruces has 
been appointed Insurance Superintendent 
of New Mexico by the State Corporation 
Commission. He succeeds George M. 
Biel, who has resigned to enter private 
business. The change becomes effective 
September 5. Mr. Apodaca has been 
Dona Ana County Commissioner for the 
second district of the state. Mr. Biel, 
who is described as having been an effi- 
cient commissioner, was an accountant 
and insurance agent before being named 
to head the Insurance Department over 
four years ago. 





WINSTON S. FONTAINE DIES 


Winston S. Fontaine, 69, veteran spe- 
cial agent in the Texas field for the 
Loyalty Group, died August 19 at Mar- 
gate City, N. J., after having gone East 
last June for a medical check-up when 
his health began to fail. Mr. Fontaine, 
who was a grand-nephew of Patrick 
Henry, joined the old Fidelity Union 
Fire of Dallas in 1920 after managerial 
experience in the cotton seed oil mill 
business in central Texas. After travel- 
ing Oklahoma for the Fidelity Union 
Fire, he was transferred to San Antonio 
the next year and, when the Loyalty 
Group purchased the Fidelity Union, he 
continued as special agent for the L oyalty 
Group until his transfer to the south- 
western department office at Dallas in 
October, 1938. 





Kentucky May Seek To 
Control Mutual Rates 


The Kentucky Insurance Department 
has indicated that it has plans to en- 
deavor at the next session of the Ken- 
tucky legislature, which convenes early 
in 1940, to secure legislation under which 
mutual insurance companies would be 
forced to write fire insurance at rates 
established by the Kentucky Actuarial 
sureau. 


PARAMOUNT FIRE EXPANDS 

The Paramount Fire has entered Mis- 
souri and Indiana and made application 
for admission to Oklahoma. 


Finds Unproductive Agencies Cost 
Companies Large Amount of Money 


Costs of planting fire company agen- 
cies, many of which prove to be unpro- 
ductive, are discussed by Henry A. 
3rown of Columbia, S. C., in the cur- 
rent issue of the Palmetto Insuror, or- 
gan of the South Carolina Association 
of Insurance Agents. Although Mr. 
srown presumably bases his figures upon 
costs prevailing in his section of the 
country the statements made are of in- 
terest because they bear directly upon 
an important item of expense in com- 
pany operations today. In his analysis 
Mr. Brown says in part: 

“For example, say a fieldman receives 
approximately $10 per day in salary, and 
his expenses are approximately $5 per 
day, or a total of $15 per day. We'll 
just figure that it costs a company this 
$15 to appoint an agent. Then on top 
of this they have to furnish the new 
agent with all kinds of supplies and 
these will average around $12.50. Along 
with this, manuals have to be sent out, 
which amounts to $2 or $3. Of course, 
taxes must be paid to the city, state and 
county, and these will probably be 
around $6. The company already has an 
investment of about $35, and no business. 

Initial Costs Run Up to $90 

“So the fieldman, in an effort to make 
a good agent out of his new plant, will 
make quite a few calls during the first 
year; and we'll say that these will aver- 
age up a day, and there is another $15; 
and $50 has been spent on your new 
agent for the first year. As the usual 
thing, it is very probable that a new 
agent will average costing a company 
at least $50 a year. Then, of course, if 
he develops into an extra good agent, a 
few favors are shown and this. will 
amount to another $30 or $0 a year, 


which will run the cost of some of the 
agents up to $80 or $90. If the account 
is lost, it costs money to close out the 
account, and these figures have not been 
included. Why doesn’t a company think 
a long time before they make plants with 
Tom, Dick and Harry’s? 

“I ran across some interesting figures 
concerning one company that made 1,049 
new plants in one year and lost 1,416, 
Just suppose the plants they lost aver- 
aged being on their books eighteen 
months at an average cost of $67.50; 
then this particular company would have 
had a nice loss of $95,580. Of course, 
the new plants have to be taken into 
consideration and figuring them at $50 
each would mean another $52,450; or for 
the new and old $148,030; and they end- 
ed up with 307 less agents ! 

“An agency plant may be worth what 
it costs to set it up or perhaps what it 
would take to reproduce, but most likely 
it is worth just that sum less the amount 
deductible for dead wood, and sickly, 
blighted, stunted growths. Every com- 
pany has plenty of these agency plants 
on their books. This means nothing ap- 
parently to fieldmen and companies, for 
they are incurable optimists, and spend 
a good deal of their time in establishing 
new plants which, for in the majority, 
prove highly unprofitable. 

“An average of some companies showed 
60% of their agents produced about 5% 
of the business and the average income 
from these agencies amounted to $125 
per year. Then 8% to 15% produced 
about 5%, or $725 each, per year. Then 
25% of their agents produced about 90% 
of the business, averaging over $1,000 
per year. That's bad enough but look 
at the loss ratios. The 60% group had 
a loss ratio of over 100% and the next 
group had a loss ratio of over 70%. In 
other words, over 70% of the plants are 
producing on a basis that excludes 
profit.” 





Miss Dorothy L. Haas And 
H. W. Wittich to Wed Sept. 5 


Miss Dorothy L. Haas, for several years 
secretary at the New Jersey office in 
Newark of the National Union Fire, and 
Harold W. Wittich, special agent in 
northern New Jersey for the Providence 
Washington, will be married next Tues- 
day, September 5. The wedding will take 
place at 10:30 am. at the well known 
“Litthe Church Around the Corner” at 
1 East Twenty-ninth Street, New York 
City. The bridal couple will spend their 
honeymoon motoring in New England 
and Canada, 


VA. AGENCY INCORPORATES 

A charter of incorporation has been 
granted the Garrett Insurance Agency 
of Leesburg, Va. Rosa V. Garrett is 
president of the agency and Catherine 
C. Garrett is secretary. The latter has 
a wide acquaintance among the local 
agents of the state, having been an at- 
tendant at annual conventions of the 
Virginia Association of Insurance Agents 
for years. Capital of the agency con- 
sists of 200 shares of common stock and 
$5,000 preferred. 
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SMITH HEADS FIRE CHIEFS 





Elected by Dominion Asociation; Fire- 
men’s School to Be Opened; 1940 
Meeting in Brantford 
Fire Chief Max Smith of South Por- 
cupine, Ont., was elected president of the 
Dominion of Canada Fire Chiefs Asso- 
ciation at its convention last week. He 
succeeds J. N. Longval, of Shawinigan 
Falls, Que., who resigned. Other officers 
named were: Vice-president, George 
Gimblet, Peterboro, Ont.; second vice- 
president, Andrew Spaulding, Preston, 
Ont.; secretary, James Armstrong, 

Kingston, Ont. 

The 1940 convention will be held in 
Brantford, Ont. W. J. Scott, Ontario fire 
marshal, told the fire chiefs that “merely 
throwing water on a fire is no longer 
considered intelligent fire fighting. Today 
fire fighting is a scientific profession 
which employs methods designed to 
maintain at a minimum the losses by 
both fire and water. In order to put 
these principles effectively into practice, 
the firemen’s officers must have some 
knowledge, gained beforehand, of con- 
struction, occupancy and contents of 
buildings in their district.” 

The association decided to sponsor a 
firemen’s training school to be held i 
October under the supervision of the 
extension department, University of 
Toronto. — Dr. J. Dunlop, director 
of the extension department, was among 
the speakers to the convention. Roy 
Mottesheard, Dearborn, Mich., president 
of the International Association of Fire 
Chiefs, was another speaker. 


STEPHEN J. DONAHUE DIES 

Stephen J. Donahue, retired New 
York insurance broker, died at his home 
in Bronxville, N. Y., on Sunday at the 
age of 70 years. A graduate of Man- 
hattan College he conducted a general 
insurance business in New York until 
twelve years ago. Surviving are his 





widow, a daughter, a son, five sisters and 
two brothers. 
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National-Ben Franklin Fire Insurance Company 
The Concordia Fire Insurance Co. of Milwaukee 





HOME OFFICE £3 
10 Park Place 


Newark, New Jersey 


Canadian Dept. 
461 Bay St. 
Toronto, Ontario 


Southwestern Dept. 
912 Commerce St. 
Dalles, Texas 


Western Department 
844 Rush St. 
Chicago, Illinois 


\TAL Sr 
+ On 


Milwaukee Mechanics’ Insurance Company 
Pittsburgh Underwriters + Keystone Underwriters 
The Metropolitan Casualty Insurance Co. of N. Y. 
Commercial Casualty Insurance Company 





+ 
FIRE- MARINE: CASUALTY SURETY 


4% 
‘2 . 
4ny insv™ 


Pacific Department 
220 Bush St. 
San Francisco, Calif. 


1nS VU RAN C CE 

















Page 24 








September 1, 1939 














COPE 122 BF RECO OF MOET amet 


THE SURVEY 
is the SURE WAY 


You may be getting only half or quarter of the 
business possible from your present clients. The way 
to make certain you are not losing any business that 
can be yours for the asking is to make a survey of 
each client’s needs. It adds to your client’s confidence, 
to your prestige . . . and to your premium income. 
Let us help you plan your survey campaign. You'll 
find it profitable. 


See our advertisement in the 
September 11th issues of Life 
and Time and the September 
2nd issue of Business Week. 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Seanad 9990 








Underwriters Study War Hazards 


(Continued from Page 1) 


prevailed during different periods of the 
World War provides valuable guidance. 
During the World War war risk in- 
surance was generally profitable for 
American underwriters and as_ for 
awhile the demand ‘for insurance ex- 
ceeded facilities numerous new com- 
panies were formed, particularly during 
the latter years of the conflict. Condi- 
tions today, however, are not identical 
with those prevailing then. In 1916- 
1918 the submarine hazard was the one 
real danger to shipping, and for awhile 
the destruction accomplished by German 
submarines was terrific. Today ships, in 
event of war, face torpedoes from sub- 
marines below and bombs from airplanes 
overhead. While it is presumed that 
now air escorts for ships would be pro- 
vided as destroyer escorts were in the 
last war nevertheless there is little 
doubt that considerable shipping losses 
might be expected from bombing. 


Government Funds in Europe 


To provide more extensive war insur- 
ance facilities and to help keep pre- 
mium charges from reaching prohibitive 
levels many European countries, includ- 
ing those that might be involved in war 
and those expected to be neutral, have 
already created government reinsurance 
funds. With these private insurance 
companies may reinsure risks on cargoes 
or vessels of those particular countries. 
During the World War, in which the 
United States became a participant, our 
Government created a war risk insur- 
ance agency that greatly added to avail- 
able facilities in this country. 

Today, there is no such Government 
aid here. American insurance companies 
writing marine war risk have created 
the American Cargo War Risk Reinsur- 
ance Exchange, but whether the market 
thus provided would ultimately be over- 
taxed is an open question. Marine un- 
derwriters now believe that the private 
market in this country is sufficiently 
large to take care of American interests 
but conditions in war time can change 
with such rapidity that this might not 
always be true. 

Hull Market Restricted 


Among hull underwriters the opinion 
is practically unanimous that the United 
States Government should act to pro- 
vide either reinsurance or direct writing 
facilities on war risks. The combined 
values of American owned hulls run 
into many millions of dollars and a few 
of the larger liners individually are worth 
several millions. If war comes and these 
vessels are engaged in carrying cargoes 
to European ports the hull and cargo 
values would be far in excess of what 
the American market would accept for 
war risk insurance. As the whole prin- 
ciple of successful underwriting is based 
upon spread of risks and proper limita- 
tion of liability on single contracts it is 
inconceivable that insurers would gamble 
a sizeable portion of their assets on the 
safe journey of any one or more ocean 
vessels. Without Government assistance 
marine underwriters contend that ade- 
quate war risk coverage on American 
hulls in war time could not be obtained. 

Before Congress this year there was a 
bill recommended by the Maritime Com- 
mission which would give that agency 
authority to enter the war risk insur- 
ance field by providing coverage for 
ships, cargoes and crew members, but 
only in the event such protection were 
not available from private insurers at 
“reasonable” rates. The House Mer- 
chant Marine Committee failed to act 
on the bill when opponents argued that 
it provided for insurance to be extended 
to foreign ships engaged in American 
trade. President Roosevelt has stated 
that in event of war he will call a spe- 
cial session of Congress to pass on such 
legislation as may be necessary and un- 
doubtedly this bill for an American 
Government war risk insurance agency 
would come up for action. 

At the present time the Maritime 
Commission has authority only to grant 
hull coverage to Government-owned and 


subsidized vessels; in other words, to 
protect merely its own financial interests, 
It has no right to protect cargo inter- 
ests on these ships. Congressional au- 
thority is necessary to extend Govern- 
ment aid if it is desired. 


New War Risk Rates 


Under the new schedule of marine 
rates, effective Tuesday, premium 
charges to Baltic ports, except Swedish 
ports East of Malmo were quoted only 
upon application. No rates were quoted 
for shipments by German or Italian ves- 
sels nor on shipments to, from or call- 
ing at Germany, Italy or their posses- 
sions, with the exception that imports 
by American flag vessels calling at 
French or Italian ports were given a 
rate of %% lower than the general 
Mediterranean rates. On other vessels 
calling at Italian ports rates were quoted 
only on application. 

On exports the same rates were being 
charged from the east coasts of Mexico 
and Central America and the north and 
east coasts of South America not south 
of Pernambuce as charged for the Pa- 
cific coasts of United States, Canada, 
Mexico and Central and South America. 

On imports from the United Kingdom 
(including the Irish Free State) and the 
Continent of Europe from Gibraltar to 
Malmo, the rate then was 1% to either 
the Atlantic or Pacific Coast of the 
American Continent. The previous rate 
was one-fourth of 1% to the Atlantic 
Coast and three-eighths of 1% to the 
Pacific Coast. On exports the rates 
have gone up from one-fourth of 1% to 
114% from the Atlantic Coast of Canada, 
Atlantic and Gulf ports of the United 
States and the West Indies and from 
one-half of 1% to 2% from the Pacific 
Coast. 

The rates on imports from Swedish 
Baltic ports east of Malmo have been 
advanced from %% to the Atlantic and 
Gulf ports and West Indies to 14% 
and from 7%% to the Pacific Coast, Mex- 
ico and South and Central America to 
14%. The export rates from this con- 
tinent to Swedish Baltic ports east of 
Malmo have been doubled and are now 
14% from the Atlantic Coast and 2% 
from the Pacific. 

Both export and import rates between 
Mediterranean ports and the American 
Continent are now 24%. This is much 
more than double the previous rates. 
However, 1% may be deducted from this 
rate on imports by American flag ves- 
sels not calling at French or Italian 
ports and %% may be deducted on im- 
ports by American flag vessels calling 
at French or Italian ports. 

American-African Rates 


Between this Continent and Africa, ex- 
cluding via Mediterranean, the rate for 
imports and exports is now %%, as 
compared with the previous rate of 4%, 
except Pacific Coast ports from which 
the previous rate on exports was %%. 

Between the United States, Canada, 
West Indies (Atlantic, Gulf and Pacific 
Coasts) and the East and Far East, in- 
cluding Australasia, via Suez the rate 
on imports and exports is 234%, but on 
imports only by American flag vessels 
only the rates is 14%. 

Lloyd’s Deposits $40,000,000 Here 

London Lloyd’s announced Tuesday 
morning the transfer of approximately 
$40,000,000 from the jurisdiction of Brit- 
ish trustees to American trustees in 
order that there may not be interference 
with existing business in this country. 
Outstanding liability is by no means con- 
fined to marine business but also includes 
large amounts of fire and allied, bond- 
ing and casualty coverage, obtained 
through direct writing and reinsurance 
channels. The New York Insurance De- 
partment this week was studying this 
move by Lloyd’s, which is not admitted 
to write business in New York, to see 
whether there was any violation of state 
insurance statutes. 

Through its American representative, 
O. D. Duncan of the New York law 


(Continued-on Page 25) 
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Ballard on Lloyd’s Fund 


Sumner Ballard, president Interna- 
tional Insurance Co., said this week to 
The Eastern Underwriter: 

“It seems strange that the Committee 
of Lloyd’s should suddenly take such an 
interest in the protection of policyhold- 
ers in the United States. The statement 
is made that all future premiums will be 
deposited in the trust fund and put un- 
der the sole jurisdiction of the American 
trustee. 

“Lloyd’s London underwriters have for 
many years been cutting rates in the 
United States—business has been stolen 
from the local agents and from the tax- 
paying, legally admitted stock companies 
which they represent. This trust deed 
should be investigated by the State In- 
surance Department and made a matter 
of public record. It should be in the 
form required by the insurance laws of 
admitted stock fire insurance companies. 
The National Association of Insurance 
Agents should promptly investigate this 
Lloyd’s London proposition. Having an- 
nounced that the money is here for the 
protection of policyholders, it should not 
in the event of war be disbursed for 
supplies to be sent to England. 

“Tf the City Bank Farmers Trust Co. 
receives premiums and pays out losses 
in this state, it is violating the insurance 
law, no matter where the property in- 
sured is located. The business trans- 
acted is insurance business. The tax- 
paying, legally admitted companies and 
the local agents have suffered enough 
from Lloyd’s London. 

“Some action should be taken in re- 
vard to this astonishing proposition 
which undoubtedly has something con- 
cealed in these trust fund conditions 
which should be brought to light.” 


SPENCER EXCHANGE HEAD 
The Chattanooea Insurance Exchange 
has elected H. W. Spencer president; 





Charles Colburn, vice-president; J. E. 
Watkins, secretary, and Preston 5. 
Daniel, treasurer. Mr. Daniel was re- 


elected. 


Hartford Callens 


(Continued from Page 17) 

school education in that city. He got his 
bachelor of science degree from the Uni- 
versity of Florida, Gainesville, in 1934, 
where he was graduated with honors, 
being the highest standing student in his 
class. He is a member of Phi Kappa 
Phi, scholastic honor society. 

Thomas F. Tarbell, casualty actuary 
of the Travelers, who will teach a course 
of insurance organization and manage- 
ment at the Hartford College of Insur- 
ance, is a graduate of Lawrence Acad- 
emy and Williams College. For nine 
years he was connected with the Mutual 
Life in the actuarial department. In 1919 
he became actuary of the Connecticut 
Insurance Department and from 1922 to 
1927 was actuary in the accident and lia- 
bility department of the Aetna Life. 
Since then he has been actuary of the 
Travelers casualty actuarial department. 
He has frequently lectured before the 
Hartford chapter of the Insurance Insti- 
tute of America and has contributed pa- 
pers to the proceedings of the Casualty 
Actuarial Society. He has collaborated 
in the preparation of casualty text books. 
In 1930-32 he was president of the Casu- 
alty Actuarial Society. 


War Risks 
(Continued from Page 24) 
firm of Duncan & Mount, Lloyd’s au- 
thorized the following statement: 

“For some time past the committee of 
Lloyd’s have had under consideration 
the desirability of vesting the U. S. A. 
dollar premiums of Lloyd’s underwriters 
in an American trustee. Hitherto, Lloyd’s 
underwriters have maintained U. S. A. 
dollar balances in the form of cash and 
Investments in the United States of 


America, but under the trust deeds ap- 
plicable to the premiums executed by 
them all premiums, from wherever ema- 
nating and in whatever currency they are 


payable, have been vested in trustees in 
England. 

City Bank Farmers Trust Named 

“These trust deeds have now been 
varied so as to vest the premiums in re- 
spect of United States dollar insurances 
in an American trustee and to safeguard 
these premiums for the payment of 
claims arising under such insurances for 
which they have been primarily re- 
ceived. As and from August 28, 1939, 
these premiums will be vested in the 
City Bank Farmers Trust Co. in the 
State of New York as trustee.” 

While Mr. Duncan limited his an- 
nouncement to the formal statement, it 
has been learned from reliable sources 
that the base amount of the trust fund 
will be approximately $40,000,000, of 
which 70% or $28,000,000 will be in cash 


principally in New York and Chicago. A 
large part of the securities arrived from 
England this week and the remainder 
are in transit. 


Under terms of the trust, it is understood, 
any claims against underwriters at Lloyd’s on 
United States policies which may not be satis- 
fied within thirty days may be enforced against 
the trust fund. If any of the approximately 
1,900 underwriters in the 240 syndicates at 
Lloyd’s ceases to underwriter, or dies, the trust 
as to such underwriter will continue for four 
years, and until all claims against such under- 
writer have been satisfied. 


It is further learned that the trust may not be 
terminated as to any underwriter until all 
claims against him have been satisfied, and, in 
the event of Great Britain being engaged in 
war w.th a European power, the trust may not 
be revoked or ended. The trust is governed by 
the laws of the State of New York applying to 
trusteeship. 

The basic trust fund of $40,000,000 will be 
supplemented by all premiums received from 


one United States risks. It is understood that 
the basic $40,000,000 trust is several times the 
amount of normal annual losses under Lloyd’s 
policies in the United States. 

This setting-up of the trust fund does not in 
any way affect deposits of approximately $3,- 
500,000 in Illinois and $350,000 in ‘Kentucky 
which Lloyd’s underwriters have posted in con 
nection with receiving authorization to do busi- 
ness in those states, it is understood. Those de- 
posits are separate from and in addition to the 
new trust fund. 





Philadelphia Fire Premiums 


Philadelphia stock and mutual fire in- 
surance premiums during the first six 
months of this year amounted to $3,619,- 
312 compared with $3,591,886 in the same 
period last year. The North America 
was first among companies with $323,076 
and the Franklin Fire second with $303,- 


and the remainder in United States oy United aa pete are applying = 263. The Pennsylvania Fire was _ third, 
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Sales Helps 





Sales are made by personal calls but... advertising 


folders sent to logical prospects prepare the way 


for your call and help you do a better selling job. 


Agents and brokers representing companies of 


the Fireman’s Fund Group are urged to make use 


of these valuable sales hel ps. 
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Smith, McCulloch, Duffus, Randall, 
On Pennsylvania Agents’ Program 


nold, Philadelphia, general counsel Pennsylvania 


The Pennsylvania Association of In- 
surance Agents has issued its complete 
program for the seventeenth annual con 
vention to be held Wednesday through 
Friday, September 13-15, at Galen Hall, 
Wernersville, Pa. Following is the pro 
gram: 

Wednesday, September 13 
9:30 A. M association 


Executive session of 


for members only—President Harry M. Albert 
presiding. 
Joint meeting of board of directors and gen 


eral membership 
Explanation of proposed Pittsburgh agreement 


Andrew W. Par 


Association of 


between companies and agents 
dew, vice-president, Pittsburgh 


Insurance Agents 


Membership Development—Frank D. Moses, 
secretary, Pennsylvania association 
Report of conference committee on negotia 


tions with the companies concerning improve 


ment in conditions and agents’ compensation in 


ordinary territory—-W. Ray Thomas, chairman 
Local board activities. 
Open forum for discussion of any subjects of 
interest to members 


Wednesday 


sports and recreation 


Thursday, September 14 


ifternoon—Golf tournament, other 


9:30 A. M.—Opening of general convention. 
Call to ordgr by Vice-President Warren R. 
Roberts. 

Singing—‘‘America.”’ 

Invocation—Rev. Harvey M. Lyttle, Bethany 
Reformed Church of Ephrata. 

Address of welcome—Harold C. Aulenbach, 


vice-president, Reading Insurance Exchange. 
Response—W. Ray 
Pennsylvania association. 
Annual address and report of administration 
President Harry M. Albert. 
“The Middleman—Revised Version” 


O, Smith, Gainesville, Ga., chairman executive 


Thomas, vice-president, 


Sidney 


committee National Association. 
Production’”—N. B. McCulloch, 
manager, production department, Globe Indem 


“Geared for 


nity. 
“Streamlining the Insurance Business’’—Roy 
A. Duffus, Rochester, N. Y., member of com 
mittee on publicity and education, National As 
sociation, 
Appointment of 


committees and general an 


nouncements 


Thursday afternoon—Golf ,tournament, other 
sports and recreation 

Thursday evening—Annual banquet 

Master of ceremonies—President Albert 

Remarks—Matthew H Taggart, Insurance 
Commissioner, Pennsylvania. 

Presentation of prizes, entertainment and 
dancing 

Friday, September 15 
9:30 A. M Final convention session—Presi 


dent Harry M. Albert presiding 

“The Retroactive Rating Plan”—J. W. Ran 
dall, vice-president, the Travelers 
Arthur S. Ar 


“Reciprocals in the Courts” 


BURLINGTON IMPROVEMENTS 

Recommendations made by experts 
from the Schedule Rating Office, Newark, 
for improvements to fire fighting equip 
ment of Burlington, N. J., are being 
studied by the fire committee of Com 
mon Council, but it is believed that the 
suggested improvements will be too 
costly for any definite action to be taken 
this year. 


MONMOUTH COUNTY OFFICERS 
The Monmouth County Association of 
Insurance Agents of New Jersey has 
elected the following officers: president, 
Monroe C. Hawes of Manasquan; vice 
president, Joseph McCue of Rumson, and 
secretary-treasurer, Samuel Rogers of 
Delmar 


RICHMOND AGENCY MOVES 

Julius Straus & Sons avency at Rich 
mond, Va., located for many 
1107 East Main Street, has moved into 


vears at 


new quarters at 1109 East Main Street 
W. C. Saunders, Ir.. is president of the 
firm He supervised Virginia for the 
Fireman’s Fund before buying an in 


terest in the agency some months ago. 


association 


“The Opportunity for the 
in Bank Financing of Automobiles’”—L, R. 


Erie, Pa., 
National 


Report 


Insurance Agents 


Finn, 


automobile loan department, Marine 


Bank of 


Erie 


of committee on resolutions. 


Election of officers and directors. 


Friday 


reation., 


afternoon 


A sprinkler head is designed to do just one 


thing—to release a flood of water when a fire 


Golf, other sports and rec 


A 


LOW WATER 





occurs. 


But other functions are necessary to com- 
plete protection which the sprinkler, alone, 
cannot perform. The sprinkler cannot summon 
the fire department...shut itself off when the 
fire is out...or give warning when any trouble 
condition develops that would impair the use- 
fulness of the system in case of fire. 

There is a way to make the sprinkler “speak 
for itself’—through A.D.T. Sprinkler Super- 
visory and Waterflow Alarm Service. Under 
such supervision, the sprinkler system is elec- 
trically connected to an A.D.T. Central Sta- 
tion, to which signals are automatically trans- 
mitted when abnormal conditions occur, assur- 


ing immediate corrective action. 





PAUL V. BARNETT MARRIED 

Paul V. Barnett, formerly special agent 
of the Loyalty Group at Los Angeles 
and recently transferred to the New York 
City office, and Miss Celia Chelew of 
Los Angeles were married Saturday at 
the Church of St. Nicholas in New York. 
They are spending their honeymoon in 
Bermuda. 
ELWELL RETURNS TO NEW YORK 

Edward W. Elwell, United States 
manager of the Royal Exchange, has 
returned to New York after a visit to 
the head office in London and also to the 
home of his parents at Hoylake, England. 


\ 


following functions: 


E. H. ADDINGTON DIES 

E. H. Addington, former Louisiana 
state agent of the Home, died at his 
home at New Orleans on August 21 at 
the age of 82. Mr. Addington was born 
in Winchester, Ind., and for a number 
of years taught school in that state. 
Later he became affiliated with the Tar- 
iff Association in Louisiana and after this 
connection became a special agent. On 
July 18, 1903, he was employed by the 
Home as state agent. He retained this 
position until December 31, 1928, at which 
time he retired from active business and 
was placed on the reserve force of the 
Home. 


MARING THE 
SPRINKLER 


Central Station Supervision performs the 


1—Automatically summons the fire depart- 


effectiveness. 


ment the instant a sprinkler head opens, or 
a serious leak occurs. 

2—Automatically detects and reports to the 
Central Station trouble conditions that 


might impair or nullify the sprinkler’s 


Not only will this automatic supervision assure 
your clients of maximum protection—it often 
results in substantial savings by making it 
possible to revise or eliminate other less effec- 
tive, but more costly protection measures. 
For unsprinklered properties, A.D.T. pro- 
vides Aero Automatic Fire Alarm Service to 
prevent belated discovery and delayed alarms. 


Write for free descriptive booklets. 


A.D.T. SPRINKLER SUPERVISORY 
and WATERFLOW ALARM SERVICE 
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Inland Waters Defined in Federal 
Decision Involving Dredge Loss 


Action was brought against several in- 


surance companies on fire policies cov- 


a dredge which had been used to 


ering 
dig a drainage canal in the Florida 
Everglades but which had been laid up 


seven years before in a short spur off 
the canal, until it was destroyed by fire 
in January, 1935. The le ading company’s 


policy contained a warranty that the 
dredge was “confined to navigation of 
inland and coastwise waters of the 
United States.” The policies of the 
other insurers contained similar war- 
ranty, except for the substitution of the 
word “waters” for “navigation.” De- 


fenses of the companies were breach of 
this warranty, breach of a warranty of 
good safety and concealment of facts 
material to the risk. Plaintiff alleged 
defendants’ knowledge of the dredge be- 
ing laid up and of its location if that was 
a breach of warranty. On the latter 
point of knowledge the evidence con- 
flicted. 

Court Refuses to Limit Meaning 

On the point of breach of warranty 
confining the dredge to inland and coast- 
wise waters the defendants argued that 
the words “inland waters of the United 
States” in the policies meant the same 


as inland waters which are navigable 
and subject to Federal control. The 
Second Circuit Court of Appeals, Alex- 
ander Ramsay & Kerr, Inc. v. National 
Union Fire et al., 104 F. 2d. 1006, re 
fused so to limit the words. It held 
that by their natural meaning they cov- 
ered all inland waters within the geo- 
graphical boundaries of the United 
States, that the dredge was in inland 


waters of the United States and that the 
warranty was not broken. 

“The parties were dealing with a 
dredge, and a dredge would be quite 
likely to operate or be laid upon on a 
body of water non-navigable in the ad- 


will not do to lay 
stress on the word ‘navigation’ in the 
National Union policy, for that word is 
not to be found in the warranty of the 
policies of the ‘following companies,’ 
and both sides agree that the warranties 
in all the policies were of the same di- 
mensions. The warranty was in sub- 
stance a stipulation that the insurance 
should not cover the dredge if it ven- 
tured on the high seas. Cogswell v. 
Chubb, 1 App. Div. 93, 36 N. Y. S. 
1076.” 


miralty sense. It 


Good Safety Warranty 


It was also held clear that the war- 
ranty of good safety was not broken. “It 
is,’ the court said, “a narrow warranty, 
a stipulation by the insured that the in- 
surance will not attach in case the prop- 
erty shall have been lost or damaged at 
the appointed time. There is no sub- 
stance in the assertion that the dredge 
was not in good safety when the policies 
took effect.” 

As to concealment of facts affecting 
the risk the court said that it might be 
assumed in favor of the insurers that 
the fact that the dredge had been laid 
up for some years at a sparsely settled 
place in the interior of Florida was a 
fact materially affecting. As to the in- 
surers’ knowledge of this fact the evi- 
dence conflicted. It was held that the 
jury’s verdict that they knew of the 
location of the dredge and that there 
was no concealment of facts material to 
the risk was conclusive. 

The evidence conflicted on the point of 
representation of insured that there were 
no stoves and that a watchman slept on 
board and the court could noi say that 
the trial court should have directed a 
verdict for the defendants on the issue 


of misrepresentation. Judgment for 
plaintiff in the Federal District Court 
for southern New York on the verdict 


of a jury was affirmed. 


TWO JOIN FIRE ASSOCIATION 


C. E. Moul in Chaves of Auto Loss 

Operations in East; D. N. Hancock 

to Handle Losses in West 

S. A. Richards, who became manager 
of the automobile loss department of the 
Fire Association of Philadelphia group 
on July 1, has appointed two assistants, 
both of them up to the present connect- 
ed with the General Exchange Insurance 
Corp., insurance subsidiary of General 
Motors. Mr. Richards was with the 
General Exchange for several years. 

C. E. Moul, associated with General 
Exchange since 1931 as claim manager 
and general adjuster in Baltimore and 
also Washington, goes with the Fire As- 
sociation to have charge of the Eastern 
automobile operations with head- 
quarters at the home office in Phila- 
delphia. Dwight N. Hancock, who was 
with General Exchange for seven years 
as adjuster and claim manager in Chi- 
cago, will supervise Western automobile 
operations, maintaining his head- 
quarters in Chicago. 


loss 


loss 





Outline Program For 


Finance Cos. Convention 


Standard terms, down payments and 
maturities considered safe in sales finan- 
cing; g government sponsored plans; bank 
activity in the field of consumer credit; 
conditions and prospects in the automo- 
bile business; interest rates; the out- 
look for 1940 and future years, and other 
vital subjects will come up for thorough 
discussion at the annual convention of the 
National Association of Sales Finance 
Companies on September 14 and 15 in the 
Pennsylvania Hotel, New York City. 

A. D. Weller, president of the Asso- 
ciation, states that each topic will be 
handled by a speaker of authority on the 
subject, with a discussion from the floor 
following the address delivered. He also 
stressed the point that meetings will be 
open to representatives of sales finance 
companies regardless of whether they are 
members of the National Association. 
The question of interest rates, now en- 
erossing investors, will be approached 
from the angle of whether the trend 
appears to be higher, lower or static. 

As for banks engaged in consumer 
credit, or retail financing, expert view- 
points will be given on whether the ac- 
tivity is a temporary expedient or a 
permanent development. 





Detroit Co. Changes Name 

The newly organized Northwestern 
Auto of Detroit has changed its name 
to the Mid-America Insurance Co. This 
company is headed by C. M. Verbiest, 
former associate of D. F. Broderick, and 
plans to handle the automobile insur- 
ance business of a large finance com- 
pany. 

Mr. Veribest announced that the name 
of the company had been changed 
cause it had been found to conflict with 
names of other companies writing the 
same class of business and to avoid con- 
fusion of identity the stockholders de- 
cided to make a change. The Mid-Amer- 
ica will commence operations immedi- 
ately in Michigan, Ohio and Illinois. 





HATCH PROTECTION CRITICIZED 
_ The opinion that the British Board of 
Trade requirements for the protection 
of ships’ hatches were inadequate was 
expressed by Vere Hunt, counsel for the 
Navigators’ & Engineer Officers’ Union, 
at the inquiry into the loss of the Liver- 
pool steamer Maria de Larrinaga in 
the North 3 wa The Wreck Com- 
missioner, C. C. Pilcher, closing the 
inquiry, pect that he would issue 
his report in September. 





CHARLES F. FOLEY DEAD 


Charles F. Foley, president Paul-Foley 
Co., Inc., Lockport, N. Y., real estate 


and insurance, died after a lingering ill- 
ness at Age 71. He was secretary and 
former president of the New York State 
Automobile Association and a director 
of the American Automobile Association. 


Fire and Marine Sections Meet at 
National Safety Congress in October 


Fire and marine insurance men will 
nad considerable of interest in the pro- 

ram for the twenty-eighth National 
Safety Congress & Exposition at Atlantic 
City, October 16-20. On Thursday morn- 
ing, October 19, there will be a fire 
control and prevention meeting at Atlan- 
tic City auditorium. R. E. Vernor, man- 
ager fire prevention department, Western 
Actuarial Bureau, will preside, and Carl 
W. Wheelock, secretary-manager, Asso- 
ciation of Fire Underwriters of Balti- 
more, and chairman, air conditioning 
committee of the National Fire Protec- 
tion Association, will give a talk on air 
conditioning and its relation to fire con- 
trol. 

This will be followed by a fire safety 
quiz, the participants being R. E. Abbott, 
General Motors; Chief J. W. Just, Uni- 
versity of Maryland; Everett F. King, 
Lever Brothers Co., Cambridge, Mass.; 
J. Howard Myers, Atlantic Refining Co.; 
Harry E. Newell, National Board of Fire 
Underwriters, and E. L. Root, Celluloid 
Corp. The session will conclude with a 
demonstration “Magic and Fire” by 
Claude Bawden, Underwriters’ Labora- 
tories. 

The Marine section will hold meetings 
on Monday, Tuesday, Wednesday and 
Thursday at the Ambassador Hotel. 
Among the speakers will be B. H. Self, 
Travelers Insurance Co., on outstanding 
facts of the 1938-1939 marine section 
safety contest; 


Frank J. Taylor, presi- 


American Merchant Marine Insti- 
Carl F. Vander Clute, admiralty 
New York; Capt. E. C. Holden, 
Jr., United States P. & I. Agency, Inc., 
New York, on “Safety Movement as 
Related to Ship Operations and Marine 


dent, 
tute; 
attorney, 


Insurance”; C. E. Holmes, Marsh & 
McLennan, New York City, on “Divi- 
dends of Accident Prevention.” 

Also Commander R. S. Field, U. S. 
Department of Commerce; C. H. Callag- 
han, Maritime Association of Port of 


New York City; hag sage F. Hand, Stand- 
ard Oil Co. of N. J., on “An Employer’s 
Attitude a Safety”; S. E. Whit- 
ing, Liberty Mutual; Commander H. 
Vickery, U. S. Maritime Commission, on 
“Safety in the Construction of Passenger 
and Freight Vessels”; George K. Marble, 
New York Shipbuilding Corp., on “Haz- 
ards in Lifting and Handling Machinery 
in Ship Construction”; H. W. Darr, 
3ethlehem Steel Co., on “A Safety Pro- 
gram That Works.” 


SPECIAL FOR MARINE OFFICE 

The Marine Office of America has ap- 
pointed John O. Shell special agent for 
Dallas and vicinity, succeeding Victor 
Huvelle, who has been transferred to 
Houston, where he is associated with W. 
Wilson Brooks, special agent. Mr. Shell 
is a former resident of New York, where 
he was in the home office of the Marine 
Office of America after being associated 
with Appleton & Cox, Inc. 
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CO. LEGALLY SUBROGATED 


Suit by Insurance ‘Cancion for Conver- 
sion of Stolen Automobile; Judgment 
Given for Plaintiff 
In an action by an insurance com- 
pany for conversion by the defendant 
of a stolen automobile insured by the 
plaintiff against theft, the court was held 
to have properly admitted in evidence 
a specimen copy of the policy issued by 
plaintiff to the owner of the stolen car 
It was shown that the original certifi- 
cate was lost or destroyed, and the 
specimen copy was introduced mainly 
for the purpose of getting before the 
court and the jury its printed provisions 
with reference to theft insurance, sub- 
rogation, etc., which provisions were, ac- 
cording to the testimony, identical with 
those appearing in the original policy. 
The name of the insured and the amount 
of the insurance were proved by other 
testimony. It was also proved that the 
amount of insurance had actually been 
paid to the owner of the car and to the 
mortgagee and that such payment had 
been made upon proof of —that the 

car had been stolen. 

The insurance company was legally 
subrogated to the rights and remedies 
possessed by the insured owner of the 
car. Where the tortious conduct of a 
third person is the cause of a loss cov- 
ered by an insurance policy, the in- 
surer, upon payment of the loss, be- 
comes subrogated pro tanto by opera- 
tion of law to whatever rights the in- 


loss 


sured may have against the wrong- 
doer. Judgment for plaintiff was af- 
firmed. Globe & Rutgers Fire v. Foil, 
i399 3. C. 4, DS. BE. 


New Jersey ey Bridge Covers 
Renewed Without War Risk 


New Jersey State Highway Commis- 
sioner E. Donald Sterner’s economy 
drive was extended last week with an- 


nouncement that insurance on the vari- 
ous bridges in the state highway system 
has been renewed for a three-year 
period at about one-half the former 
cost. A. saving of $22,590 has been ob- 
tained. Premium on the new policy will 
be $23,120, as against $45,710 for the 
past three years. 


The reduced premium provides pro- 
tection up to approximately $6,000,000 
on the bridges covered by the policy 


at a cost of slightly more than $7,000 per 
year. 

Commissioner Sterner eliminated the 
war risk clause, which cost $2,667, be- 
cause it gave coverage for only fifteen 
days after war had been declared on the 
United States. Commissioner Sterner be- 
lieves it improbable that any foreign 
power will blow up the state highway 
bridges within several month if at all 
after war is declared. 

The insurance covers the section of 
the Pulaski Skyway over the Hacken- 
sack and Passaic Rivers and all draw 
spans in all the bridges in the state 
highway system against damage up to 
a total of $5,928,000, caused by fire, ex- 
plosion, shipping, collisions, hurricanes, 
windstorms, etc. 





Spain Plans to Raise 
Ships Sunk During War 


The present Spanish government may 
face international legal actions if it suc- 
ceeds in raising any of tiie 270 British 
and French ships sunk during the civil 
war, as it announces its intention of 
doing. 

If underwriters pay out in full for a 
lost ship it forthwith becomes their prop- 
erty. An uninsured ship still belongs to 
its owners. So, according to law, the 
Spanish government will have to pay 
out the full value of each ship, less ex- 
penses for salvage. As this would leave 
no profit, the question arises—Why 
raise them? 

British companies are worried by the 
government’s announcement, as it is 
thought that General Franco may be 
planning the passage of a confiscation 
law which would make the vessels state 
property. 
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Sup’t Pink Approves Lower Rates For 


N. Y. State Under Classification Plan 


New Tariff Effects 10% State-Wide Reduction Aggregating 
$3,000,000 Annually; Highest Charge Now on Business 
Use Vehicles Operating More Than 7,500 Miles a Year 


Louis H. Pink, New York Superin- 
tendent of Insurance, has approved a re- 
duction in automobile liability rates for 
private passenger cars as filed by the 
National Bureau of Casualty & Surety 
Underwriters and the Mutual Casualty 
Insurance Rating Bureau. This reduc- 
tion follows a study of the companies’ 
most recent experience. It is estimated 
that the savings to car owners will be 
more than $3,000,000 annually. 

The changes in rates vary throughout 
the state but for the state as a whole 
there will be a reduction of approxi- 
mately 10%. The new rates become ef- 
fective today but are retroactive to 
July 1. 

New Rating System 


Mr. Pink has also announced a new 
system for rating private passenger cars, 
effective today. This has been worked 
out by a committee representing both 
the stock and mutual rating bureaus. 
There were many different points of view 
to be harmonized, and the Superintend- 
ent believes that the committee has car- 
ried on its work in a thorough and pub- 
lic spirited manner. The object of this 
new system is to base the cost of insur- 
ance more nearly in accordance with the 
insured’s exposure to hazard. To attain 
this result three classes of private pas- 
senger cars have been set up for rating 
purposes. The classes are known as A-l, 
A and 

Classes A and A-l comprise those 
automobiles which are not used in busi- 
ness except in going to and from one’s 
place of employment, whereas Class 
compares. private passenger cars which 
are used in business. Private passenger 
automobiles owned by farmers and 
clergymen come within Class A and 
those owned by corporations and part- 
nerships fall within Class B 

Class A-1 differs from Class A ‘in 
that to come within the former the 
owner must show that the automobile 
was not operated more than 7,500 miles 
during the past year and will not be op- 
erated more than that distance during 
the ensuing year. An additional require- 
ment is that the car must be operated by 
not more than two members of the 
owner’s household, neither of whom is 
under 25 years old. The owners of cars 
in Class A-1 pay the lowest rate while 
those in Class B pay the highest rate. 


Experience by Districts 


The new rates will not be the same 
for all sections of the state because the 
state is divided into thirty-eight districts 
for rating purposes and the rates in 
each district will depend upon the ex- 
perience in the particular district. In 
those territories where the experience 
has shown a real improvement the rates 
for all three classes are lower than those 
in effect during the past year. The rates 
for cars in Class A-1 will be lower in all 
parts of the state. With a single excep- 
tion the same will be true of cars in 


Class A. In some territories where the 
experience has not shown an improve- 
ment the rates for the Class B or busi- 
ness use cars have undergone some in- 
crease. However, inasmuch as the non- 
business use cars represent approximate- 
ly 85% of the total number of private 
passenger cars insured in the state, it is 
evident that the large majority of pri- 
vate car owners will enjoy a substantial 
saving in the cost of their automobile 
insurance. 


Preferred Rating Kept 


The new rating system provides for a 
continuation of the preferred risk rating 
plan which went into effect in 1938. Un- 
der that plan the amount of the pre- 
mium paid varies with the accident record 
of the automobile. It serves as an in- 
centive to car owners to prevent acci- 
dents, because in that way they can 
avoid paying higher premiums. 

The schedule below shows by ter- 
ritory the new rates for the three classes 
established by the new rating procedure. 
The old rates are also shown but they 
are, of course, based upon the former 
rating system, which did not take into 
account either the use or the mileave 
of the automobile. The rates quoted be- 
low are for bodily injury and property 
damage combined in Greater New York 
territory. 

Outside Metropolitan Area 

An example of rates in a few of the 

larger towns outside of Greater New 


York are: 


—New Raties— 


Ovpv Rate A-l A B 
Seraeese «2020 $51.00 $45.60 $48.30 $53.70 
Syracuse Sub. . 38.00 34.05 36.05 40.05 
WEN oa.daccuce 63.50 56.40 59.70 66.40 
oo a 40.00 35.80 37.90 42.10 
Watertown .... 36.50 31.55 33.45 37.15 


In a group of central counties such as 
Albany, Broome, Cayuga, Chemung, 
Chenango, Cortland, Delaware, Greene, 
Madison, Ontario, Otsego, Schoharie, 
Schuyler, Seneca, Sullivan, Tioga, Tomp- 
kins, Ulster, Wayne, Yates, the rates 
are: Old $30, new A-1 $26.95, A $28.55, 
B $31.70. 





PHILA. BANQUET CHAIRMAN 

John W. Donahue, Maryland Casualty, 
who is president of the Insurance Society 
of Philadelphia has appointed Ernest E. 
Lindner of the Indemnity Insurance Co. 
of North America as general chairman 
of the annual banqueet committee. Mon- 
day, February 19, has been fixed as the 
day for the annual banquet, and the 
place, the Penn Athletic Club, Phila- 
delphia. 





SYMPATHY FOR SARA SENDEROFF 

Sympathy is extended to Miss Sara 
Senderoff, secretary to Claude Fairchild, 
general manager, Association of Casualty 
& Surety Executives, in the death of her 
mother on Monday. Mrs. Senderoff had 
been sick for some time. 





TERRITORY 


New York City (Man., Bronx, Brooklyn)....... 
Queens (Long Island City area)................ 
CD is ne beady andes eae eocnt ones 
SY NE “at cire vadcns seat ees ORC ieex a masden 
te OR ee es 


————New Ratrs———— 


Op Rate A-l A B 
eer $80.50 $69.70 $73.75 $81.95 
atucken 80.50 58.70 62.10 69.00 
eee 49.50 41.05 43.45 48.30 
ee 48.50 39.70 42.00 46.70 
cetieee 43.50 37.20 39.40 43.80 





is a long time. 


organization. 


FORTY 


Long enough to see the casualty business grow 
from a small beginning into a vast enterprise. 
forty years—since 1899—the General Accident has been grow ing, 
and serving the insuring public through progressive underwriting, 
conservative financial management, and an unexcelled agency 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Bldgs. 4th & Walnut Sts., Philadelphia, Pa. 
JOHN H.GRADY,U.S. Attorney JAMES F. MITCHELL,U.S. Manager 


YEARS 


During those 











Compulsory Auto Ins. 
Big Topic at Hot Springs 


DEBATE ON ITS PROS AND CONS 

International C 1 Wel Barent 

Ten Eyck; Progress of Past Year Indi- 
cated in Pres. Crawford’s Address 





Hot Springs, Va., August 31—Compul- 
sory automobile liability insurance was 
the big topic of discussion at today’s 
session here of the International Asso- 
ciation of Insurance Counsel. The ad- 
dress by Ray Murphy, assistant general 
manager, Association of Casualty & 
Surety Executives, on this subject made 
a distinct impression but, as predicted 
by President Milo H. Crawford in open- 
ing the convention yesterday, a lively 
discussion followed the address. Mr. 
Murphy urged united opposition to the 
spread of compulsory automobile insur- 
ance which point ef view is not entirely 
shared by the Internation-] Counsel 
membersh‘p. Fresh in mind was the 
report made to the Counsel by its com- 
pulsory automobile insurance and finan- 
cial responsibility legislation committee. 
Several members of that committee wel- 
comed the opportunity to give their 
views. 

General conclusion reached in this re- 
port, which was presented by Chairman 
Forrest S. Smith of Jersey City, was 
that during the coming months further 
consideration be given to methods of ob- 
viating the undesirable features of com- 
pulsory insurance, as they have been so 
far disclosed, and that a model compul- 
sory insurance bill be drawn up. Of the 
seven members of the committee three 
dissented from the recommendation that 
“a compulsory insurance law, properly 
written and administered, is the most 
satisfactory answer to the problem.” 


O. R. Beckwith’s Recommendation 


Oliver R. Beckwith, counsel of the 
Aetna Life Affiliated Companies, was 
one of the dissenters and in a separate 
statement to the convention he urged a 
“voluntary-compulsory law” rather than 
outright compulsory insurance. Mr. 
Beckwith had in mind a financial re- 
sponsibility measure so drawn that the 
burdens thrown upon the person who 
fails to insure until he has had an acci- 
dent (or has violated a traffic law) are 
so onerous that he will prefer to prove 
his financial responsibility rather than 
be subjected to such burdens. Such a 
law was introduced in the Connecticut 
General Assembly this year, Mr. Beck- 
with said, and only failed of passage 
because a two-thirds majority necessary 
to suspend the rules on the last day of 
the session could not be obtained to put 
the bill upon its passage. This bill would 
have required proof of financial respon- 
sibility to be given (a) upon conviction 
of any violation of the motor vehicle 
traffic statutes: (b) upon failure to pay 
a judgment within sixty days; and (c) 


upon being involved in anv accident 
(except when the car was properly 


parked) resulting in bodily injury. As 
regards requirement of proof upon oc- 
currence of an accident the bill also re- 
quired motorists to deposit with the 
motor vehicle commissioner $200 as se- 
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International Counsel convention news 
will also be found on Pages 30 and 32 
of this issue. 
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curity for payment of any judgment 
which might be obtained on account of 
such accident. 


Barent Ten Evck Presented 


One of the guests at this convention 
is Barent Ten Eyck, newly appointed 
head of the claims bureau, Association 
of Casualty & Surety Executives, who 
was given a warm welcome. Mr. Ten 
Eyck, fresh from fraud work in Distr‘ct 
Aftorney Dewey’s office, was introduced 
by Raymond N. Caverly, vice-president 
Fidelity & Casualty. Also on hand was 
E. W. Sawyer, another recent new- 
comer in stock casualtv ranks, who is 
attorney of the National Bureau of bia 
ualty & Surety Underwriters. Mr. Saw- 
yer spoke on Monday at the Rye, N.  - 
convention of the Federation of Insur- 
ance Counsel, and arrived at this con- 
vention yesterday in time to join in the 
discussion on compulsory automobile in- 
surance. He is a member of that com- 
mittee. 


Duke Professor Banquet Star 

This evening the International Counsel 
welcomed as their banquet speaker Pro- 
fessor Malcolm McDermott, professor of 
law and director of legislative research 
at Duke University, who recently won 
the coveted Ross Essay prize of the 
American Bar Association. Speaking on 
“Insuring the Frontiers of Freedom” 
Prof. McDermott introduced his subject 
by reference to Andrew Jackson, battle- 
scarred old frontiersman, who “in his 
daily life wherever he went, poured out 
his strength in behalf of the great cause 
of justice, equality and freedom for 
American manhood.” It was to a mod- 
ern phase of this battle alone the fron- 
tier of freedom that the speaker directed 
attention, and that was in the equal 
administration of justice under law to all 
persons regardless of rank. He saw the 
forces of selfishness and greed losing in 
their efforts to procure an unequal ad- 
ministration of justice but warned that 
“by procuring enactment of unequal laws 
they can force the courts into adminis- 
tering an unequal justice in their behalf.” 

So Prof. McDermott called upon the 
International Counsel to help in the 
fight against these organized self-seek- 
ing sroups who seek unequal laws to 
promote their selfish interests. “Obvi- 
ously,” he said, “our success in the fight 
will depend in large measure upon an 
aroused and enlightened public opinion. 
The iniquities of class legislation must 
be brought home to our people.” 

An added touch to the evening’s en- 
joyment was the presentation of gavels 
to each of the past presidents of the as- 

(Continued on Page 32) 
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Elaborate Plans For 
Big Safety Meeting 


ATLANTIC CITY OCTOBER 16-21 





Five Hundred Speakers, Ten Thousand 
Attendants; Home and Traffic Ac- 
cidents Brought to Fore 





When the National Safety Congress 
opens its five-day annual convention in 
Atlantic City beginning October 16 ten 
thousand persons are expected to take 
part in it. Every phase of national life 
will be studied by these safety leaders 
as they seek to remove the hazards that 
cripple and kill. The highway, the home, 
the factory, the farm, the school—all 
will come under the microscope in the 
course of the 140 sessions of the con- 
gress. More than 500 speakers and dis- 
cussion leaders will guide the hunt for 
hazards. 

On the industrial side, for example, 
delegates from thousands of factories 
will divide into sections devoted to the 
safety problems of their own industry, 
ranging all the way from aeronautics to 
wood products. Special sessions will be 
given over to problems common to in- 
dustry, such as occupational diseases, 
welding and cutting, off-the-job acci- 
dents, fire control and the handling of 
fumes, gases and vapors. 


Emphasizing Human Side 


This year delegates will pay particu- 
lar attention to the human side of ac- 
cidents. Safety men found that behind 
many a lost arm or leg lies the story 
of a child sick at home, an unpaid debt, 
a domestic quarrel, and resulting inat- 
tention to work. 

Of especial interest to the public this 
year will be the sessions on traffic acci- 
dents. If the number of casualties is 
any barometer of interest, the sessions 
on home safety will attract widespread 
attention, too. 

Home Accidents 

Delegates to the Home Safety Section 
will try to work out an answer to their 
great problem—how to reach the in- 
dividual housewives with information 
about accident prevention. Home acci- 
dents last year took 31,500 lives, and 
injured another 4,650,000 people. 

Again this year an exposition of safety 
devices will be held in connection with 
the congress. Exhibits number 130, many 
of them working demonstrations. They 
will illustrate recent developments in 
foolproofing machinery, in traffic control 
and industrial health and hygiene. 


DOING BUSINESS AS USUAL 








Mass. Accident Takes Advantage of New 
Rehabilitation Act in State; Under 
Commissioner Harrington’s Direction 
The Massachusetts Accident of Boston 

continues doing business as usual under 

the terms of the temporary partial in- 
junction granted last week by the Mas- 
sachusetts Supreme Court, according to 
authority granted by Insurance Commis- 
sioner Charles F. J. Harrington, tem- 
porary receiver. It is expected that Mr. 

Harrington will be made permanent re- 

ceiver. 

The action taken by the Department 
is under the terms of recently enacted 
rehabilitation act in Massachusetts, the 
Massachusetts Accident being the first 
company to take advantage of the act. 

The company, which is fifty - seven 
years old, and one of the best known 
and most popular in agency circles in 
New England, has experienced some dif- 
ficulties in connection with its non-can- 
cellable A. & H. business, in which it 
was a pioneer. 

President Chester W. McNeill has noti- 
fied his agency force that the company 
is continuing business as usual under 
the direction of the Insurance Commis- 
sioner. The present situation is the re- 


sult of mutual agreement between the 
commissioner and the company to take 
advantage of the new act for rehabili- 
tation purposes only. 


into two classes: 


Federation of Insurance Counsel at Rye, 


, ae 





Sawyer Gives Points 
On Casualty Lawsuits 


ATTITUDE TOWARD LITIGATION 


Says Attorney Needs Qualities of Good 
Adjuster; Cases Fall in Two Main 
Classes; Peculiarities of Each 








E. W. Sawyer, attorney, National 
Bureau of Casualty & Surety Under- 
writers, told the Federation of Insur- 
ance Counsel in convention, at Rye, 
N. Y., August 28, that “the greatest 
service you can render your insurance 
company clients and yourselves is to 


acquire the reputation of being a good 
adjuster. That reputation can be ac- 
quired by painstaking study of your 
cases, accurate appraisal of values, and 
fair settlement offers; but it must be 
accompanied by the ability to hold ver- 
dicts close to the figures of your set- 
tlement offers. The public and the bar 
should be taught that insurance com- 
panies are willing and anxious to pay 
promptly the fair value of legitimate 
claims. You can help materially to this 
end, at the same time increasing your 
practice, by being always ready to ad- 
just your cases at fair values.” 


Extension of Liberality 


Among Mr. Sawyer’s further obser- 
vations were the following: 

“Today casualty insurance can say 
that it has no secrets. Our executives 
in ever increasing numbers believe that 
our greatest success can be attained 
through emphasis upon the public inter- 
est with which our business is so inti- 
mately affected. In no phase of casualty 
insurance philosophy has there been a 
more marked change in recent years than 
in the attitude toward litigation. This 
change in philosophy is the spread of a 
liberal view rather than the adoption of 
a new one. 


Suits Viewed Differently 


“What does a lawsuit mean to a large 
corporation which may retain you? The 
average trial lawyer does not readily 
understand and cannot, in his en- 
thusiasm for his work, easily compre- 
hend that to business a lawsuit is noth- 
ing but a bookkeeping transaction. 
Business is not interested in those 
phases of a lawsuit which mean so much 
to you, but it is intensely interested in 
preventing the repetition of this annoy- 
ance. 

“The insurance business expects from 
you a service which is consistent with 
its views. Let us try to analyze those 
views. Litigation of a casualty insur- 
ance company may be loosely divided 
(1) Suits against pol- 
icyholders which the company is obli- 
gated by its contracts to defend; and 
(2) suits against the company predi- 
cated upon the alleged failure of the 
company to perform its contract under- 
takings. The philosophy of the cas- 
ualty insurance business with respect to 
these two classes differs materially. The 
first is indirect litigation, the second 
direct litigation. 

“In the first the issue is usually de- 
termination of the existence or non- 
existence of the liability of the de- 
fendant. The second embraces all of 
the suits in which the action is directly 
against the insurer to enforce the in- 
surance contract. 

“There are many factors which mili- 
tate against quick adjustment of injury 
claims. Time will permit mention of 
only two: The first is the difficulty of 
properly appraising damages before the 
permanent results, if any, are definitely 
determinable. The second factor is the 
propensity of lawyers and the public to 
use horse trading tactics. 

“If certain lawyers persist in han- 
dling cases without merit in order to 
profit by nuisance settlements, the duty 
of eradicating the practice would seem 
to rest with the bar or state authori- 


Pink Thinks Defects of Massachusetts 
Compulsory Plan Can be Obviated 


Superintendent of Insurance Louis H. 
Pink delivered a penetrating talk on the 
automobile accident problem and pro- 
posed insurance plans to cope with it 
on Monday at the annual convention of 
the Federation of Insurance Counsel in 
Rye, N. Y. What made his address 
notable was his consideration of com- 
pulsory automobile insurance in some 
form as one way of meeting the situation. 
Pointing to criticisms of the law in 
Massachusetts, which he said were un- 
derstandable, the Superintendent also 
observed that “the situation there is 
gradually improving. Changes have 
been made, faults remedied; there is 
better cooperation. Rates are more 
equitable. The public is apparently in 
favor of the law and a recent report on 
the subject staces that the voters would 
_ favor repeal.” The speaker then 
said: 

“It is the opinion of many of those who 


are familiar with the problem that the - 


approach toward meeting the growing 
public interest in this state for more 
vigorous laws for the protection of the 
public from the irresponsible driver may 
be along the line of the Massachusetts 
plan. There is no apparent reason why 
the weaknesses and defects which have 
been shown by the experience of the 
years cannot be obviated.” 


Should Not Act Hastily 


At the outset of his talk the Superin- 
tendent stressed that the failure of vol- 
untary insurance to cover more than ap- 
proximately one-third of the automobiles 
was a pressing problem at this time. He 
intimated that the Department is study- 
ing the problem, realizing that protection 
for those who are injured by the irre- 
sponsible driver is the first consideration. 

“We are trying to decide what is best 
to recommend,” he emphasized. “We 
should not act hastily. We are now 
operating under a reasonably satisfac- 
tory system known as the financial re- 
sponsibility plan which can be tightened 
up and improved. We must make some 
definite progress toward providing finan- 
cial security of some nature for those 
who are injured through no fault of 
their own by automobile drivers. In 
determining the policy of the future the 
lawyers will have a large part.” 


The Brokers’ Plan 


Besides compulsory automobile insur- 
ance two other plans are in the public 
eye. These are the brokers’ plan, spon- 


sored by the Insurance Brokers Associa- 
tion of New York, and the compensa- 
tion plan. Speaking about the first 
mentioned, Superintendent Pink said it 
had been introduced as a bill in the last 
session of legislature, and that it re- 
quired motorists unable to give evi- 
dence of financial responsibility to pay 
an additional fee of $5 at the time of 
registration. This fee would be placed 
in a compensation fund to defray hos- 
pital and medical expenses of automo- 
bile accident victims who could not col- 
lect in the customary way. 

Mr. Pink said he regarded this plan 
as “a step in the right direction which 
would provide at least some compensa- 
tion for those who are injured where an 
automobilist is not responsible or in- 
sured.” But he did not think it offered 
a complete or an adequate solution of 
the problem. 


The Compensation Plan 


Second plan currently being consid- 
ered is the idea of compensating those 
who suffer injury growing out of auto- 
mobile accidents regardless of negli- 
gence or fault. Said the Superintendent: 

“Those who sponsor this plan feel 
that the present laws are inadequate 
and too cumbersome to adequately treat 
a problem which has grown to such vast 
proportions. They hold that compul- 
sory automobile liability insurance is not 
the answer because there is no assur- 
ance of recovery unless negligence on 
the part of the driver and absence of 
contributory negligence on the part of 
the claimant is proven. They are criti- 
cal of the difficulties of securing judg- 
ments, of the necessary expense in- 
volved, congestion in our courts and the 
delay which litigation causes. 

“Such a plan would, no doubt, be un- 
popular with the legal profession for it 
would seriously affect litigation under 
the law of negligence. It is also prob- 
able that the insurance industry would 
also oppose such a plan because it al- 
ters the accepted system of automobile 
insurance and there is the fear of the 
establishment of a state insurance fund. 
But there are other reasons for criti- 
cism and opposition not based upon the 
fears of lawyers or companies. 

“Certainly the constitutionality of 
such a measure is extremely doubtful.” 

Meeting Objections to Mass. Plan 

Among Mr. Pink’s comments on the 
Massachusetts compulsory law which 

(Continued on Page 32) 





ties. Certainly it does not rest upon 
the insurance business. 
Position to Judge 

“In counseling trial of cases of the 
second class there are, I believe, two 
major ways in which you can be help- 
ful to your clients: First, being some- 
what more detached from the contract 
than the legal or claims executives of 
your client, you are in a better position 
to judge without bias whether the in- 


surer’s position is sound business 
policy. Second, your familiarity with 
local conditions enables you to help 


avoid bad precedents which often result 
from technical defenses. Probably no 
single weakness has cost insurers more 
trouble and expense than _ ill-advised 
litigation over contract language. Per- 
haps in no way can you be of greater 
service to your clients in direct litiga- 
tion than in making certain that in 
cases in which an unfavorable outcome 
would create a bad precedent, a com- 
promise be effected before the case 
reaches a decision in a court the de- 
cisions of which are reported. 


Both Classes Considered 
“There are, however, a few matters 


of detail relating to both classes which 
I should mention briefly: You should 


never assume that the legal or claims 
department of your client knows the 
law of your state. Never make the mis- 
take of assuming that insurance com- 
panies do not like attorneys who coun- 
sel compromise. Rely upon your clients 
for the insurance phases of the issues 
involved. Casualty insurance changes 
rapidly. Remember that in certain 
types of litigation such as suits involv- 
ing bonds you are often in a better 
position to obtain confidential informa- 
tion than is the most expert company 
investigator. Do all you can to bring 
cases to trial quickly. No insurance 
executive enjoys criticizing the charges 
which a lawyer makes for his services. 
In connection with the subject of fees 
I think I should say something about 
the fee building lawyer. Try to under- 
stand the views of the insurance busi- 
ness toward litigation. It will build 
better relationships with your clients. 

“In the other types of casualty in- 
surance, such as burglary, glass, boiler 
and machinery, and fidelity and surety, 
the trend has been along different lines. 
The tendency is to scrutinize this class 
of applicants carefully before commit- 
ments are made, but to adjust liberally. 
This accounts for the decreasing litiga- 
tion over such policy contracts.” 
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International Ass’n of Insurance Counsel Convention 


eee Pennie, 
Laws, Ray Murphy Urges 


FINDINGS ON ‘COMPULSORY INS. 


Convinced That ‘BEnceedhuentie Law 
Should Not Be Extended to 
Other States 
A twelve year test of compulsory auto- 
mobile insurance in Massachusetts has 
clearly demonstrated that this law has 
mate rially increased insurance rates with- 
out reducing traffic accidents, Ray Mur- 
phy, assistant general manager, Associa- 


tion of Casualty & Surety Executives, 
told the International Association of In- 
surance Counsel in annual convention 


this week at Hot Springs, Va. 

The experience of Massachusetts, lone 
state to adopt such a law, Mr. Murphy 
said, combines overwhelming proof that 
the public interest will be best served 
by united opposition to the extension of 
compulsory automobile liability insurance 
to other states, combined with an effort 
to perfect financial responsibility laws 
and to improve their administration. 
Compared with the compulsory law the 
speaker pointed out that the financial 
responsibility plan better meets the im- 
portant problem of the “out-of-state car, 
and it is more effective in accident pre- 
vention. It also avoids certain evils and 
abuses to which the Massachusetts plan 
is susceptible. Mr. Murphy admitted 
that in some respects it falls short of 
the ideal but its principal defects in 
practice are believed to have resulted 
from lack of vigorous law enforcement 
by the responsible authorities. 

Financial responsibility laws in various 
forms have been adopted in one form 
or another by thirty-four states, the D. 
of C., Hawati and all of the English- 
speaking provinces of Canada, the speak- 
er emphasized. 

Seems to Favor Trouble Breeders 
talent the 
Massachu- 


assembled legal 
findings on 


Giving the 
benefit of his 


setts compulsory law experience, Mr. 
Murphy observed that when this law 
was first proposed its proponents con- 


tended it would induce to accident pre- 


vention. “That claim was soon aban- 
doned and it is now universally con- 
ceded that such law is entirely ineffica- 


cious for such purpose. To the contrary, 
it is reasonable to believe that it rather 
tends to increase accidents by favoring 
the trouble breeders, generally, with in- 
demnity insurance at the same rates as 
the best risks. However, such effect is 
a matter of opinion only and cannot be 
demonstrated by statistics. For, although 
the ratio of injuries reported to cars 
registered has increased much more rap- 
idly in Massachusetts since the adoption 
of compulsory insurance than during the 
same period in states under the better 
administered financial responsibility law, 
the ratio of fatal injuries reported to 
cars registered in Massachusetts has not 
increased inordinately. 

“There is, however, a phenomenon in 
Massachusetts experience under compul- 
sory insurance that is peculiar and of 
much significance, namely, a large and 
growing excess of claims filed over in- 
juries reported, on top of an increase 
in the ratio of injuries recorded to cars 
registered. Here are the figures, in Mas- 
sachusetts: In 1927 (first year the law 
was effective), there were 826,795 regis- 
trations, 31,721 injuries recorded and 43,- 
922 claims filed; in 1931, there were 
1,010,526 registrations, 48,837 injuries re- 
ported and 66,900 claims filed; and in 
1937, there were 1,085,869 registrations, 
49,854 injuries recorded and 74,094 claims 


filed.” 
Fifteen Primary Faults 

Mr. Murphy listed fifteen primary 
faults of the Massachusetts experiment 
which are objectionable to the public 
and insurance companies alike. Among 
them are the following: 

The law has increased rates inordinately and 














MURPHY 


requires the “safe’’ motorist to carry the “un- 
safe.” 
It has led to the 


have 


formation of unsound 
failed, 


without full 


com- 
thou- 
protec 


panies which leaving many 


sands of policyholders tion, 


and many thousands of injured with- 
out full remedy. 
It has led to 
of malingerers and in the 
fraudulent claims. 
large and 
agents. 
out-of-state 
apply to 


persons 


number 
exagger- 


a great increase in the 
number of 
ated and 

It has 
in the net 

It does not apply to 
not extraterritorial; it does not 
dents occurring on private property. 
apply to willful 
“bootleg cars’’—or to stolen 


resulted in a arbitrary cut 
earnings of 


cars; it is 


It cannot violators—‘“‘insur- 


ance dodgers” alias 
which are most prolific of 
It does not apply to guest 

from its principle of 
injured 
negligence of 
responsible 
of accident 


cars, accidents. 
thus 
protection for 


fault of their 


occupants, 
departing 
all persons through no 
own by the others. 

whether or not 


from the as- 


Companies are 


they receive notice 
sured. 
sound 


risks. 


The law has prevented application of 


underwriting requirements to undesirable 

The political factor has influenced the making 
of rates to the point that, despite cost increases 
rates have not been adequate. 


to car owners, 


Sees Standard Bill Most Efficient 
Turning to the alternative of a finan- 
cial responsibility law, Mr. Murphy said 


the form which many insurance people 
deem most efficient is known as the 
Standard Bill which, in substance, follows 


the well-known “A. A. A. Bill” and the 
“Uniform Motor Vehicle Safety Respon- 
sibility Act,” with the addition of two 


important features as follows: 

(a) A provision empowering the motor vehicle 
commissioner to require proof of financial 
responsibility of any person “upon reason- 
able ground appearing on the records of his 
department,” under penalty of suspension 
or revocation of license and registration. 

(b) A provision requiring the commissioner to 
investigate accidents upon complaint and to 
require of the motorist probably at fault 
the immediate deposit of security for the 
payment of any judgment for damages that 

against him on account 

subject to the penalty of 


may be recovered 


of such accident, 
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etntatiie Procedure 
And Insurance Carrier 


TREND PRECEDENT REVIEWED 


R. W. Shackleford Discusses Federal 
Act, New Rules, Power of Court, 
Exercise of Discretion 
Importance of the Federal declaratory 
procedure to insurance carriers was the 


subject of a paper read by R. W. 
Shackleford, Tampa, Fla., before the In- 
ternational Association of Insurance 


Counsel at Hot Springs, Va., this weck. 
A thought-provoking and timely treatise, 
the author said its purpose was to review 
the trend of precedent under the Federal 
declaratory act, primarily to the end of 
determining its present availability and 
usefulness to the insurance carricr. At 
the outset Mr. Shacklefo-d explained: 

“Inasmuch as the law in this impor- 
tant field is as yet in the formative stage, 
effort will be made to analyze the sound- 
ness of judicial reasoning on certain prin- 
ciples which are deemed vital to the ef- 
fectiveness of the procedure. It is my 
belief that the courts have failed to give 
sufficient consideration to the new rules 
in their recent construction of this act.” 

Vested Court Powers 

Mr. Shackleford asked: “Is the court 
vested with discretion such as will justify 
refusal to entertain declaratory judgment 
procedure?” Some of his comment was 
that “an examination of the decisions 
discloses that the rule has but little 
actual support in either reasoning or au- 
thority. 

“We find that many of the early de- 
cisions, which dealt with the question 
undies the Federal act, merely assumed 
the existence of discretion without en; 
deavoring to determine whether there 
was legal basis for the conclusion. In 
other cases the statements were mere 
obiter. 

“We are now confronted with a crys- 
tallization of a rule which in practical 
effect vests an arbitrary discretion in the 
courts as to the assumption of jurisdic- 
tion, thereby vastly depreciating the ef- 
fectiveness of the statute.” 

_ In each of a number of cases cited Mr. 
Shackleford said that the court “en- 
deavored to bolster its conclusion of the 
existence of discretion upon the reason- 
ing that the report of the U. S. Senate 
Tudiciary Committee disclosed that the 
Congress had so intended. I believe the 
reverse to be true.” 

Ground for Discretion 

The speaker’s next question was: 
“When does sound judicial ground exist 
for the exercise of discretion in refusing 
to entertain the action?” On this point 
he observed that the courts “are in 
theoretical accord that the discretion 
must be liberally and not arbitrarily or 
capriciously exercised and that it must 
find basis in good reason, i.e., must con- 
stitute sound judicial discretion. 

“It is my conclusion that the pendency 
of another action does not, and cannot 
under any circumstance, constitute sound 
judicial reason for the dismissal of a 
declaratory suit.” 

Proper Time to Act 

Elaborating on the question: “At what 
stage of the action may discretion be 
exercised?” the speaker said: “In my 

(Continued on Page 34) 
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Of Old and New Types 


ISSUES PRESENTED BY THEM 


Uncertainty That an Action Challenging 
Validity Would Result in an Author. 


itative Decision 


A paper on countersignature laws, pre- 
sented to the International Association 
of Insurance Counsel at Hot Springs, 
Va., August 30, had as its plan the dis- 
cussion of such laws of the old style, 
the circumstances leading to their change 
to laws of the new style, and the eco- 
nomic and constitutional issues which 
are presented by those of the new style. 
Author of the paper was Andrew D. 
Christian of Christian, Barton & Parker, 
orig ig Va. Speaking of the old style 
laws, Mr. Christian said: 

“The same reasons which led the states 
many years ago to require companies to 
be licensed before doing insurance busi- 
ness therein, and to establish standards 
of eligibility to be licensed, also led the 
states to require persons acting for com- 
panies in solicitation and making of in- 
surance contracts to be licensed as agents 
and to establish standards of their eligi- 
bility. Standing alone, requirements that 
companies solicit and make contracts 
only through persons licensed as agents, 
and that persons solicit and make con- 
tracts only when so licensed might have 
been somewhat difficult to enforce in the 
absence of a requirement that a quali- 
fied person be identified as having acted 
in each transaction. The connection of 
a specific licensed agent with each con- 
tract was compelled by a supplemental 
requirement by law or insurance depart- 
ment regulation for countersignature of 
contracts by licensed agents. 

“In the enforcement of countersigna- 
ture laws the states have had an inclina- 
tion to construe even their old style laws 
to apply to contracts covering therein, 
notwithstanding that the contracts may 
have been negotiated and made in other 
states.” 

Effecting the Change 


Among the circumstances leading to 
the change in style of law Mr. Christian 
mentioned that “When a resident com- 
mission agent produces a contract which 
covers only in his own state, it is only 
in a rare case that the circumstances 
do not admit of his furnishing any re- 
quired countersignature. When such an 
agent produces a contract covering in a 
state other than his own and which has 
a countersignature law applicable to the 
contract, either he or his company must 
obtain the required countersignature from 
an agent of such other state. Life in- 
surance agents and companies rarely 
need to do this. 

Company Practices 

“Most fire insurance companies grant 
territory exclusively to one resident 
agent. The fire custom of commission 
splitting perhaps had its origin not only 
in the fire custom of granting territory 
exclusively to one agent, but also in 
the greater need of the fire companies 
in earlier days than now to procure de- 
scriptions and ratings of risks from per- 
sons in the immediate vicinities thereof. 

“However, casualty and surety con- 
tracts are customarily subject to counter- 
signing requirements, and such compa- 
nies do not ordinarily grant territory 
exclusively to one agent. In recent years 
the portion of the total insurance cover- 
age of a state which comes into being 
by contracts negotiated and made outside 
of the state, has been increasing. 

“Whereas the companies never felt that 
circumstances required a challenge in 
the courts of the old style countersigna- 
ture law even when applied by the ad- 
ministrative authorities to contracts ne- 
gotiated and made outside of the state 
of enactment, because such a law has 
not materially interfered with the con- 
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Mutual Companies Have 

Medical Expense Plan 
TWO POLICIES FOR MOTORISTS 
May Be More Liberal boreal Then Those to Be 


Offered by Stock Companies; What 
Rates Will Be Established 





A type of automobile insurance under 
which the medical expenses of injured 
persons will be paid regardless of wheth- 
er the insured driver is responsible for 
the accident has been announced by the 
American Mutual Alliance in a recom- 
mendation to the major mutual automo- 
bile companies in its membership. The 
stock companies adopted a similar form 
several weeks ago. 

Two types of endorsement embodying 
the new coverage have been recom- 
mended to the mutual companies.: One 
covers only the medical expenses of pas- 
sengers in the insured motorist’s auto- 
mobile. The other covers all injured 
persons with the exception of those in 
another automobile. Either endorsement 
may be varied to include the medical ex- 
penses of the insured motorist himself, 
should the state insurance authorities 
permit this inclusion. The top limit pay- 
able for the medical expenses of each 
injured person may be set at either $250 
or $500, according to premium paid. 

Has Social Implications 


The American Mutual Alliance says 
that under present theories of automo- 
bile insurance underwriting a motorist 
may be required to pay damz ages or medi- 
cal expenses only when it is shown that 
he is legally responsible for an accident. 
In many cases injured persons have no 
legal right of recovery, and because in 
such cases the cost of medical care must 
be met by the injured person or from 
public funds, or assumed by doctors or 
hospitals, the medical expense aspects 
of the automobile accident problem have 
come to have important social implica- 
tions. 

Under the theory upon which the new 
coverage is being offered the question of 
legal liability is ignored, and the mere 
fact of injury makes the payment of 
medical expenses automatic. This gives 
rise to a situation similar to that pre- 
vailing under workmen’s compensation 
insurance. 

The new endorsement is now in the 
hands of individual member compa- 
nies of the Alliance. These companies 
will seek permission from the insurance 
regulatory authorities of the various 
states to offer this form. The rates, 
which have not yet been announced, are 
expected to range from about one- -tenth 
to one-third of the present automobile 
liability insurance rates, depending upon 
the scope of the coverage chosen by the 
policyholder. 

“This 
“has been 
and mutual companies for 
months. The principles on 
forms will be drafted, as recently 


type of coverage,” says the Alliance, 
under consideration by both stock 
more than eighteen 
which the stock 
announced, 


would indicate that the coverage will be more 
restricted than that provided by the advisory 
mutual forms. In no case do they provide 


coverage for persons outside the insured’s auto- 
mobile and no coverage can be secured for the 
insured. 

“In the six rate regulated states it will un- 
doubtedly be necessary for the stock and mutual 
companies to agree a single endorsement 
form and a single set of rates in order to secure 
These 


named 


upon 
the approval of the insurance authorities. 
states are New York, Oklahoma, Virginia, Louisi- 
ana, New Hampshire and North Carolina. After 
some experience has been accumulated under the 
various types of forms there is a possibility that 
the medical payments endorsement will be 
brought into the standardization program and 
form will be both stock 
ind mutual companies.” 


a single agreed to by 


PACIFIC INDEMNITY WON 
The annual dance marking close of thie 
season for the Insurance Soft Ball 
League of Los Angeles, held August 23, 
was featured by presentation of the 
league trophy to the Pacific Indemnity 
team, which won a play-off from the 


Board of Fire Underwriters team by a 
score of 13 to 10. 


Barent Ten Eyck Guest 
Of Honor at Luncheon 

INSURANCE MEN ARE HOSTS 

Head of Claims Bureau in Association of 


Casualty & Surety Executives; 
Dewey’s Office Represented 





Barent Ten Eyck, former Assistant 
District Attorney of New York Coun- 
ty in charge of the claim fraud bu- 
reau, and now head of the claim division 
of the Association of Casualty and 
Surety Executives, was guest of honor 
one day last week of a number of men 
prominent in the insurance business who 
welcomed him to his new position. Among 


those attending the luncheon was Frank 
A. F. Severance, Assistant District At- 
torney of New York County who suc- 
ceeded Mr. Ten Eyck in charge of the 
fraud bureau. Others present at_ the 
luncheon, which was given in the Drug 
& Chemical Club, included these: 


Charles E. Anstett, head of inspection division, 
New York Life; A. Bruce Bielaski, manager 
arson bureau, National Board of Fire Under- 
writers; Raymond N. Caverly, vice-president Fi- 
delity & Casualty; Hervey J. Drake, counsel, 
Association of Casualty & Surety Executives: 
Floyd M. Dull, vice-president, Eastern Depart: 
ment, Continental Casualty; also 

E. W. Elwell, United States manager Royal 
Exchange; Wallace J. Falvey, vice-president, 
Massachusetts Bonding & Insurance; Samuel R. 
Feller, former Deputy Superintendent of In- 
surance; E. S. Hardin, vice-president, Retail 
Credit Co.; George L. Larkin, assistant United 
States manager, Commercial Union and Ocean 
Accident; also 
_J. E. Lewis, vice-president Aetna Life Affiliated 
Companies; Julian Lucas, president Davis, Dor- 
land & Co.; W. E. Mallalieu, general manager, 
National Board of Fire Underwriters; also 
_John McGinley, vice-president, Travelers; 
Norman R. Moray, president, United States 
Casualty; John B. Northrup, head of claims 
division, Metropolitan Life; H. W. Nichols, vice- 
president and general counsel, National Surety 


Corp.; Frank J. O’Neill, president, Royal and 
Eagle " Indemnity Companies; 
Louis H. Pink, Superintendent of Insurance, 


New York State; Kenneth Spencer, president, 
Globe Indemnity; Franklin Vanderbilt, casualty 
manager, New York office, Indemnity Insurance 
Co. of North America. 


54 Years 





gradual, 


tion of the Preferred. 


of _— 


The Preferred Accident has throughout its 54-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornstone of the Preferred’s success has been 
the emphasis.. being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


steady growth, 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 
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ALLSTATE RATES DEFENDED 





Company Challenges Right of Indiana 
Department to Adhere to Ruling 
Promulgated April 20 


Allstate Insurance Co. of Chi- 
in a suit filed in Circuit Court in 
validity of 
state 


The 
cago, 
Indianapolis, has challenged 
a ruling by George S. Newbauer, 
insurance commissioner, setting uniform 
automobile liability insurance rates. The 
company asks a declaratory judgment 
against Newbauer and other offi- 
cials preventing them from enforcing 
the ruling against the firm. 

Commissioner Newbauer, in a 
last April fixed uniform rates for auto- 


state 


ruling 


mobile liability insurance sold by In- 
diana companies. The Allstate alleges 
that it offers liability insurance under 


schedules fixed and enforcement of the 
ruling would deprive it of its competi- 
tive advantage over other companies. 
The company filed a similar suit in Fed- 
eral court recently, which was dismissed 
for lack of jurisdiction. The new suit 
says the ruling is contrary to state and 
Federal constitutions and the state in- 
surance law. 
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CALIF. ADJUSTERS AROUSED 
Going to Bar Association Meeting in 
Del Monte to Support Interests of 
Insurance Claim Men 
The Casualty Insurance Adjusters As- 
sociation of Southern California, which 
has been vitally interested in the attor- 
ney -adjuster moot question of illegal 
practice of law, considered at its meet- 
ing August 24, the report of the Califor- 
nia state bar’s committee on claims ad- 
justers, released by the committee Au- 
gust 17. While no definite action was 
taken it was generally understood. that 
the association members who are attor- 
neys, either employed by companies or 
retained by companies, will be out in 
force at the state bar annual conven- 
tion in Del Monte, September 7, 8 and 
9, to help in combatting any attempt to 
put over a radical program by the state 
bar that would not meet with approval 

of insurance interests. 

President L. Z. Mudra asked for ex- 
pressions of opinion on the report, and 
it was brought out that the San Fran- 
cisco adjusters were active in the mat- 
ter, that they would be hosts to the 
southern men at Del Monte, and wanted 
a full representation from the Southland, 
in order to have sufficient voting 
strength to prevent inimical action. 

It was stated that a letter had been 
received from the Association of Cas- 
ualty & Surety Executives outlining the 
stand which it will take at the Del 
Monte meeting. It also was hinted that 
no action will be taken at the coming 
session, but that another committee (as 
suggested in the report) may be tamed 
for further study of the situation. 


SYMPOSIUM ON PREVENTION 


New York University Will Have Course 
in Industrial Safety; Many Insur- 
ance Companies Aiding 


Industrial accident prevention will be 
the subject of a fifteen-week symposium 
presented at New York University this 
Fall cooperatively by the College of En- 
gineering and the Division of General 
Education. Planned by Dean Thorndike 
Saville and Dean Ned H. Dearborn, with 
the aid of nineteen leaders in the field 
of industrial safety, the program in the 
University’s Center for Safety Educa- 
tion, was designed to meet the occupa- 
tional requirements of engineers, inspec- 
tors, supervisors and others responsible 
for oo safety of employes. 

P. Alford, chairman of the de- 
Berserk’ of industrial engineering in 
the College of Engineering, will conduct 
the program with the assistance of six 
technical specialists. Members of the 
cooperating committee who assisted in 
the preparation of the curriculum in 


cluded: 

Cyril Ainsworth, American Standards Asso 
ciation; H. R. Bixler, Union Carbide Co.; H. N 
Blakeslee, American Petroleum Institute; J. A 
Burbank, Travelers Insurance Co.; G. B. But 
terfield, Hartford Accident & Indemnity; W 


Graham Cole, Metropolitan Life; FEdward P 


Durfee, Consolidated Edison; Julien H. Harvey, 
National Conservation Bureau; Il. W. Heinrich, 
Travelers Insurance Co.; Holger Jensen, Mary 
land Casualty; George M. MeAiash, Amer ‘eas 
Mutual Liability; Walter S. Paine, Aetna Life; 
Edgar G. Quesnel, Borden Co.; A. S. Regula, 
Industrial Relations Counselors, Inc.; Dan I 
Royer, Ocean Accident & Guarantee; Roger 


Williams, State Fund; V. A. Zim 
mer, United States Department of Labor 
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Fascinating Picture Of 
Early Days By Caverly 


HIGH PRAISE FOR PIONEERS 
F. & C. Vice- President Tells Counsel of 
Their Daring, Vision; His Talk 
Teems With Drama 





Hot Springs, Va., Aug. 31—Members 


of the International Counsel in conven- 
tion session here were fascinated today 
by the address of Raymond N. Caverly, 
vice-president, 


Fidelity & Casualty, on 





RAYMOND N. CAVERLY 


the historical background and drama of 
the casualty and bonding business in the 
United States. Mr. Caverly maintained 
that there is no more interesting story 
in economic history than the early days 
of this business and he painted a picture 
of personalities and events that held his 
audience’s closest attention. 

The speaker in developing his theme 
emphasized that the greatest part of 
casualty and bonding growth had taken 
place “in the lifetime of most of us 
here.” In 1890 the total premium vol- 
ume of the eleven companies then writ- 
ing in New York State was $7,421,586; 
ten years later thirty-one companies li- 
censed to do business in that state had 
a total premium income from all lines 
of $22,386,545. “Contrast these writings, 
said the speaker, “with the 1938 premium 
income of 213 stock, mutual and recipro- 
cal companies, which exceeded $1,000,- 
000,000.” 


Quotes Emerson on Great Institutions 
Paying tribute to the daring, tempered 
by sound judgment and conservatism, of 
the great pioneers of casualty and bond- 
ing, Mr. Caverly continued: 
“Ralph Waldo Emerson once said ‘A 





Pink on Auto Plans 


(Continued from Page 29) 

attracted attention were the following: 

“An objection raised by the insurance com- 
panies (to the Massachusetts plan) is that they 
are not permitted to do their own underwrit 
ing but must accept undesirable risks when or 
dered to do so by the official board. It is 
possible that the companies have made too 
much of this objection In a large percentage 
of cases the officials have not required the com 
panies to insure those regarded as undesirable 
prospects. It would, of course, be much better 
from every standpoint if this particular feature 
of the Massachusetts law could be eliminated. 

“One way of meeting the problem might be 
to permit the companies to charge additional 
rates on risks deemed hazardous. Persons re- 
garded as hazardous risks could then shop 
around among the various companies and get 
the best rate possible. For those unable to ob- 
tain insurance a pool of companies might pos- 
sibly be organized which would provide insur- 
ance at rates which would be fair and equitable 
both to the companies and those insured. These 
are merely suggestions for consideration. 





great institution is but the lengthened 
shadow of one man.’ Perhaps this is 
the explanation of why some companies 
were successful and others fell by the 
wayside, for it is a singular fact that 
almost every one of the successful com- 
panies of today was at one time or an- 
other, in the early days, dominated by 
some outstanding and able executive. 
Such men as James G. Batterson and 
Sylvester C. Dunham of the Travelers, 
Governor Bulkley of the Aetna, John 
T. Stone of the Maryland Casualty, Gov- 
ernor Edwin Warfield of the Fidelity & 
Deposit, Samuel Appleton of the Em- 
ployers’ Liabilitv, John R. Bland of the 
United States F. & G., George F. Sew- 
ard of the Fidelity & Casualty, John 
Thom of the Standard Accident, and in 
more recent years, R. J. Sullivan of the 
Travelers, Edson S. Lott of the United 
States Casualty and A. Duncan Reid of 
the Globe, has each in his own way left 
his imprint not only on his own com- 
pany, but on our business as a whole. 

“These men were all individualists of 
the first order—perhaps it is only the 
individualist who has the pioneering 
spirit. It was their daring, though tem- 
pered by sound judgment; their ‘con- 
servatism, though illuminated with 
vision; that launched and steered on un- 
charted seas the ventures that formed 
the foundation of the casualty and bond- 
ing business of today. We are indebted 
to them not only for this, but likewise 
for the fine heritage of fair dealing and 
straight thinking which they have be- 
querthed to the business. 

“It would seem that the day of the 
individualist in our business has passed; 
perhaps not due to dearth of men, but to 
the complexities and giant structure of 
our individual companies. One cannot 
help but think that with the passing 
has gone some of the color and drama 
they gave to it.” 

Further excerpts from Mr. Caverly’s 
address will be given in The Eastern 
Underwriter next week. 





OPENING RHODE ISLAND DEP’T 


Employers’ Group Establishes Fully 
Equipped Office With A. D. Boutillier 
Resident Manager 

Today the Employers’ Group will open 
a new Rhode Island department under 
supervision of Arthur D. Boutillier as 
resident manager, with offices in Provi- 
dence. 

Mr. Boutillier has been with the Em- 
ployers’ for more than thirty years. He 
has been counterman, payroll auditor, 
special agent, agency supervisor and 
more recently assistant manager of its 
New England department. As _ payroll 
auditor and special agent he traveled 
Massachusetts, New Hampshire, Ver- 
mont and Rhode Island. As agency 
supervisor and assistant manager he was 
in constant touch with Employers’ Group 
agents in Rhode Island and elsewhere. 

Complete claim, payroll audit and en- 
gineering department facilities for Em- 
ployers’ Group agents and assureds will 
be available in the Rhode Island depart- 
ment office. 





H. D. McNairn, K.C., New 
Head of Canadian Ass’n 
SUPERINTENDENT OF ONTARIO 
Compulsory Auto , Sncwrense Report by 


Sup’t H. D. Garrett Accepted; Delay 
Group A. & H. Definition 





The Canadian Association of Insurance 
Superintendents at their annual confer- 
ence in Montreal last week elected the 
following officers for the ensuing year: 

Honorary president: W. J. Major, K.C., 





HARTLEY D. McNAIRN 


Attorney-General of Manitoba; 
dent: Hartley D. McNairn, K.C., Super- 
intendent of Insurance, Ontario; vices 
president: E. B. MacLatchy, Superin- 
tendent of Insurance, New Brunswick; 
secretary: Wilson E. McLean, K.C., 
Deputy Superintendent of Insurance and 
Legislative Counsel, Manitoba, and assist- 
ant secretary: John Edwards, actuary, 
Ontario Department of Insurance. 

Recommendations made bv the asso- 
ciation on casualty insurance matters fol- 
low: 1. Automobile insurance report ac- 
cepted. 2. Compulsory automobile in- 
surance report, submitted to the confer- 
ence by Superintendent H. G. Garrett of 
British Columbia, is to be forwarded to 
attorneys-general and highway officials 
in the various provinces. Included in 
its appendices will be the report of 
the English committee on compulsory 
insurance (1937). 


Accident and Sickness Recommendations 


presi- 


3. Accident and sickness insurance 
The suggestion that authority to issue 
ticket accident policies through any in- 
surance agent without including the stat- 
utory conditions in the contract was not 
accepted. 

No decision was arrived at as to the 
principles. to be followed in drafting a 
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definition of Group accident and sickness 
insurance. It was felt that a definition 
of Group life insurance should first be 
drafted. The similarity in problems 
would indicate that the Group accident 
and sickness definition should follow 
closely that of Group life. 

It was recommended that companies 
writing accident and sickness contracts 
continue their efforts towards standard- 
ization. The progress made in the stand- 
ardizing of sickness contracts was spe- 
cially commended. 





Compulsory Ins. 
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sociation who were present. This was 
graciously handled by President Craw- 
ford. 

Increased Prestige of Ass’n 

The presidential add-ess by Mr. Craw- 
ford on the opening day hit the high- 
spots of the International Association's 
activities in the past year, told about its 
increased membership and_ broadening 
prestige. “Since 1928 when there were 
234 members the organization has grown 
to 1,250 members, and our association is 
known w idely as representing the high- 
est ideals,” he said. 

President Crawford spoke appreciative- 
ly of the valuable contacts in the past 
vear with executives of the Association 
of Casualty & Surety Executives and the 
American Mutual Alliance. He also told 
of a new legislative plan drawn up by 
Howard D. Brown of Detroit, chairman 
of that committee, and praised Mr. 
Brown’s able management in putting the 
program into action. The Insurance 
Counsel Journal, edited by George W. 
Yancey of Birmingham, Ala., received 
justified recognition in the president’s 
report. He predicted that “our associa- 
tion will continue to grow in power and 
usefulness because its membership is 
made up of men of Mr. Yancey’s caliber 
and ideals.” 

Several of the addresses made at this 
convention are reviewed in this issue in- 
cluding those of R. W. Shackleford, 
Tampa, Fla.; Andrew D. Christian, Rich- 
mond. Va., and Pat H. Eager, Jr., Jack- 
son, Miss. 

Eager Address Highspotted 

Mr. Eager’s subject was “Responsi- 
bility of Charitable Institutions for Tort” 
and he said that by the great weight of 
authority in America “charitable institu- 
tions are immune from tort liability with 
respect to a beneficiary, but where the 
vights of a servant or stranger are in- 
volved the charity is liable in tort as any 
other person or corporation.” He also 
pointed out that if while visiting in To- 
peka one were injured by a motor vehicle 
operated negligently by an employe of 
the Salvation Army, the injured person 
would be without a remedy for compen- 
sation for any injuries suffered; but in 
Los Angeles, under similar circum- 
stances, the court would award full dam- 
ages. He cited other similar conditions. 
The fact that a charitable institution 
carries liability insurance does not create 
liability where none otherwise exists, 
he added. 

Decisions have been rendered in thir- 
ty-three states in support of the rule 
that charitable hospitals are exempt from 
liability to paying patients. Forty-three 
states have passed on the question one 
way or another. 


“Pedestrian Protection” 

“Pedestrian Protection,” an informa- 
tive 86-page study just completed by 
the American Automobile Association, 
will be of considerable interest to stu- 
dents of safety in the casualty insurance 
ranks. Robert Monaghan, formerly with 
the National Bureau of Casualty & Sure- 
ty Underwriters, aided in the prepara- 
tion of this material and is given grate- 
ful appreciation in the introduction by 
Burton W. Marsh, A.A.A. safety and 
traffic engineering director. 


TWO JOIN H. & A. CONFERENCE 
The Ohio National Life and the North- 

ern Life of Seattle have joined the Health 

& Accident Underwriters Conference. 
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Would YOU Like To Make A Date With 
SULELTCESS?... 


()* the date circled, the next Session of the A®tna’s 
Home Office Casualty and Surety Sales Course 
will begin promptly at 8:30 A. M. 


For five weeks those enrolled will receive intensive 
instruction in the most up-to-date underwriting and 
sales methods covering all forms of insurance and bond- 
ing protection by competent and experienced in- 


structors. 


When the Session has ended, another group of men will 
go forth better equipped to succeed in the insurance 
business. They will be better equipped because of 
increased confidence based on a sound working know- 


ledge of modern insurance practice. 


Would you like to make a date with success? It may 


be possible for you to enroll if you act quickly. Write 





for complete information, 


THE ATNA CASUALTY AND SURETY COMPANY 


and affiliated companies 


THE ATNA LIFE INSURANCE COMPANY - THE STANDARD FIRE INSURANCE COMPANY 
THE AUTOMOBILE INSURANCE COMPANY of HARTFORD, CONNECTICUT 
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C. H. McNally, Jr., Successful in 
Eagle Bridge, N. Y., Town of 300 Pop. 


By Spencer Welton, Peripatetic Vice-President 


Charles H. McNally, Jr. of Eagle 
Bridge, N. Y., unquestionably exempli- 
fies to an excellent degree the 
ian adage that doing something better 
than one’s neighbor will turn enough 
feet in the direction of the door to beat 
a pathway to his door, wherever it may 
be. 

It is more than likely that you never 
heard of Eagle Bridge, for although it 
is in Rensselaer County, N. Y., and al- 
most within present-day artillery shot 
of New York, it has a population of 
only 300 inhabitants. 

Operating from that small and _ rela- 
tively Obscure community as a base, this 
enterprising and engaging 28-year-old 
Charles McNally has built an insurance 
business with an annual premium turn- 
over of approximately $40,000. 

The agency, founded in 1915, 
tablished with some difficulty 
matter of economic necessity. 

The father of Charles McNally was, at 


was es- 
and as a 


that time, a practicing tonsorial artist, 
and a good one, too, but finding the 
trimming and removal of hirsute ap- 


pendages incident to the lives of a small 
community insufficient to maintain his 
family, cast about for a means of adding 
to his income, so he fixed upon the i 
surance business 

How he succeeded in getting an agent’s 
license and securing company represen- 
tation has not been revealed to your 
reporter, but it indicates a spirit of de- 
termination which has apparently trans- 
mitted to Charles McNally, Jr., who, in 
1929, at the age of 18, went into the 
with his father, the name then 


agency 
being changed to C. H. MecNallv & Son. 

Eagle Bridge bei ing not far from 
Hoosick Falls, which means 


that it is 
also reasonably adjacent to Troy, N. Y 
and Bennington, Vt., the voung man 
attended the Hoosick Falls High School. 
where he performed after the manner of 
the average lad of his years and gave 
no special promise of becoming the busi- 
ness whirlwind he has since proven to be. 

He plaved baseball and bowled, but 
was not conspicuous as an athlete. 

Eacle Bridge, the center of an agricul- 
tural district with dairy farming the 
predominant industry, meant that Charles 
McNallv, Jr. in his adolescent years 
spent his vacations and other spare time 
actively enraged in one phase or another 
of the milk business. But always he 
had the definite conviction that when 
he became old enough he would join his 
father in the insurance agency and put 
into practice the theories of business- 
getting and service-giving he had already 
formulated in his mind 

The mere fact that Eagle Bridge was 
a small village. well away from any 
metropolitan center, he didn’t even stop 
to think about. Fundamentally his idea 
was that people gave their business to 
agents thev knew and liked and so he 
started a svstematic campaign to meet 
and really get to know evervbody who 
had an insurable niece of pronerty with- 
in fifty miles of his native village. 


Makes 20-25 Calls Daily 


From the very start, he determined to 
make from twentv to twentv-five calls 
every dav and continues to do that. 
Every policy is delivered by him in ner- 
son and the slogan is “Twenty-four hour 
service with a smile.” 


That service is not confined to his as 


sureds alone. but to anvone in trouble 
on the road or to anvone who needs 
advice about the kind and amount of 
insurance which should be carried. 
From the start the agency has repre 
sented onlv non-assessable companies, 
among. which are the Fidelity-Phenix 
Fire, which entered the office in 1915: the 


Emerson- - 


CHARLES H. 


McNALLY, JR. 


the Glens Falls Indem- 
Massachusetts Bonding 
Fire, 1928, and Fidelity 


Employers’, 1928; 
nity 1928; the 
1937, Glens Falls 
& Casualty, 1915. 

Charles McN vally, Jr., who is “Bud” to 
everybody throughout the Rensselaer 
County countryside, has seen the fruition 
of his efforts to build business primarily 
through the merit of the service he gives 
and ascribes much of his undeniable 
success to the co-operation of friends 
he has made in business. 

One client recommends and sends him 
on to another prospect and it is in that 
fashion that the business has grown. 


Keen for New Sales Methods 


Charles McNally, Jr. continues his 
vicarious interest in baseball and foot- 
ball, but his real enthusiasm is for in- 
surance per Se. 

He is untiring in his efforts to devise 
and operate new sales methods and is 
particularly active in his work of combat- 
ting mutuals. He prefers the fire and 
inland marine lines because he feels that 
they present the most interesting prob- 
lems, but is also profoundly interested 
in the development of casualty coverages. 

He gives it as his opinion that the 
casualty lines are in their infancy and 
that in the near future they will become 
the most absorbingly interesting of all 
insurance coverages. 

There is much that might be added to 
this brief profile, but, after all, the in- 


troductory paragraphs tell the whole 
story and a really astonishing story 
it is. 

Certainly, it is one which should give 


pause and inspiration to young insurance 
practitioners who feel and sometimes 
say that their activities are circumscribed 
by the fact that they are in relatively 
small communities. 


CATO’S 75TH ANNIVERSARY 

Frederick Cato, Travelers’ investigator 
in the Forty-second Street, New York, 
branch office. completed twenty-five years 
of service with the company on August 
26. He worked his wav up from a cleri- 
cal position, and since October, 1926, has 
occupied his present post. 


U. S. F. & G. BOOKLETS 
The United States F. & G. has a new 
booklet on “Elevator Safetv” and a new 
safety pamphlet for motorists designed 
for use in Maryland, which is entitled 
“Welcome to a Safer Maryland.” 





Florida Casualty Volume Up 
Since New Comp. Law in 35 


An interesting check-up on casualty 
business in Florida since the adoption 
of the workman’s compensation law 
effective July 1, 1935, is made by officers 
of the Florida Insurance Agents Asso- 
ciation. The incentive was fear on the 
part of some agents that the mutuals, 
with increased activity on the big com- 
pensation risks, might be dangerous. 
Contributing to this feeling was a de- 
crease in stock casualty premiums of 
$391,700 in 1938. In the four years from 
1935 to 1938 inclusive the total increase 
of Florida casualty premiums in the stock 
companies was $3,577,217; percentage of 
increase 80.6. Mutual company premiums 


increased $860,310, or 194%. The per- 
centage of increase, 1934-38, was stock 
company premiums, &7.9, mutuals, 12.1. 


This would indicate, to quote State Sec- 
retary C. Ejifler, that from 1934 to 
1938 stock company agents have written 
$879 of every $1.000 of casualty premiums 
on Florida business. 

The decrease in stock company prem- 
inms in 1938 is largely explained, Mr. 
Eifler states, in decreased rates and re- 
turn premiums on a large lot of over 
estimates subject to payroll audit revis- 
ion. 


25 YEARS WITH AETNA COs. 

Harry V. Entress, who heads the wage 
statement unit in the payroll audit divi- 
sion, Aetna Life Affiliated Companies, 
observed his twenty-fifth anniversary on 
August 24. Before joining the Aetna. 
he was in the actuarial department of 
the Travelers. 


Countersignature 


(Continued from Page 30) 
duct of the businesses of the companies 
or materially increased the cost of- in- 
surance, they have felt compelled to chal- 
lenge the constitutionality of the new 
stvle law.” 

Coming to laws of the new 
Christian said: 

“The states credited in the business 
with having countersignature laws of the 
new style, include Georgia, Idaho, Towa, 
Louisiana, Mississippi, Montana, North 
Carolina, South Carolina, South Dakota 
and Virginia. Up to the close of 1938, 
the situations had not developed in 
Georgia, Idaho, Towa, Montana and 
South Carolina, to the point where they 
now have developed in those states by 
new legislation and new opinions by 
attorneys general. Unfortunately, in 
none of the states is a situation pre- 
sented which renders it certain that in an 
action challenging the validitv of the 
law, the parties interested will be able 
to secure an authoritative division of the 
various constitutional issues created bv 
= enactment of the various counter- 

enature laws.” 

"Under the head of economic 
presented by laws of the new style the 
speaker enumerated the claims made for 
and against them. Of the constitutional 
issues it was pointed out that: “Opno- 
nents of the new stvle laws contend that 
a state has no jurisdiction over the 
making, writing, issuing or delivering of 
contracts outside of her territorial bor- 
ders. . second constitutional issne jis 
whether the prohibition against salaried 
agents countersiening deprives them and 
the companies which employ them of dre 
pre cess of law. 

“The prohibition avainst saloried agents 
countersignine is also contended bv the 
opponents of the law to deny to salaried 
agents the equal protection of the laws 
because the classification of salaried 
avrents as unqualified to countersign, and 
of commission agents as analified so to 
do, does not rest upon a difference bear- 
ing a reasonable and iust relation to the 
act in resnect of which the classification 


style, Mr. 


issues 


is made, but was made arbitrarily and 
without such basis. 
“Another issue arises from the prohi 


bition against countersigners paving non 
resident producers licensed more thon 
50% of the commissions received by the 
countersigners.” 


SURETY COURSE SETUP 


N. Y. Insurance Society Lectures Start 
October 26; Russell Chairman, 
M. F. ‘Jonas Lecturer 

The surety classes given by the Insur- 
ance Society of New York, Inc. will start 
off October 26 with the topic “Funda- 
mental Principles of Suretyship” and the 
lecturer will be Marwin F. Jonas, who 
is instructor in charge of the American 
Surety and New York Casualty home 
office school for agents. Mr. Jonas will 
in fact be the lecturer for the entire 
course. 

Albert H. Russell, manager, court and 
probate department, American Surety 
and New York Casualty, is chairman of 
the committee in charge of this course, 
and serving with him are E. M. Allen, 
executive vice-president, National Surety 


Corp. ; J. E. Lewis, vice-president, Aetna 
Casualty & Surety; M. W. Lewis, presi- 
dent, Towner Rating 3ureau, Inc., and 


M. A. Craig, Globe In- 


demnity, 


vice-president, 


a 


(Continued from Page 30) 


opinion, the following recent text state- 


ment is essentially sound: 

“This discretion may be exercised only at 
such time during the trial when the court has 
the evidence before it and can properly make 
such final determination and can be exercised 
only on the record as it exists when the duty 


of judgment would be appropriate’.” 

Concerning the burden of proof, the 
spe aker said the answer to that problem 

“is yet to be written and it is to be 
hoped that the effectiveness of the act 
will not be depreciated by inflicting the 
burden of proof upon the plaintiff irre- 
spective of the nature of the relief which 
is sought.” 

Parties at Interest 

As to joinder of parties Mr. 
ford stated: 

“Until the Supreme Court settles the 
problem, the plaintiff will be confronted 
with the unpleasant necessity of choos- 
ing between the radically different camps 
of judicial opinion unless it is fortunate 
enough to be so situated that the action 
will be maintainable in one of the juris- 
dictions where the Appellate Court has 
spoken. 

“T will not endeavor to shed any light 
on the problem other than to suggest 
that the safe course is to include all 
interested parties as defendants. Also 
this plan has very definite practical ad- 
vantages.” 

Discussing jurisdictional amount Mr. 
Shackleford noted: “It is now well set- 
tled that ‘the amount in controversy is 
the value of that which is sought to be 
declared free from doubt’.” 

Noting that the broad view as to ex- 
istence of actual controversy has secured 
definite approval, the speaker said: “Tt 
is most gratifying to note that the Fed- 
eral bench is, for the greater part, con- 
tinuing to reject the unwarranted con- 
tention that the machinery of the act 
can be put into motion only in the event 
a controversy has progressed to the point 
where it is the equivalent of a legal 
feud.” 


Shackle- 


Ray Murphy 

(Continued from Page 30) 
suspension or revocation of license and ree 
istration. 

“A financial responsibility Jaw elabo- 
rated as indicated,” the speaker said, 
“would have as one of its principal ob- 
jects, and should serve, to drive trouble 
breeders, ‘accident makers,’ off the road. 
or at least to penalize them. This would 
contrast with the Massachusetts plan 
which makes life comparatively easy for 
the trouble breeders, subject to some lim- 
itations, by providing them with indem- 
nity insurance on the same terms and 
conditions as apply to the best. Exper 
ence under the Massachusetts plan seems 
to have served as a warning against imi 
tation—at least so it has appeared to 
every official commission or legislative 
cominittee from outside of Massachusetts 
that has investigated it.” 


CO 











